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Agent In Oregon 
Must Pay $500 
For His License 


Supreme Court t Upholds Commis- 
sioner in Portland Multiple 
Agency Controversy 


MAKES STATE DUTIES EASIER 





Agent of Northwestern National 
Had Sued Insurance Depart- 
mental Head 





The Supreme Court of Oregon has 
decided that Commissioner was 
within his rights when he ae d that 
Karl Hebring must pay $500 for an an- 
nual license fee to be appointed an addi- 
tional agent in Portland, Ore., of the 
Northwestern National Fire. The court 
also ruled that the statute about agency 
limitations in that state is a valid legis- 
lative requirement of a foreign insurance 
company in the conduct of its business 
in Oregon. Among other things the 
court said that a less number oi agents 
would require less effort of supervision 
and would facilitate the supervision of 











insurance business to a certain extent as 
the commissioner could verify reports 
made by foreign insurance companies for 
the basis of taxation by an examination 
of the books and records of agents. 

The regular fee for licensing of an 
agent in Oregon is $2. The commissioner 
insisted upon $500 being paid for the 
Hebring license because the Northwest- 
em National Fire is not an Orevon com- 
pany and had already appointed two resi- 
dent agents in Portland under its cor- 
porate name and a third agent could not 
be appointed except on payment of, this 
additional fee. One section of the law 
provided that a company may appoint 
an agent for each city, village and town 
in the state. The company has also 
permission to file one title in addition 
to its corporate title. Thus the com- 
pany may have two agents, one for its 
corporate title and one for its additional 
title. This applies to towns of less than 
50,000 population. The law provides that 


in towns of 50,000 population or over the 
company may have two agents per title. 
Sues Commissioner 

rhe Northwestern National Fire noti- 
fed Hebring that they had appointed 
him agent in Portland, but did not 
Pay the annual license fee of $500. No 
objection has been raised to his personal 
qualifcations, therefore he contended 
oe he commissioner must issue him 

1¢ 


. . se upon payment of the $2 fee. 
ui 


») as brought against the commis- 
slon¢ 

While the general power of a state to 
exch ic, restrict or regulate foreign cor- 
Porations seeking to do business within 
va : ‘ders is undoubted, the exercise of 
such }ower by particular statutes is sub- 
Ject to all applicatory constitutional pro- 
= contained in either the state or 
Wit Tt leral constitution, the court says. 
policy he question of the expediency or 


of the statutes imposing condi- 
(Continued on Page 26) 














PHOENIX 


Assurance Company, Ltd. 
of London 


A corporation which has stood the test 
of time! 146 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
150 William Street, New York 

















Watch || Watch for the || the. 


White Fireman* 


Read how he prevented the total destruction 
of a city by effecting standardization of hose 
and hydrant couplings. Look for the story in 

- The Saturday Evening Post, August 18th, and 
American Magazine, August. 


* 


The White Fireman in the magazine advertisements of the 
Insurance Company of North America represents the loss- 
prévention engineering service supported by insurance 
companies. This advertising is informing millions of prop- 
erty owners of the constructive work that is being done. 
And each advertisement tells property owners that they 
may secure loss-prevention engineering service through 
responsible insurance agents. 




















i 150 William Street, New York 
. e e 
In Step With the Times 
During the foundation-laying period of life insurance, emphasis was 
laid solely on family protection—the death aspect. Experience had not 
taught us that we had a wondrous economic instrument for the use of 
the living—that we are success-bringers as well as death-indemnifiers. 
Life insurance is steadily rising to its full use and opportunity in this era 
of business development, and is showing itself as a strong right arm 
tor the builders of business. Also it supports and helps to bring to 
completion, during his lifetime, the plans of the individual insurer. 

Penn Mutual representatives, through their training, receive the new 
vision, thereby serving more effectively, with commensurate profit to 
themselves. We have places for men and women of industry, ambition, 


and ideals. 
Wm. A. LAW, President 
Wm. H. KINGSLEY, Vice-President HUGH D. HART, Vice-President 


The Penn Mutual Life Insurance Company 


Independence Square 
Philadelphia, Pa. 
Founded 1847 





























Mellor, Allen And 
Bragg To Start 
New Sales School 


It Will Be Named the Philadelphia 
Institute of Life Under- 


writing 
DR. HUEBNER CO-OPERATING 


Union Central and Home Life 
General Agents to Emphasize 
Practical Selling 





The Philadelphia Institute of Life Un- 
derwriting was announced in papers of 
that city on Wednesday evening and 
Thursday morning of this week. This 
will be a new life insurance course main- 
ly devoted to practical training in life 
insurance salesmanship. The school will 
open October 1 and classes will be after 
business hours. 

In the 
ment: 


announcement is this state- 


“Two of America’s leading life 


insurance companies, at their own ex- 


pense, have joined in establishing a 
school to fit men for this professional 
work, 

“The faculty is headed by experienced 
underwriters: James Elton Bragg, for- 
mer member of the faculty of New York 
University; A. Allen, practical 
life insurance organizer and member of 
the bar; Sigourney Mellor, one of the 
nation’s leading underwriters.” 
Represent Union Central and Home Life 

Mr. Mellor and Mr. Allen form the 
Mellor & Allen, general agents 
Home Life; Mr. Bragg 
agent of the Union Central. 


Rushton 


firm of 
of the 
eral 


is gen- 


The announcement of the 
tute, 


new insti- 


sponsored by these two agencies, 
was read with great interest in Phila- 
delphia. The first class will be on Octo- 
ber 1 in the auditorium of the Insurance 
Company of North America, and classes 
will be held three times a week. The 
course will be run preliminary to the 
University of Pennsylvania’s 
the Wharton School and Dr. Huebner 
has offered the Philadelphia Institute of 
Life Underwriting 

Mr. Mellor 
probably be 


course at 


his co-operation. 

said the initial course will 
limited to fifty 
will be accepted and it 
is hoped by the sponsors that the move- 
ment will find for life insurance a class 
of men of the highest type. Five or ten 
scholarships will be given to the Uni- 
versity of Pennsylvania. 


students. 
Not every one 


The salesmanship end of the course 
will be handled by Mr. Mellor. Mr. 
3ragg will be the educator along the 
technical lines. Mr. Allen, who has been 
admitted to the Pennsylvania bar, will 
handle the balance of the work. Mr. 
Allen studied law to fit himself to han- 
dle all angles of life insurance trusts. 
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Qutcalt Made General 
Agent At Birmingham 


HIS RAPID RISE IN BUSINESS 





Former Regular Army Lieutenant Start- 
ed Writing Army Officers; Skilled 
As Leader of Men 





John J. Outcalt, sales promotion man- 
ager for the R. H. Keffer general agency 
of the Aetna Life, in New York, has 
been appointed general agent for the 
Penn Mutual Life at Birmingham, Ala. 


He succeeds the late P. C. Ratliff, who 
Fdied last spring. 


The Ratliff agency is 
one of the oldest in the state and in- 


cluded thirty-one counties in the north- 


ern part of Alabama. 

john J. Outcalt has had a phenomenal 
rise in the life insurance business, con- 
sidering that little more than three years 
ago he had no business experience what- 
Mr. Outcalt was graduated from 
West Point in 1924. He was a second 
lieutenant in the army until early in 1925 
when he went with the Travelers’ Wash- 
ington, D. C., agency for the purpose of 
selling life insurance to army officers ex- 
clusively. His territory was the First 
and Second Army Corps Area, embrac- 
ing New England and the Middle At- 
lantic States. 

In the following fifteen months he 
sold 118 cases for a total of $660,000 of 
insurance, every One an army officer. 
This record would be good for anyone 
new to the business, but it was remark- 
able for a young man 22 years of age 
who had never been in business before. 
Also it was quite a jump in earning ca- 
pacity from the $1,743 a year which is 
the salary of a second lieutenant in the 
army. 

It was Franklin W. Ganse, with whom 
Mr. Outcalt did some work in estate 
planning, who put him in touch with 
Hugh D. Hart, then general agent with 
Gerald A. Eubank, for the Aetna Life 
in New York. He joined the Aetna Life 
organization, his job being to lecture to 
the new men brought in by the intensive 
advertising campaign of the agency. He 
spent twenty to thirty hours a week 
teaching and drilling this new material. 
To further equip himself he took the 
N. Y. U. training course under Vincent 
Coffin and then he was made supervisor 
of field training service. Last April he 
was made sales promotion manager of 


the Aetna Life agency under General 
Agent R. H. Keffer. 


soever. 





MUTUAL LIFE ANNOUNCEMENT 





To Issue New Form Known as Invest- 
ment Annuity; Will Cover Both 
Male and Female Lives 

"he Mutual Life of New York an- 
hounces a new form of Annuity desig- 
nated as the “Investment Annuity,” to 
give a lifelong income of reasonable 
amount and leave the principal practic- 
ally intact. This Annuity will be issued 
upon male and female lives, without 
medical examination. It is purchased by 
single premium, and each $1,050 of pur- 
chase price will yield a guaranteed in- 
come of $35 a year, to which excess in- 
terest will be added. This new Annuity 
will have death refund value, loan and 


+ aio surrender privileges, and upon 
s hy 
ha 1 or surrender may be settled under 
ae company's optional modes of settle- 
nent 


Cilt, 
ie new annuity is offered as a solu- 
in of the problem of securing with ab- 
ute safety a fair yield upon a per- 
‘nent investment. It meets all the re- 
“rements of the conservative investor. 





BUFFALO HOME LIFE OUTING 
, -mployes of the Home Life in the 
Puttalo district held an enjoyable out- 
ing in the Automobile Club country 
Mand at Clarence, N. Y. Charles N. 

cbster, of the Buffalo office, was chair- 
man of the committee on arrangements. 




















Mr. Insurance Man 


RIEHLE AGENCY 
EOUITABLE LIFE 


Clasps Hands With You In 
Spirit 


| 
| 











Come In And Let’s Shake 
In Fact 


You May Learn Something 
So May We 


If You Cannot Call Today 


Send in the Coupon 


Riehle Agency 
225 West 34th St. 
New York City 


Please tell me, without obligation, why I ought to get 
better acquainted with the Riehle Agency. 


NAME 





ADDRESS 





City 








“A live, successful, friendly agency— 


THE RIEHLE AGENCY” 









































Dr. Stevenson Takes 
Charge of Agency Oct. 1 


IN PHILADELPHIA 


H. D. Hart Thinks Home Office Agency 
Will Become Largest in Country; 
Dr. Stevenson’s Career 


Dr. John A. Stevenson’s connection 
with the Penn Mutual Life will be the 
management of the Philadelphia Home 
Office Agency of the company and he 
will take full charge of it on October 1. 
It is now a $25,000,000 agency. Clar- 
ence K. Schonck will continue as super- 
intendent of the agency which position 
he has held for many years. 

Probably no two general agencies will 


WITH PENN 


be closer watched in 1929 than the Penn 


Mutual Life agencies in Philadelphia and 
Chicago. As has been printed, F. H. 


Davis has succeeded A. E. Patterson in 


Ray 





DR. JOHN A. STEVENSON 


the latter city. Both will bring to their 
general agencies unusual abilities, a 
knowledge of the field backed by ex- 
ecutive experience. Incidentally, the 
shift from executive to general agency 
ranks puts two more strong figures in 
the National Association of Life Under- 
writers. Dr. Stevenson is on the pro- 
gram at Detroit of the National Asso- 
ciation and Mr. Davis will probably at- 
tend. Already, a Chicago insurance pa- 
per has started a boom for Mr. Davis 
to be president of the National Associa- 
tion. 


Looks for Remarkable Strides 


From the New York standpoint, an- 
other interesting aspect of the Stevenson 
change is that it will take from this city 
a man who has had more contacts with 
insurance authors than any man in the 
country. In addition to writing a num- 
ber of life insurance books, Dr. Steven- 
son has been the chief insurance adviser 
of Harper & Bros. In fact, there has 
not been a life insurance book written 
in some time where the author has not 
taken the manuscript of Dr. Stevenson 
for his comment and criticism. The sit- 
uation has been like this: to get a book 
published on life insurance an author 
has practically had to get the Stevenson 
O.K. 

Hugh D. Hart, of the Penn Mutual, 
intimated in a statement this week that 
the Penn Mutual home office agency in 
Philadelphia might become the largest 
life insurance agency in America. 

“We felt that we had the nucleus of 
such an agency,” he said to The Fast- 
ern Underwriter. “President Law 
thought that such an achievement was 
possible and the thing was to find the 
man. With Dr. Stevenson’s brilliant 
leadership assured we feel confident the 
agency will expand in the next few years 
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into proportions that will set new fron- 
tiers of accomplishment in agency build- 
ing and agency management.” 

Stevenson’s Culture and Education 

Dr. Stevenson’s first contact with the 
Penn was in 1915 when he was offered a 
Chicago connection. At the time he de- 
cided to continue work in the University 
of Illinois for his doctor’s degree. He is 
a graduate of a high school in Cobden, 
Ill, and from Southern Illinois Normal 
University. He took his A.B. at Ewing 
College, his A.M. from the University 
of Wisconsin, his Ph.D. from the Uni- 
versity of Illinois. His first work as a 
teacher was in a high school at Nash- 
ville, Ill. Then he became principal of 
a high school in Olney, Ill. After lec- 
turing at the University of Wisconsin 
and other places he was made assistant 
professor of secondary education and 
director of the Summer session of the 
University of Illinois. 

It was the late E. A. Woods, of Pitts- 
burgh, who persuaded him to leave the 
university at Urbana to become director 
of the School of Life Insurance Sales- 
manship, Carnegie Institute of Technol- 
ogy in Pittsburgh. He joined the Equi- 
table in 1920. He has been a prominent 
figure in the Association of Life Agency 
Officers; has delivered many addresses 
before life insurance organizations, and 
is a member of the National Society for 
the Study of Education, National Insti- 
tute of Social Science, American Acad- 
emy of Political and Social Science, as 
well as of many fraternities. 





NEW PAUL R. WENDT OFFICE 





Will Run General Agency of Berkshire 
Life in Pennsylvania Building; Com- 
pany Now Has Four Offices Here 

The Berkshire Life has established a 
fourth general agency in Greater New 
York to be managed by Paul R. Wendt. 
The new agency is located at the Penn- 
sylvania Building, 225 West 34th street. 
Mr. Wendt was formerly vice-president 
of Hoey, Ellison & Wendt, Inc., general 
agents in New York City for the Equita- 
ble of Iowa. 

Last March Mr. Wendt made a connec- 
tion with the Berkshire Life in the part- 
nership of Van Alst & Wendt, with offices 
in Pershing Square Building. Along the 
lines of the present expansion policy of 
the company the new office is being es- 
tablished by Mr. Wendt, who will have 
associated with him a number of well 
known insurance men, including Messrs. 
Proctor, Schleimer, and Stern, who are 
full-time representatives of the Berk- 
shire, and will territorially supplement the 
present general agencies of the Berkshire. 

It was at the beginning of 1919 that 
Mr. Wendt entered the insurance business 
and his first year saw him holding sec- 
ond place in personal production for his 
company. He was successively district 
agent and associate general agent—this 
while in Philadelphia. He went to New- 
ark, N. J., and in three years built up 
one of the company’s leading agencies. 

By this expansion of agencies, the Berk- 
shire Life is now represented by four 
general agencies in New York City— 
that of William M. Carroll, Jr., at 253 
Broadway; Robert A. Van Alst, Jr., in 
the Pershing Square Building; Paul R. 
Wendt in the Pennsylvania Building ; and 
Frederick A. Morrison in the Temple Bar 
Building, Brooklyn. 





MADE SALES PROMOTION MAN 

Roger H. Dickinson is now assistant in 
the sales promotion division of the 
Phoenix Mutual Life. Mr. Dickinson was 
graduated from Dartmouth in 1923 where 
he specialized in work at the Turk 
School of Business Administration. He 
had charge of the advertising and gen- 
eral management of a retail business for 
a time after leaving college after which 
he did some personal selling. 





TO NAME KENTUCKY MANAGER 

J. F. Ball, vice-president and superin- 
tendent of agencies of the Kansas City 
Life, left last week for Kentucky to ap- 
point a successor to State Manager Chis- 
holm, who recently resigned. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 
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_ Pioneering 
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TACT IING TING TINO INGTON 
7 WA 


AWWA WE WEN 


Progress always requires pioneering. Some- 
one must take the first steps, must lead in 
the exploring of new fields, must “go before 
and remove obstacles for those who follow.” 

























In order to fulfil its obligation to humanity, 
life insurance must seek new ways of service, 
in addition to extending the old. Andsoit 
must have pioneers. The New York Life 
has always recognized this obligation. 
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Many years ago this Company undertook to 
pioneer in the field of sub-standard risks. 
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After a long and intensive study of declined 
cases, it found that special rates could be 
calculated, permitting, with safety, the ac- 


ceptance of many risks which previously had 
been rejected. 
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On July 1, 1896, the Company issued its 
first sub-standard policy. Since then, the 
writing of insurance on impaired lives has 
been a part of the New York Life’s regular 
service to the public, and has gradually been 
adopted by a majority of the larger companies. 














To-day, Nylic Agents are en- 
abled to obtain insurance 
for approximately three 
out of every five clients 


who otherwise would 


be declined. 









INEW YORK 
LIFE INSURANCE 
COMPANY 


346 BROADWAY, NEW YORK 


DARWIN P. KINGSLEY New Home Office Building now being 


e erected on the site of the famous 
President old Madison Square Garden 
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Ralph H. Rice Called On 
Executives In Europe 


SAW INSURANCE COMPA NIES 





President of National Fidelity Found 
Widespread Admiration for American 
Life Insurance And Its Meth«ds 





Ralph H. Rice, president of National 
Fidelity Life of Kansas City, «ccom. 
panied by Ralph, Jr., who was gra luated 
from University of Pennsylvania in 
June, has just returned from an extend. 
ed trip to Europe. Much of his time 
was spent in studying the methods and 
practices of life insurance companies jp 
England and on the Continent. 

Mr. Rice found them very different 
from our American companies in many 
respects. Because of the size of some 
of the companies they do not, of neces- 
sity, confine their writings or their jp- 
vestments to the country in which their 
parent office is located. In some in- 
stances their activities embrace the 
world. As a result the companies are 
well acquainted with world conditions 
and world problems. One company in 
Switzerland, because of its large field 
of operations, has to reckon in eighty- 
four different currencies. This same idea 
of world operation is also carried out 
to some extent in fire and marine lines, 
Of the different countries, possibly Eng- 
land takes the lead in world wide opera- 
tions. 

It seems that the foreign companies 
are more sound by tradition than Ameri- 
can companies. That is, if they have 
been doing some particular thing one 
way for a number of years they are 
slower than we to change. They seem 
to follow a rule which apparently would 
tend to retard progress. They are un- 
excelled, however, for thoroughness. 

Mr. Rice found rebating and twisting 

prevalent. He believes conditions in this 
respect to be as bad as they were in this 
country some twenty or twenty-five 
years ago. 
; One of the general managers of a large 
insurance company in France, who 
knows conditions of life insurance prac- 
tices in the United States, made the 
statement that American policyholders 
were more fortunate than any other 
group of policyholders in the world, The 
policyholder abroad receives only the 
advice of a part-time agent. (The 
“agent” in Europe usually averages four 
or five policies a year. His regular live- 
lihood is acquired in some other field of 
work, insurance selling being considered 
a side line.) European policyholders pay 
a higher rate, and the benefits offered 
are less than in the United States. On 
the other hand, the European companies 
are to be greatly envied concerning theif 
lapse ratio, which is most favorable. 

The officials of the various companies 
were gracious and cordial and seemed 
more than anxious to answer questions 
and to give every type of information 
desired. Mr. Rice is of the opinion that, 
althouch we might be able to teach them 
something about some phases of the i- 
surance business, we certainly could 
teach them nothing about all-around 
courtesy and hospitality. 

Mr. Rice visited in Eneland, [rance. 
Germany, Holland, Switzerland and 
Italy. 





WEBB SUCCEEDS AUSTI" 

James M. Webb. assistant secre‘ ry 0! 
the Bankers National Life of ‘ersey 
City, has been elected treasurer {the 
company, succeeding Col. Harry ( Aus- 
tin. resigned. Mr. Webb will function 
in both offices and is deserving °f hs 
recent promotion as a result «/ his 
whole-hearted faithful work. He has 


been connected with the company since 
the first of the year. 
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{merican Magazine Has 
Story About Vash Young 


nN AGENT OF EQUITABLE, N. Y. 








ormer Manager of Atlantic Monthly, 
Now Large Producer, Discusses 
His Spiritual Life 





‘The American Magazine” in its Sep- 
ember issue features an insurance man. 
He is Vash Young, an agent for the 
Equitable Society who sometimes reach- 
»s the $2,000,000 class. He was born in 
alt Lake City and his great grandfather 
was a brother of Brigham Young. He 
wit school in the fifth grade. His first 
ob was aS an advertising solicitor for a 
rade paper. From Chicago he went East 
pnd got on the advertising staff of the 
tlantic Monthly, finally becoming East- 
em manager of that publication. 

The story is a spiritual one based on 
p time in Young’s life when he took 
ontrol of himself. He had been suffer- 
ng with an uncontrollable: temper which 
ed him into fits of depression and gen- 
ral disorganization of himself. How he 
id it is told in the following paragraphs: 
‘I made a list of the qualities that 
kemed to me as ever-enduring, the 
qualities upon which continuity of life 
epends, and without which life would 
ing since have perished. That list in- 
luted Love, Courage, Cheerfulness, Ac- 
ivity, Compassion, Friendliness, Gener- 
sity, Tolerance, Romance—the nine 
agic words that have made life for me 
p glorious adventure. Since these vir- 
ues were, to me, the basis of life, it 
ust be that they in some way consti- 
uted that Kingdom of Heavon I was 
eeking. 

“Night after night I sat alone with that 
st and pondered it. What should I do 
bout it? Finally the answer came: Re- 











ST. LOUIS a bs 








Choice Territory Open 
for Live Insurance Men 


IN EASTERN TERRITORY 


Life—Accident— Health 
Policies That You Can Sell 


Write for particulars 


CONTINENTAL LIFE INSURANCE CO. 
ED MAYS, President 


MISSOURI 














MADE CHICAGO GENERAL AGENT 





Harper Moulton Returns There for 
State Mutual Life; Now Has Two 
Agencies 

Harper Moulton has been appointed 
general agent for the State Mutual Life 
at Chicago. He has been engaged in 
general agency work in Kansas City, but 
has spent most of the time as a life in- 
surance man, both agent and general 
agent, in Chicago. 

This appointment in no way affects the 
general agency of Everts Wrenn, the 
company maintaining two general agen- 
cies in Chicago. 








flect those words, those qualities, in my 
own life. They are all positive—none 
negative; they are dominant. They will 
give me dominion over the ills and an- 
noyances of life, if I give them a chance. 
Thus my reasoning ran, and I came to 
the conclusion that my plain duty to 
God was to reflect these attributes which 
evidently He had blessed.” 


$25,000,000 GROUP 





Jones & Laughlin Steel Corporation of 
Pittsburgh and Subsidiary Plants 
Buy Metropolitan Policy 

The Jones & Laughlin Steel Corpora- 
tion of Pittsburgh has taken out a $25,- 
000,000 group contract with the Metro- 
politan Life. Employes to the number 
of 25,000 are covered in the Jones & 
Laughlin plant and in its thirty sub- 
sidiaries. The insurance is co-operative. 

The plan includes a life policy for 
$1,000, payable at death. It contains a 
total and permanent disability claus 
making the amount of the policy payable 
in monthly instalments with interest in 


case such disability results before the 
insured attains the age of 60; benefits 
of $12 a week for a period of thirteen 
weeks for employes incapacitated by 
sickness or non-occupational accident 
and a special indemnity of $1,000 for 
accidental death or dismemberment. 
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Morgenstiern, Psychic, 
Fired By International 


INFLUENCE OVER R. C. TOOMBS 





Character Reader and Handwriting Ex- 
pert Made Former Executive 
Think He Was Superman 





The present management of the Inter- 
national Life have cut off the payroll 
George E. Toombs, treasurer, and Dr. 
E. F. Morgenstiern, one of Toombs’ 
right hand men at the International. 
The insurance newspapers a month or 
so ago were flooded with personal pub- 
licity about Morgenstiern. The Inter- 
national Life’s agency publication ran 
his picture and a page of text about 
him. His title was vice-president and 
director of personnel. 

While in St. Louis, Morgenstiern 
achieved considerable reputation as a 
psychologist and character reader and 
also as an expert on handwriting. He 
preached the “superman” doctrine and 
had R. C. Toombs believing that he 
would eventually become the greatest 
life insurance executive and investment 
banker in the world. “You will be great 
because your heart is pure. You can 
do no wrong,” he constantly told 
Toombs. That this psychic had a great 
influence over Toombs was town talk 
in St. Louis. 

Toombs has been unanimously elected 
the International Life “goat” by the 
junior executive and department heads 
of the company. They blame him for 
all the troubles. The Chicago man, for 
whose arrest four warrants have been 
issued, played a lone hand, didn’t take 
other directors into his confidence, and 
paid little attention to those under him 
in the organization, with the exception 
of Morgenstiern and his brother. 








Company. 


depreciation. 





| OWARD E. RIDER entered the Banking business in 1900. 

He worked up to an official position in the Knickerbocker 
Trust Company and continued in this capacity through various 
mergers from which emerged the American Exchange Irving Trust 


| After fifteen years of banking experience and intimate contact with 
investment problems Mr. Rider resigned to enter the life insurance 
business with the J. Elliott Hall Agency. He says that life insur- 
ance appealed to him as a sound investment that he could recommend 
to a client with absolute certainty of liberal return and no 


Mr. Rider has given many executives a new angle on monthly in- 
come insurance as both a protection and an investment. 


HOWARD E. RIDER 


J. ELLIOTT HALL AGENCY 


THE PENN MUTUAL LIFE INSURANCE CO. 
50 Church Street, New York 


What Mr. Rider. has accomplished under our 


training, men of similar qualities can accomplish. 





See our advertisement in the 
Evening Post next Tuesday and Thursday. 
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Equitable Society 
Broadens Disability 


CHANGE OF RATES MADE ALSO 





Society Also Makes Non-Medical An- 
nouncement; Will Increase Its 
Limit to $20,000 





The annual premium per $1,000 for dis- 
ability benefit, Age 25, follows: 

Ordinary Life, $2.33; 20 Payment Life, 
$2.98; 20 Year Endowment, $1.69; Con- 
ventible, $3.37; five year term changing 
to Ordinary Life, $1.26. 

Premiums for Age 35 follow: 

Ordinary Life, $2.88; 20 Payment Life, 
$3.12; 20 Year Endowment, $2.50; Con- 
ventible, $4.06; five year term changing 
to Ordinary Life, $1.66. 

Non-Medical Limits 


The resolution about non-medical lim- 
its follows: 

“Resolved, That the amount of new 
insurance which may be offered without 
medical examination for those examined 
within the past year be increased to $20,- 
000, and that the time limitation laid 
down by the committee on insurance in 
its resolution adopted November 19, 
1925, be extended as follows: That the 
limit of $10,000 of new insurance, with- 
out medical examination, be hereafter 
two years instead of one year; that the 
limit of $5,000 be five years instead of 
two years, and that the limit of $2.500 
of such insurance be ten years instead 
of five years.” 

The Equitable Life Assurance Society 
announces still further liberalization of 
its disability clause with a modification 
of rates; also the extension of its non- 
medical limits. 

Relative to disability the 
board adopted this resolution: 

“Resolved, That the Society’s officers 
be authorized to modify the disability 
provisions of life insurance policies here- 
after issued by providing that where to- 
tal disability has existed continuously for 
a period of three months, such total dis- 
ability will be regarded by the Society 
as presumably permanent from the date 
of completion of one month of continu- 
ous total disability (which shall be con- 
sidered as the effective date for com- 
mencement of disability benefits), and, in 
the case of endowment policies, by fur- 
ther providing that the disability income 
shall be payable during the continuance 
of total disability, irrespective of the 
maturity of the endowment; and that the 
premium rates charged for the modified 
benefits shall be consistent with those 
shown in the following schedule:.” 


Society’s 





ASK CANCELLATION 





Equitable Life Assurance Society Claims 
Insured Deliberately Threw Himself 
Under a Street Car 

The Equitable Life Assurance Society 
of New York has brought suit in fed- 
eral district court at Richmond asking 
for cancellation of a $10,000 5-year-term 
policy. with disability additions issued 
April 23, 1928, to James S. Mitchell, who 
suffered the loss of both hands as a re- 
sult of falling under a street car in that 
city April 26. The company charges that 
he deliberately threw himself under the 
car. It also charges that he made false 
statements as to material facts in his 
application for the insurance. 

The Interstate Business Men’s Acci- 
dent of Des Moines in which Mitchell 
took out a $5,000 accident policy two 
weeks before the loss of his hands has 
also decided to resist payment. It is 
understood that the Mutual Life of New 
York in which he was insured for $11,- 
000 with disability additions will resist, 
too. Of this insurance, Mitchell took 
out $10,000 a week or so before he was 
injured. At the same time he had dis- 
ability addition inserted in a $1,000 policy 
which he had been carrying in the com- 
pany for some time. 
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How many Lincoln Nationa] 
Agents call Vice President Walter 
Shepard, ‘‘Shep”’ and what of it? 


\ « Answer: (1) All of them. 
a ~, (2) The famous friendly LNL spirit helps 
~*~ \ make the work of the Linculn Life Agent 
we ' pleasant, satisfactury, worth while. 


‘‘Shep”’ sees to it! 


THE LINCOLN NATIONAL LIFE INSURANCE CO. 
“Its Name Indicates its Character’’ 


Fort Wayne, Ind. 
MORE THAN $550,000,0 0 OF INSURANCE IN FORCE 




















HEADS WASHINGTON OFFICE 





H. D. Krafft Becomes General Agent 
for State Mutual with Virginia 
Added to Field 
Harold D. Krafft has been appointed 
general agent for the State Mutual Life 
at Washington, succeeding J. A. Marr, 
who will hereafter devote himself to per- 
sonal production. The territory of the 
agency has been extended to include Vir- 
ginia as well as the District of Colum- 
bia. The Richmond office has been 
closed and the business of that territory 
centered in the Washington office. Mr. 
Krafft has had many years of experience 

both as agent and general agent. 





George E. Stone, assistant superintend- 
ent of the Union Life, Richmond, Va., 
industrial and sick benefit company, has 
been cited to appear before the state 
corporation commission September 11 to 
answer charges of twisting policies. 


PRICE’S TALK AT DINNER 





Final Success Comes From the Support 
Of Men in Subordinate 
Positions 
At a recent dinner given in honor of 
D. E. Buckner of the Actuarial Depart- 
ment of the Jefferson Standard Life by 
his business associates, President Julian 
Price had some interesting comment to 
make about the support which the man 
at the top of an organization receives 
from his fellow executives, as well as 

from those in subordinate positions. 

He said that no matter how well and 
brilliantly an executive may plan he is 
in the last analysis dependent upon those 
that are to carry these plans into action. 
He said the same thing was true of the 
men in the field and that it was not the 
star million dollar producer who was re- 
sponsible for the success of the field 
force, but the-men whose production is 
steady year in and year out. 











Founded: 1867 








GOOD WILL 


is an intangible asset without 
which no life insurance company 
can become really great. 


The Equitable Life Ins urance 
Company of Iowa has the good will of its policy- 
holders and the insuring public. In consequence this 
company has grown to greatness and offers exceptional 
opportunity to ambitious men. 


To its field force the Equitable Life of Iowa offers 
unusual sales assistance and extraordinary cooperation. 
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Home Office: Des Moines 




















Wide List of Topics For 
Illinois Life Meet 


CONVENTION ON OCTOBER 30.3 





Should Life Agents Try to Sell Othe 
Types of Insurance? Use of 
Telephone 





Plans are completed for the twenty. 
fifth annual convention of the Illinois 
Life’s $100,000 Club at the Home Office 
in Chicago, August 30-31. The conven. 
tion will be opened by S. A. Scott, re. 
tiring president, followed by the address 
of the incoming president, R. W. Lay. 
At the opening session talks will be 
made by B. J. Stookey, secretary; Darby 
A. Day, manager Union Central; Claris 
Adams, American Life Convention; Fred 
W. Potter, former commissioner of II}. 
nois, and C. M. Cartwright, editor. The 
balance of the program follows: 

Fireside Canvassing with the Farmers. |g 
It the Best Place to Canvass for Life Insy. 
ance? What are Some of the Features that 
can be Best Brought Out When the Agent, the 
Farmer, His Wife and Possibly Some of the 
Children are Sitting Around the Table?—A, 4. 
Amy, District Manager, Illinois. 

What is the Best Method of Getting in Con. 
tact with Farmers in Localities where the Agent 
is Not Known? Is the Banker or Someone 
Connected with the Bank the Best Man to In. 
troduce the Agent? If the Banker is not Avail. 
able, what Sources Should then be Tapped?— 

._M. Cusick, Special Representative, Illinois, 

Policy Values, and how They can Best be 
Used in Canvassing for Insurance, How fa 
should an Agent Explain them in Presenting 
the Ground Work of the Policy?—M. E. Dark, 
Manager, Sonthwestern Department. 

How Far is it Desirable for a Life Insurance 
Agent to Attempt to Sell Other Lines of Insur. 
ance? Should He at Least Sell Accident and 
Health Insurance along with His Life Po'icies 
Inasmuch as They are a Form of Personal In 
surance?—G. H. Kopperl, Manager, West Cen. 
tral Illinois Agency. 

Is _ the Monthly Income Policy Adaptable to 
the Farmer or Small Tradesman who Cannot 
Afford to Carry More Than $2,000 or $3,000 In. 
surance? In this Case is it Desirable for an 
Agent to Recommend that a Month'y Income 
Program be Worked Out for Monthly Install. 
ments Payable in a Very Limited Period, say 
Three or Fve Years?—E. Pugh, Manager, South. 
western Department. 

Use of the Telephone in Selling Insurance— 

Mrs. Adeline Pate, Special Agent, Wabash Val- 
ley Agency. 
_ What are Some of the Arguments that I us 
in Getting Young Men to Take Out Policies?— 
F. L. Medley, District Manager, Wabash Valley 
Agency. 

How I Demonstrate the Use of Life Insur 
ance in Taking Care of Mortgages on Property. 
—T. J. Henderson, Agency Manager, Michigan 
State Agency. 

Insurance Programs and How They are Mate 
Up. What is the Best Way to Use This 
Method?—L. N. Thurston, Manager, Wacker 
Drive Agency. 

_ How Churches, Libraries or Other Instit 
tions can Make Use of Insurance. What are 
Some of the Features that I Present in Selling 
Business Insurance to Smaller Concerns?—I. 
A. McBride, Special Agent, Southwestern De 
partment. 

Some Present Day Problems in Life Under 
writing and Some Announcements of Interet 
to the Agency Organization—R. W. Stevens 
President, Illinois Life Insurance Co. 

Some of the Chief Weaknesses of Life Ur 
derwriters in Their Canvass.—W. J. Parkingson, 
Field Superintendent, Illinois Life Insurance 


0. 

Advertising in Local Papers, Advertising Nov 
elties, Billboard Advertising, Office Window— 
F. C. Stagg, Manager, Chicago Northwest Aget 
cies. 

What are Some of the Most Helpful Services 
an Agent Can Render the Policyholder?—C. \. 
Brown, Manager, Eastern Illinois Agency. 

How I Deliver a Policy.—J. E. Wroughtos, 
Associate Manager, Illinois. 

Endowments, is there a Place in the Life 
Insurance Scheme for Them, and if so, Wher 
and How Can They Best Be Sold?—W. Lb 
Coonrod, District Manager, Southwestern De 
partment. 























BIG DAY FOR CHAS. HERMALIN 





Writes First $100,000 Case; Gets Cash 
Settlement and Receives His 
Commission 

Charles Hermalin, who represents the 
Bible House organization of the C 
Knight Agency in New York, recently 
wrote his first $100,000 case. He tt 
ceived the policy and took it to the 
client for delivery, receiving a cash set 
tlement. 

Then he took the check over to th 
office and received his commission. ‘Vf 
Hermalin then proceeded homew?*". 


buoved up by that “on-top-of-the-worl 
feeling that comes only to a life instr 
ance man when he puts over a real cast 





FED 


Stater 
Sta 


So 
dled a 
being 
that 
colum 
the 1 
ments 
torne: 
receiv 


allege 
state 
unnec 
court 
In o 
court 
delay 
of ju 
adjuc 
ON 
souri 
hund 
of th 
seeki 
State 
Reev 
lowit 
lowir 
to al 
tiona 
that 








28M August 24, 1928 























Page 7 
 B Says That Insured Own Large Profits When 
et International Funds 


)-31 FEDERAL RECEIVER VIEWPOINT 





her Statement By Attorney Mason Raps 
State Receiver; Policyholders Not 
Confined To One State 





ity- So many statements about the mud- 

dled affairs of the International Life are 
ice being issued to the St. Louis newspapers 
reel that they have no difficulty in filling 
ress columns of material every day. One of 


AW. the most interesting of these state- 
2) ments in from William L. Mason, at- 
lars torney for Edward P. Wilson, federal 
Fred receiver of the International. He dis- 
Illi} casses the receivership-courts aspect. 
The fi The statement follows: 

“Whatever delay and loss may have 
bal resulted to the policyholders and stock- 


“that fi holders of the International Life through 
alleged conflicting jurisdiction of the 
\ [gE state and federal courts is due to the 

“HB unnecessary suit brought in the state 
Con court by the superintendent of insurance. 


~—_ In our opinion, this suit in the state 
to In. court can have no effect other than to 
a delay the final, permanent assumption 
ed i—~ 


ny of jurisdiction of the affairs and its final 


est bem adjudication and disposition of its affairs. 
w far “Non-residents of the state of Mis- 
Dark souri interested to the extent of several 

: hundred thousand dollars in the assets 
urance 












of the International have sought and are 
seeking the jurisdiction of the United 
States district court through Judge 
Reeves at Kansas City, under the fol- 
lowing circumstances and for the fol- 
lowing reasons: It had become obvious 
to all persons interested in the Interna- 
tional Life and familiar with its affairs, 
that the control of that company could 
no longer be left in the hands of its 
officers and directors, under whose man- 


Insur- 
nt and 
olicies 
nal In. 
t Cen- 


able to 
Cannot 
000 In- 
for an 
Income 
Install: 
yd, say 


South area 
Sout ME acement there had accumulated within 
ance the past year, a deficit of over $3,500,000 
sh Val- 


through alleged misappropriation by its 
president. 
“As a matter of fact, an examination 


had been in progress for some time by 
various 


t I use 
icies?— 


Valley 


sheen insurance commissioners, and 
roperty. they were in possession of its books, rec- 
lichigen HM} ords and documents and assets without 
e Made any authority to adopt and legalize any 
se Thisf™ Plan or scheme for the reorganization 
Wacker MM or liquidation of the company. 
nstite Questions Right To Appoint State 
gelin Receiver 
chee The forty million of assets of this company 
ern De belong equitably to its policyholders and if 
anything is left after satisfying their claims, 
Under to its stockholders. The policyholders and 
Interest stockholders are citizens of every state in the 
Stevens, anton, 
Under the laws of the state of Missouri, 
Life Un no authority, is, in our opinion, given to a 
-kingson, court of the state of Missouri to appoint a 
nsurance recelver in a suit instituted by the superinten- 
dent of insurance. If such suit is instituted 
ing Nor in the Circuit Court of the City of St. Louis, 
sndbw-— the court cam simply declare the company in- 
st Aget solvent and decree its dissolution and thereupon 
under the state law, the possession and con- 
Services trol of its assets and the title to its assets are 
CN weted in the superintendent of insurance; not 
cy. by Virtue of any order of the Circuit Court, but 
roughton, under the statute of the state of Missouri, and 
as superintendent of insurance. 
the Life citizens of the state of Missouri were alone 
0, When Concerned, such proceedings might furnish an 
_wW, bk acceptable and adequate means for the handling 
tern De of the present situation. However, as above 
Pointed out, citizens of the state of Missouri 
are not alone concerned. Under the consti- 
tution and laws of the United States, any 
AALIN Citizen of a state other than Missouri with an 
terest in the assets of the International Life, 
éxceeding $3,000, has an absolute right to file 
ts Cash ‘na district court of the United States, either 
lis a Missouri or in any other state where assets 
re International Life may be found, a suit 
re up the deficit growing out of the waste 
onts the med Micmanagement of its officers and its in- 
o C.o poate if there be insolvency, and pray the 
: i seemed of a receiver to take charge of the 
recently “operty and affairs of the company pending 
He re ts rehabilitation or dissolution and liquidation. 
to the an there had been filed in the state court, 
ash set: tuted ho our suit, proceedings as were insti- 
sasn § Misco lere by the superintendent of insurance of 
3 000" » any citizen of any other state, with a 
r to the the U interest, might still have filed a suit in 
d Mr a /nited States court at any stage of the 
n, ah « ee for liquidation under the state stat- 
mewarl San ecause under the decisions of the United 
e-worl tate hee ee administrative officer of any 
6 fects Stat las a right as against citizens of other 
fe inst! hold. san terested in the company to take and 
real cast: ite De so as to deprive the United 
. 1 


strict Court of control of the subject 
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matter, that is, the property and affairs of the 
company. 


U. S. District Court’s Power 


“On the other hand, a United States district 
court has full jurisdiction to take charge, to ap- 
point a receiver, to either liquidate or super- 
intend the reorganization of the company, and 
such court has jurisdiction through its receiv- 
er to consider and put into effect any proposi- 
tion ef reorganization or rehabilitation which 
may appear proper to the court. 

“Judge Reeves in his order appointing a 
receiver, provides that the receiver should con- 
sider and submit for the approval of the court 
any such proposition that might be made. 

“In our opinion, therefore, the only speedy 
and effective manner of handling the  situa- 
tion is through a suit in the United States 
district court. If it had not been for the 
temporary interference resulting from the suit 
filed here in the state court the situation might 
have been already well on its way toward ad- 
justment. If the superintendent of insurance 
would immediately dismiss his suit, the appoint- 
ment of the receiver would immediately be made 
permanent and the receiver would immediately 
be in a position to consider and submit to the 
United States judge, any proposition from what- 
ever source or any plan either for liquidation 
and reinsurance or for reorganization or re- 
habilitation. Under this plan the business of 


the company would be continued in operation, 
and the present,condition of paralysis speedily 
relieved. 

“In our opinion, the United States District 
Court has the right and the imperative duty 
to protect tis jurisdiction by enjoining the su- 
perintendent of insurance of Missouri, or any 
other person, from interfering with its control 
of this property, and we believe that he will 
do so. However, if its jurisdiction is resisted, 
this will, of course, take time, all to the detri- 
ment of the policyholders of the International 
Life and its stockholders.” 

The matter was presented to Judge Reeves 
at Kansas City, because in the absence of Judge 
Davis and Judge Faris, Judge Reeves had been 
duly assigned by the presiding judge of this 
circuit, Judge Stone, to hear any matter which 
might come up in the district court, here pend- 
ing the absence of Judge Davis and Judge Faris. 


NEW POST FOR C. F. HENRY 

Charles F. Henry, long time general 
agent of the Aetna Life Insurance Co. 
at Marietta, Ohio, and a large producer 
of that organization, has been appointed 
a member of the finance committee of 
the Grand Encampment of the Knights 
Templar. 











i could hardly change his spots with more 
pain than is caused the professional man who has 
to change his vocation and tries to maintain the income 
which has resulted from his highly specialized training. 


To provide for such contingencies, The Guardian 
has developed its Professional Disability Provision for 
men in certain specialized lines. 
in the event of permanent incapacity for the specific 


profession, rather than for any “gainful occupation.” 


We suggest that you write us full 
particulars, with a view to ascertaining 
your qualifications to buy or sell such 
progressive features in life insurance. 


THE GUARDIAN LIFE INSURANCE COMPANY 
of AMERICA 
“The Company that Guards and Serves” 


50 UNION SQUARE 





THIS 
Disability 
Clause 
Respects 


Specialization 


This clause is effective 
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International Was Sold 


PREVIOUS DEAL WAS CHECKED 





Would Have Meant Still Larger Profits; 
Borrowed Millions on Land of 
Doubtful Value 





The revelations in connection with the 
handling of the International Life and 
its allied the International 
Company of St. Louis, the Toombs & 
Daily Co. of Chicago and the State Bank 
& Trust Co. of Downers Grove, IIL, has 
called forceful attention to the details 
of the purchase of the life insurance 
company by Toombs in June, 1927, and 
the unusually large profits made by the 


former owners of the company in that 
deal. 


concerns, 


It has also brought to light real rea- 
sons for the sudden calling off of the 
original deal the sale of the life 
company through its holding concern, 
the International Company of St. Louis, 
in April, 1927. While Toombs paid $3,- 
101,211 for the company in June, 1927, 
the price contemplated in the April 1927 
deal was $3,650,000. That transaction 
was called off very suddenly—even after 
the entire purchase price had been de- 
posited in a large St. Louis bank. It is 
now known that the Missouri Insurance 
Department, in a letter to Judge W. K. 
Whitfield, then president of the Inter- 
national Life, on April, 1927, informed 
him that the department would not 
countenance that deal as contemplated. 

3riefly the arrangements for making 
the International Life purchase itself for 
B. O. McReynolds and Roy C. Toombs 
to which the Missouri department ob- 
jected was as follows: 

The McReynolds-Toombs syndicate 
had certain lands of doubtful value in 
Missouri and Louisiana on which they 
were able to borrow $3,650,000 from an 
Eastern banking concern provided that 
immediately after they obtained control 
of the financial affairs of the Interna- 
tional Life the funds of that concern 
would be used to take up the mortgages 
from the Eastern bank. 


Wanted a Bond 


For its own protection the Eastern 
financial house insisted upon a surety 
company bond and arrangements were 
made whereby the National Surety Co. 
was to execute a bond of $1,500,000 guar- 
anteeing substantial performance of the 
contract by the insurance company to 
make the loans on the farm lands after 
the McReynolds-Toombs syndicate came 
into control. The surety company for 
its own protection in turn demanded 
that it be permitted to take from among 
the assets of the life insurance company 
$8.000.000 in securities from which $1,- 
500,000 would be picked as collateral for 
the protection of the surety bond pro- 
tecting the contract with the Eastern 
bank. 

While the negotiations between Mc- 
Reynolds and the then owners of the 
International Life were in progress some 
of the details of the transaction became 
somewhat public in well-informed insur- 
ance and financial circles and some per- 
sons persisted in putting some pointed 
queries in particular places not to the 
best interests of those interested in put- 
tine the bie deal over. 

About this time the National Surety 
Co. decided to ask the Missouri Insur- 
ance Department for its views on the 
entire transaction and was quickly in- 
formed the deal as contemplated was not 
legal. 

Tt has also been stated that when the 
final show-down came Judge Whitfield 
and others refused to go through with 
the plan, saving thev would not be a 
party to such a deal for using the assets 


for 
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of the company to finance its own pur- 
chase. This is substantiated by Judge 
Whitfield’s letter to Daly under date of 
May 2, 1927, 

Merger 

In 1924 the owners of the Standard 
Life of Decatur, Ill, with general offices 
in St. Louis, headed by Joseph R. Pais- 
ley, president, and Judge W. R. Whit- 
field, vice-president, agreed to purchase 
the International Life from Massey Wil- 
son and Jake Babler. In that deal the 
2,000 shares of common and voting stock 
of the International Company of St. 
Louis, which controlled 23,600 shares of 
the International Life stock were taken 
over on the basis of $750,000. The In- 
ternational Life has 37,500 shares of 
stock outstanding. 

Prior to the deal with Wilson and 
Babler some of the persons who after- 
wards sold out to Toombs had substan- 
tial holdings in the International Life, 
notably David W. Hill, A. H. Carter, 
T. H. Glancy and August Schafly. 

Some months later the Standard Life 
and the International Life were merged 
under the name and charter of the In- 
ternational Life. The International Com- 
pany of St. Louis still lists among its 
best assets $380,000 of participating cer- 
tificates based on the Standard Life bus- 
iness taken over by the International 
Life. 

It was not long after this transaction 
that differences developed between Pres- 
ident Paisley and Vice-President Whit- 
field and Hill et al. An internal strug- 
gle developed that resulted in a crisis 
that brought about a hectic twenty-four 
hours during which both sides were said 
to have been in more or less control. 
Paisley issued a “buy or sell” ultimatum 
and much to his surprise Whitfield and 
his associates were able to buy instead 
of selling, as Paisley had anticipated. The 
price placed on his holdings by Paisley 
was rather low in view of the circum- 
stances while still netting him a sub- 
stantial profit on the price paid to Wil- 
son and Babler. 

So the difference between the $750,000 
basis for the purchase from Wilson and 
3abler and $3,101,211 received from 
Toombs, $2,351,211 is not entirely profit. 
However, it is believed the Toombs deal 
netted the former owners about $2,000,- 


Had the deal as planned in April gone 
through the Whitfield-Hill crowd would 
have been paid $3,650,000 in cash. They 
would have also gained the interest earn- 
ings on that sum to date compared with 
interest earnings on the sum paid by 
Toombs under the plan of purchase fin- 
ally accepted. This is about $75,000. 
making the first deal about $625,000 bet- 
ter. 

Toombs raised the $2,000,000 needed 
for the down-payment in June, 1927, by 
using certain securities of the Toombs 
& Daily Co. and his option to purchase 
the International Life as collateral for 
a loan from banks in New York and 
Baltimore. Later he substituted the 
2,000 shares of common stock of the In- 
ternational Company for the option to 
purchase. By October, 1, 1927, he had 
obtained control of the International 
Life’s $43,000,000 in assets by making 
final payment on the $1,101,211 due on 
the purchase price. 

It was on that day that his transac- 
tions with the Toombs & Daily Co. for 
the International Life started with $200.- 
000 and culminating on June 30, 1928, 
with $19,879.19, bringing the total to $3.,- 
316,630 and plus interest to $3,562,952.24, 
the sum the examiners have reported 
missing from the assets of the Life In- 
surance Company. Within two months 











kind need. 


Journal Square 
Jersey City, N. J. 





years ago the Automobile Industry 
proved that the SELF STARTER is 
a big improvement over the kind 


that must be CRANKED 


Strange that life insurance companies have been so slow 
to accept this proof—Most of them still offer the same 
commissions to the agent who must be cranked before he 
moves as to the one who is a self starter. 


This Company is one, however, that appreciates the self 
starter and offers to such a real contract with commis- 
sions that have not been cut down to provide funds to 
pay for the “prodders” and “crankers” that the other 


If you want all the commissions personally on your own 
writings, probably it will pay to write, in confidence, to 


Ralph R. Lounsbury 


BANKERS NATIONAL 


Life Insurance Company 


£ecurity Building 
Denver, Col. 


Openings almost anywhere in the U. S. 


Barnett Bldg. 
Jacksonville, Fla. 




















ISSUES NEW HOUSE ORGAN 





Jefferson Standard Brings Out Bigger 
and Better “Jeffax” After Publi- 
cation Had Been Suspended 
The Jefferson Standard Life has just 
brought out a new publication called 
“The Jeffax,” which will be issued 
monthly in the interest of the home and 
branch office employes. The house or- 
gan is attractively got up and contains 
interesting news features as well as 
words of wisdom from President Price. 
There is also a personal message from 








after getting control Toombs had with- 
drawn $2,864,380.35 from the company, 
presumably to buy securities from 
Toombs & Daily. 


Assistant Secretary Leak to the com- 
pany employes in which he gives his 
views as to the value of a house publi- 
cation to an organization. 

Mr. Leak also explains that after get- 
ting the viewpoints of several employes 
it was decided to make plans for a “big- 
ger and better Jeffax” and expresses the 
hope that the revised publication will 
prove popular. The original organ was 
suspended temporarily. 





According to a report of The Pruden- 
tial, the company paid in foreign lands 
in 1927, shortly after death, 585 policies 
for $108,024. Payments were made in 
Austria, Czecho-Slovakia, England, Ger- 
many, France, Greece, Hungary, Italy, 
Jugo-Slavia, Lithuania, Poland, Portugal, 
Roumania, Russia, Sweden and Norway. 


eta 








111 N. Broad Street 








ANOTHER FORWARD STEP 


COMPLETELY REVISED POLICY FORMS 

NEW OWNERSHIP, BENEFICIARY and ASSIGNMENT PROVISIONS 
leave no doubt of the rights of the various parties who may have an 

interest in the policy. 

A PLAIN ENGLISH POLICY 
that will particularly appeal to the conscientious life underwriter. 

Also a new LOW COST PREFERRED RISK POLICY 

Write for Information 


Philadelphia Life Insurance Company 


Philadelphia, Pa. 
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States Ask Acceptance 
Of Missouri State Pian 


ITS PROVISIONS ARE OUTLINED 





Would Guarantee Agents of Interna. 
tional Full Renewal Commissions in 
Accordance With Agency Contracts 





The nine insurance commissioners jn- 
vestigating the affairs of the Interna. 
tional Life voted on August 18, and 
unanimously, to recommend the accept- 
ance of the reinsurance contract offered 
by thé Missouri State Life. The com. 
missioners declared that under this con- 
tract the interests of the policyholders 
are fully protected, while the stockhold- 
ers are assured at least the market value 
of their stock. The recommendations of 
the commissioners went both to the Fed- 
eral and State courts. 

Briefly the Missouri State Life con- 
tract provides that the company shall 
take over all the assets of the Interna- 
tional Life, assume all its contractural 
obligations, make good immediately the 
$2,014,000 impairment in reserves and pay 
to the stockholders eventually about $4. 
000,000. It would also assume the $320,- 
000,000 of outstanding life insurance car- 
ried by the International and guarantee 
agents of the International full renewal 
commissions on their business in accord- 
ance with their agency contracts. The 
sum needed to meet the International's 
impairment would be taken from the re- 
serves of the Missouri State. In the 
future 90% of the net earnings on the 
International would be applied by the 
Missouri State as follows: 

Replacement of Actual Sum Taken 

From Surplus 

Replacement of the actual sum taken 
from surplus of Missouri State to meet 
actual impairment of reserves of the 
International and the expenses incident 
te the termination of the receivership 
of the company. Then over a period of 
years would go into the International 
Life the fund carried by Missouri State 
in the earning of the business taken over 
until the $4,000,000 had been paid in plus 
interest at about 4%. In addition to 
the $937,500 in capital stock actually out- 
standing this special fund would have 
to pay off the sum actually borrowed by 
Toombs and others on the over-issue 
and duplicated stock of the company. 
Under a United States Supreme Court 
ruling in a similar case the holders of 
this over-issue of stock are actually pre- 
ferred creditors compared to the real 
stockholders to the extent of the funds 
actually paid for or loaned on this sur- 
plus stock. Toombs is said to have bor- 
rowed about $325,000 on an over-issue of 
10,000 shares from a New York bank, 
while a Chicago investor holds a certifi- 
cate for 1,968 shares of stock that was 
marked cancelled on the books of the 
company. The market value of the Chi- 
cago man’s holdings prior to the crash 
was about $147,000. However, in final 
settlement he will be allowed only the 
sum he can prove he actually paid for 
the stock. 

Over-Issue of Stock 

The commissioners’ investigation te 
vealed that apparently at various times 
a total of 28,500 shares of the life com: 
pany’s stock was over-issued, but subse- 
quently all but three certificates, the ont 
for 10,000 shares used for a New York 
loan, another for 3,000 shares and 4 
third for 500 shares were accounted for. 
Three warrants each charging Toombs 
with having caused to be issued _ thre 
certificates for 3,000 shares each in ¢x- 
cess of the company’s $937,500 capital 


———< 
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stock have been filed against him. These 
certificates for a total of 9,000 shares 
were given by E, P. Greenwood of Hous- 
ton, Texas, as sectwrity for a loan of 
$500,000, but subsequently were replaced 
by real estate stock secured by Toombs 
from the holding company. How many 
certificates carried on the company’s 
books as canceled are now outstanding, 
similar cases to that of the 1926 share 
certificates in Chicago, is problematical. 

It is understood the Kansas City Life 
reinsurance proposition is a promise of 
about $70 a share net with final payment 
in about five years’ time. 


ADVANCE ROBERT L. YOUNG 








Mutual Life of New York Makes Him 
Agency Secretary, a Position 
Newly Created 
George K. Sargent, second vice-presi- 
dent and manager of agencies of the 
Mutual Life, announces the creation of 
the new position of agency secretary and 
the appointment of Robert L. Young to 
fill the position. This newly-created post 
is made to improve and broaden service 
for the company’s field workers in gen- 
eral and to give particular attention to 
the Quarter Million Dollar Field Club. 
Mr. Young has already taken up his new 
duties as agency secretary. 

He became connected with the com- 
pany in 1908 and has served in various 
positions, part of the time in field work. 


CO-RECEIVERS NAMED 








Massay Wilson and Commissioner Hyde 
To Consider Methods Of Saving 
International Life 

On Wednesday of this week Massey 
Wilson and Superintendent Hyde of 
Missouri were appointed co-receivers for 
the International by Federal Judge 
Reeves and are authorized to consider 
all plans for re-organization and rehabili- 
tation. Spokesman C. G. Revelle for the 
nine commissioners who investigated the 
company urged Judge Reeves to approve 
without delay the reinsurance contract 
offered by the Missouri State. Prior to 
the hearing the Kansas City Life with- 
drew its reinsurance offer. If the co- 
receivers consider Missouri State’s offer 
best to save company it will be accepted. 
Massey Wilson and Commissioner Hyde 
replace E, P. Wilson, brother of Massey, 
as federal receivers. 





BANKERS AT CONVENTION 


More Than Ten From New York Going 
to Convention of National Asso- 
ciation at Detroit 
A special train will leave New York 
for the Detroit convention of the Na- 
tional Association over the Pennsylvania 
Railroad Tuesday, September 11, at 3.15 
clock p. m, Eastern standard time. 
About forty have made reservations. 
More than ten representatives of New 
ork banks will attend the convention. 


— will be a trust company exhibit 
ere, 


a 








Accident and life insurance meet different 
phases of the same problem. An agent can- 
not intelligently recommend the one with- 
out a knowledge of his client’s holdings of 
the other. 


Connecticut General men prosper by 
supplying both plans of protecting earning 


power. 


Send for new set of helps in selling acci- 


dent insurance. 


Connecticut General 


Life Insurance Company 
Hartford, Conn 





GOES WITH ENGELSMAN 





Felix U. Levy, Who Made Remarkable 
Success First Year, Joins Old 
Friend’s Organization 

Felix U. Levy, formerly with the Louis 
Lane agency of the Equitable Society 
in New York, has joined the agency of 
Ralph G. Engelsman, representing the 
Penn Mutual Life. This change is made 
with the most friendly relations all 
around, as all parties concerned are close 
friends. Mr. Levy was brought into the 


business by Mr. Engelsman and broken 
in by him, and when Mr. Engelsman 
established his agency for the Penn 
Mutual, Mr. Levy’s desire to be asso- 
ciated with him was known. 

Mr. Levy has been a distinct success 
as a life insurance man, having paid for 
over $800,000 in his first year. He is 25 
years old, 


H. VICTOR CAWTHRA DEAD 





President of Crown Life of Canada Dies 
Of Heart Disease; Educated in 
Canada and In England 
H. Victor Cawthra, president of the 
Crown Life of Canada, died on Saturday 
of last week, following a heart attack. 
He was 62 years old and well known in 
financial as well as in insurance circles. 
He also managed one of the largest 


family estates in Canada. After being 
educated in Canada he went to the In- 
ner Temple, London, for three years. 
In 1894 he was admitted to the bar, 
but never practiced. He was an exten- 
sive traveler in foreign countries. 





MOSS BACK FROM EUROPE 

Herman Moss, manager of the Equita- 
ble Life Assurance Society in Cleveland, 
returned from Europe this week. 


Frank L. Jones Returns 
From European Trip 


FLOWERS FROM N. Y. MANAGERS 





Agency Head of Equitable Society Hon- 
ored in London by Luncheon Given 
by British. Insurance Men 


Frank L. Jones, new head of the agen- 
cy division of the Equitable Life Assur- 
ance Society, returned from Europe on 
Tuesday of this week. On Wednesday 
he found his desk piled high with flow- 
ers, one very large bunch of roses com- 
ing from the Equitable Managers’ Asso- 
ciation in the metropolitan district, 
which was personally presented by H. 
H. Letcher, president of the association. 
While abroad Mr. Jones addressed a 
group of life underwriters in London at 
a special luncheon given in his honor 
by E. William Phillips and A. P. Caw- 
ley, well known insurance men in Lon- 
don. He also addressed a meeting of 
local agents of the Sun Life in London, 
talking about agency conditions and 
salesmanship. He spent considerable 
time in France, motoring through Nor- 
mandy and Burgundy. In Burgundy he 
revisited scenes which were familiar to 
him during the war when he was in 
France in connection with the insurance 
educational schools which were attended 
by the soldiers. 

Mrs. Jones accompanied Mr. Jones on 
the trip. 





16 AGENTS QUALIFY 





Fraser Agency, Connecticut Mutual, to 
Defray Expenses of Successful Men 
to Convention at Glacier Park 

The P. M. Fraser Agency, Connecticut 
Mutual Life, has qualified the following 
men for the company’s special conven- 
tion which will be held at Glacier Na- 
tional Park the first week in Septem- 
ber: G. Gottlieb, M. A. Schwartz, L. 
Markowitz, Leo Adler, M. H. Blunberg, 
A. L. Stebbins, M. Levy, A. S. Fink, E. 
P. Short, A. G. Joseph, H. H. Short, M. 
D. Nowak, H. M. Hessberg, J. M. Fra- 
ser, H. J. Ransom, Miss E. H. Ditzler 
and P. M. Fraser. 

In order to qualify an agent must have 
written $10,000 in premiums during the 
vear beginning August 15, 1927, and end- 
ing on August 15 of the present year. 
The Fraser Agency has engaged a spe- 
cial car direct from Grand Central Sta- 
tion, New York, to Glacier National 
Park. 





GRAHAM BACK FROM CANADA 

William J. Graham, second vice-presi- 
dent of the Equitable Society, in charge 
of group insurance, returned from Cana- 
da this week, where he was salmon fish- 
ing. He will make an address on group 
insurance at the eleventh Conference on 
Hmman Relations and Industry. This 
will convene in Silver Bay under the 
auspices of the National Council of the 
¥. M...€._ A. 





RAPID PROGRESS 


The service which the Massachusetts Mutual has rendered to its 
policyholders and representatives is reflected in the Company’s rapidly 
increasing business. Meanwhile there has been no deviation from the 
sterling principles for which this organization has been noted during the 


Past seventy-seven years. 


Massachusetts Mutual 


More Than a Billion and a 


it onseitenementiiliemmemanann tice 





a 


Life Insurance Company 


Springfield, Massachusetts 
Organized 1851 


Half of Insurance in Force 

















Pennsylvania 





Provident Mutual 


Life Insurance Company of Philadelphia 





Since premiums were much reduced January 1, 
1927, the average premium per policy has been 
increased owing to a larger average policy 


The new dividend scale, in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 


Founded 1865 
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Objections to Naming 
Estate As Beneficiary 


VARIOUS POINTERS FOR AGENTS 








When May a Note Properly be Dis- 
counted? How a Married Woman 
Beneficiary Should Be Designated 





There are an endless number of points 
about company practice or business pro- 
priety that the agent in the field can 
come to know and understand the rea- 
sons for, only after long experience and 
after he has made many mistakes. These 
are things that are stored in the memory 
but others 
would do well to refresh their memories 


of old experienced agents 


on such matters. Following are given 
some examples of such questions that 
may arise, as they appeared in the Fidel- 
ity Mutual Life “Fieldman.” 

Q. If an agent accepts a commercial 
form note at the time he secures an ap- 
plication, is it proper that he discount 
this note prior to approval and actual 
delivery of the policy? 

A. It is not proper for an agent to 
discount a note or to cash a check which 
he has taken at the time he secured an 
application until the policy has been ap- 
proved and issued by the head office. Un- 
til the policy is issued, the settlement is 
still the property of the applicant. 

Q. When does the company pass 
business into their paid for column? 

A. Business is considered paid for by 
the head office when a settlement cover- 
ing the full initial premium has been 
made. The business is considered paid 
whether the settlement tendered is a 
note or cash. This rule does not apply 
to credits passing to an agent’s leaders’ 
club account as only that portion of the 
premium is counted which has been paid 
in actual cash. 

Q. Why does the company object to 
naming a beneficiary as follows: Mrs. 
John B. Smith? 

A. If the company permitted a bene- 
ficiary to be described by the above des- 
ignation, there might be great difficulty 
in identifying which Mrs. John B. Smith 
should receive the proceeds of the policy 
when it becomes a claim. There are, of 
course, other substantial reasons. How- 
ever, it seems that the answer given 
should suffice. The proper designation 
would be as follows: Mary Johnson 
Smith. 

Q. If it is found necessary to incor- 
porate in a policy the short term pro- 
vision postponing for five months the 
date due of the initial premium, would 
it be necessary to quote the rate for the 
advanced age if the applicant’s insurance 
rate changed during the period of short 
term protection? 

A. Yes, it would be essential that the 
rate be used which would apply to the 
insurable age at which the applicant 
would be upon maturity of the short 
term. 

Q. Is a policy holder entitled to re- 
ceive his dividend in cash if he has only 
paid one premium and allows the policy 
to permanently lapse upon the due date 
of the second annual premium? 

A. No, the payment of the dividend 
at the end of the first policy year is sub- 
ject to the insured paying the full an- 
nual premium for the ensuing policy 
year. Unless the second year’s premium 
is paid, the company is in no way ob- 
ligated to grant the dividend under the 
policy. After the second year premium 
has been paid, the insured would be en- 
titled to receive the declared dividend in 
cash, and other dividends at the end of 
each policy year. 

Q. What are some of the reasons why 
it is not always desirable to name the 
insured’s estate as beneficiary? 


_A. If the estate is named as beneft- 
ciary, the policy proceeds are included in 


the general estate of the insured and 
must await probate of the will of the 
insured or the appointment of an admin- 
istrator of his estate, thus causing extra 
expense and a possible long delay. The 
proceeds of the policy further become 
subject to the claims of creditors and 
possibly to the Federal Estate Tax. In 
many states the proceeds in addition may 
be subjected to the payment of a State 
Inheritance Tax which would have been 
exempted if some specific beneficiary had 
been named. 

©. Two*years ago a policyholder se- 
cured a policy for $2,000 by submitting 
a non-medical application. Fifteen 
months ago the same man was examined 
and secured a policy for $20,000. Is this 
man now eligible to make application on 
the non-medical plan for a policy of 
$2,000 ? 

A. Yes. An intervening medical ex- 
amination permits the policyholder to 
apply for additional non-medical insur- 
ance in accordance with the rules of the 
company and within non-medical limits. 





SEND OUT PEDOE’S ARTICLE 

The Continental Life of Toronto has 
circularized among its agents the article, 
“People Live Longer Than They Did,” 
published in the “Life Progress” issue 
of “Canadian Insurance.” It was written 
by Arthur Pedoe, actuary of that com- 


LUTHER SPEAKS ON COAST 


Aetna Vice-President Tells First Pacific 
Company Conference Quality of Bus- 
iness Is Improving 
Speaking before the Pacific Coast re- 
gional conference of the Aetna Life, 
Vice-President K. A. Luther said that 
the business of the company was im- 
proving in that the number of “not 
taken” policies is decreasing, the agency 
turnover is lower and the general qual- 
ity of business submitted is improving. 

With regard to “not taken” policies, 
the visiting official reminded his hearers 
that the producer of more than $100,000 
a year has less “not taken” policies than 
the producer of a lesser amount. He 
urged, during the course of the confer- 
ence, that proper records of business be 
kept. 


The conference, the first regional 
meeting of company agents ever held, 
will be an annual affair. Next year’s 
gathering will be held at the same place 
and at approximately the same time. 





MAY OPEN ENGLISH BRANCH 


It is reported that the London Life 
of Ontario is contemplating opening an 
English branch. 
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GOING STRONG 
Paid-for Business for 1927 
exceeded 1926 by 43.44% 
First six months of 1928 
exceeded same period 


by 20%. 








KEEP YOUR EYE ON 
THE MANHATTAN 


The 
Manhattan Life Insurance 
Company 
66 Broadway - New York 
Thomas E. Lovejoy, President 











HAlcHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha Kansas City 














pany. 


Life 
Accident - 


Group 





During the same six months period of 
1928, the Agency force of the Com- 
pany wrote and paid for $135,022,012 


of new business which represents a gain 
of 44 per cent over the Paid-for busi- 
ness of January 1st to June 30, 1927. 


an the first six months of 1928, the 


Health 


Six-Months’ 


Record of Progress 


Missouri State Lite shows 47% gain in volume 
of insurance in Force as compared with 


first six months of 1927. 


poh January Ist to June 30, 1928, the Missouri State Life added 
$52,093,892 to its total of life insurance in force—47% more than 
was added during the first six months of 1927. 


We have room for more progressive 


men. 


COD or) 


Missouri State Life Insurance Company 


Hillsman Taylor, President 


Agency force wrote 32,999 applications. 
10,006 more than were written in the 
first six months of 1927. 


A Progressive Agency force is building 
The Progressive Company. 


Home Office, St. Louis 








Missouri STATE LIFE INSURANCE COMPANY, 
Saint Louis, Missouri 
Send me your Agency proposal 
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Policy Interference 
Before Its Maturity 


SITUATION IN NEW YORK CITY 





Can Anything Here But Ordinary Life 
Be Sold Without Later Being 
Disturbed? 





The statement published in The East- 
ern Underwriter last week of one of the 
Noy York general agents at his com- 
pany convention that “in the days of 
absiractors, twisters and advisors it is 
virtually unsafe in Greater New York 
to sell any other form of contract than 
Ordinary Life if it is to be kept on the 
books without interference” has attracted 
2 lot of attention. 

In the same issue The Eastern Under- 
writer published some comments on the 
statement by Mervin L. Lane, chairman 
ef the Business Conduct committee of 


the Life Underwriters Association of 
New York. ae 

The general agent making the original 
statement writes The Eastern Under- 
writer: 


“In the issue of The Eastern Under- 
writer for August 17 you requested Mer- 
vin Lane, chairman of the committee on 
business conduct of the Life Underwrit- 
ers Association of New York, to com- 
ment on this statement. 

“In taking exception to my statement 
Mr. Lane discussed cases of out-and-out 
‘twisting’ in New York and points to the 
decrease in the complaints which his 
committee has been receiving in the past 
year on this score. 

“A more careful reading of my state- 
ment would indicate to any reader, as 
it does now to Mr. Lane, that I made 
no mention of ‘twisting’; rather did I 
refer in my use of the word ‘interefer- 
ence’ to the constant changing of the 
higher priced policies to Ordinary Life 
as of original date of issue. 

“In the final analysis, there is nothing 
either novel or striking about my state- 
ment. Company after company has tak- 
en steps in the last two or three years 
to cut down the number of these ‘inter- 
ferences’ by amending their home office 
practices in regard to changes in con- 
tracts. The subject is being openly dis- 
cussed all over the country in meetings 
of life underwriters associations, in the 
trade papers, and in the company home 
office publications, 

“I am, therefore, still of the opinion 
that if an agent writes a policy on some 
form other than Ordinary Life it is al- 
most a certainty that before such a con- 
tract matures some other agent will at 
least attempt to ‘interfere’ to the ex- 
tent of changing the form.” 

; r. Lane’s New Comment 

When shown this statement Mr. Lane 
said to The Eastern Underwriter: “It is 
true that I referred to out and out twist- 
ing in New York, but at the same time 
it will be noted that the general agent 
refers to the fact that ‘it is almost a cer- 
tainty that before such a contract ma- 
tures some other agent will at least at- 


tempt to interfere to the extent of 
changing the form.’ Of course, that 
delves pretty far into the future. In 
conclusion all I have to say is that the 


general agent’s original statement was 
probably a little too general.” 





VARNISH MAKERS’ GROUP 
Announcement is made by the Jones- 
Dabney Varnish Co., manufacturers of 
lacque rs and varnish, with central plant 
located in Louisville, of an arrangement 
with the Prudential Insurance Company 
ot America, whereby the former organi- 
zations employes are given an oppor- 
tunity to acquire a complete line of life 
surance protection without the neces- 
_ Ot a medical examination. 
Not only will this group policy cover 
death claims but it will provide also for 
“te. in event of accident or illness. 
‘ts issued on the. contributory plan, 
with the employes themselves paying a 
wrt of the premiums and the Jones- 


Dabney Co. assuming the remainder of 
the expense, 
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Life Agency Officers 
And Bureau Convention 


TO BE IN CHICAGO OCTOBER 29-31 


One Session Will Be Primarily for Edu- 
cational Directors in Charge of 
H. G. Kenagy 





The Association of Life Agency Offi- 
cers and the Life Insurance Sales Re- 
search Bureau will hold their joint meet- 
ing at the Edgewater Beach Hotel, Chi- 
cago, on October 29, 30 and 31. 

On Monday, October 29, the executive 
committees of the two organizations will 
hold their annual meetings. On the af- 
ternoon of that day an innovation will 
be held in the shape of a session pri- 
marily for educational directors. So 
many companies have now established 
training departments that there is very 
wide interest in the part which these de- 
partments should take in agency affairs. 
This session will be in charge of H. G. 
Kenagy of the bureau. 

The topic for discussion on Tuesday 
and Wednesday is the securing and 
training of managers and general agents 
—a matter on which the bureau is now 
collecting information from various home 
offices. 

The committee appointed to study the 
question of national co-operative adver- 
tising will submit. its report at this time, 
and wide interest is already being mani- 
fested in the conclusions reached. 

The Association of Life Agency Offi- 
cers has a membership of 187 companies 
in the United States and Canada, and 
the bureau’s rolls show 122 companies, 
so that the annual meetings of these two 
organizations bring together each year 
virtually all of the home office agency 
executives on the continent. 

The chairman of the association is 
Frank H. Sykes, vice-president of the 
Fidelity Mutual, and of the bureau, 
James A. Fulton, vice-president of the 
Home of New York. 











Underwriting Methods 


that are 


Siaundd—LiBeouk:—Rildabion 


New England Mutual Life Insurance Co. 


87 Milk Street, Boston 








HOME LIFE SUMMER CONTESTS 





General Agency Association Offers To 
Defray Expenses Of Two Agents To 
Detroit Convention; Local Contests 


The Inter-Agency Summer contest is 
proving an excellent stimulus to produc- 
tion, according to the Home Life Agen- 
cy Magazine. 

Many agencies are holding contests of 
their own and are offering special prizes 
as an additional inducement to their 
agents to put forth their best efforts. 
In Alton, Ill, every agent has promised 
to write two applications a week during 
the nine weeks of the contest. John A. 
Grossheim has offered three prizes: one 
for the largest number of points, one 
for the most applications and one for 
the first agent to secure 200 points. In 
addition, if $200,000 of new business is 
written in July and August a dinner will 
be tendered to the agents and their 
wives. 

In St. Louis George Barnes is offering 
a special prize to each agent who pro- 
duces $1,000 in premiums and for each 
$200 in premiums over that amount. God- 
chaux & Mayer of the New Orleans 
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GROUP SERVICE 


If we were on the ‘‘firing line’ we certainly 
would invest a two cent stamp to find out all 
that we could about anything that might add to 


The service extended to the field by the John 
Hancock Group Department along these lines 
is well worth your attention. 


There are, at this minute, promising leads for 
Group Insurance in your own office. 


May we point the way towards turning them into 


money, and help to do it? We have done it for 
others. We can do it for you. 


For further information, address INQUIRY BUREAU 





LiFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 
197 Clarendon St., Boston, Mass. 


Over 65 years in bus'r ess 


Assets $451,006,878; Reserves and all Liabilities 
$415,000,775; Surplus Assets $36,006,103 























Agency have offered a prize to anyone 
in the agency who qualifies for the trip 
to Detroit. 

John H. Scott holds an agency meet- 
ing in Brooklyn every Monday morning 
and the number of points credited to 
each agent is posted on the bulletin 
board. Each agent turns in the number 
of calls and interviews he has had and 
plans to call on seventy-five prospects 
and to secure at least twenty-five inter- 
views a week. John H. Scott, Jr., has 
found the aeroplane bulletin to be of 
excellent use in closing business. In at 
least two cases where prospects wished 
to defer taking insurance they agreed 
to take their insurance now in order 
to help Mr. Scott win the race, 





WARNS AGAINST TWISTING 





Commissioner of Utah Issues Bulletin 
Telling Public of Practice of 
Unscrupulous Agents 

Insurance Commissioner John G. Mc- 
Quarrie of Utah, is very much opposed 
to “twisting” and has issued a bulletin 
warning the public against its practice. 
In his bulletin he states that while life 
insurance companies and well founded 
agencies do not engage in destructive 
competition, there are still a few unpro- 
fessional agents who, for personal gain, 
either by false or incomplete compari- 
son, occasionally induce their prospects 
to lapse or surrender their policies that 
have accrued or increasing values, to 
take insurance in the respective com- 
panies they represent. 

He closes his warning by saying: 
“There is no one being cheated who is 
carrying a life insurance policy with a 
company admitted to do business within 
the State. If it is found that the form 
of contracts is not suited to the needs of 
the insured or consistent with the in- 
come he is getting, he can usually have 
the form changed without any loss by 
his own company and without going to 
the expense of paying the initial cost 
again at the suggestion of some agent 
to get a: particular form of contract with 
some other company. 

“The legislature, in order to protect 
the insuring public against unscrupulous 
agents, has made it a misdemeanor pun- 
ishable by fine and imprisonment for 
any officer or agent of another company 
to induce anyone to lapse, forfeit or sur- 
render his policy to take another insur- 
ance. Agents who succeed in replacing 
policies claim, of course, that they ac- 
complish it without misrepresentation. 
We hold that except in very rare cases 
such ‘twisting’ cannot be accomplished 
unless the insured is deceived with false 
or incomplete comparisons.” 





FIND CONFERENCE TIME SAVER 


The Lincoln National Life holds a gen- 
eral Monday morning sales conference. 
The agency officials and executives, the 
field supervisors, the correspondent 
chiefs, the publicity department, the 
agency auditing department and others 
regularly clear information, make plans, 
and co-ordinate their work. This plan 
has been tested and found a time saver 
and an effective aid in keeping the va- 
rious divisions working closely together. 
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Financial Review of 
Bancitaly’s Flurry 


OF INTEREST TO UNDERWRITERS 





Narrow Market, Federal Reserve Policy 
to Keep Stock Market in Proper 
Bounds, Giannini Methods 





The recent break in the value of the 
stock of the Bancitaly Corporation, a 
subsidiary of the Bank of Italy, created 
widespread interest in the insurance fra- 
ternity by reason of the campaign which 
insurance agents and life underwriters’ 
associations are making against the in- 
surance selling activities of the Bank of 
Italy. An interesting explanation of the 
Bancitaly Corporation situation is printed 
in the current issue of the financial week- 
ly, “Barron’s,’ edited by C. W. Barron, 
one of the country’s leading financial 
writers. He said: 

From 1919 to June 11, 1928, more 
paper-profit millionaires, perhaps, were 
made in San Francisco, in proportion 
to its investing and speculating popula- 
tion, than in any other city in_ the 
United States. An investment of $10,000 
in Bancitaly Corp. stock in 1919 would 
have appreciated to over $868,000 by 
June, 1928. This appreciation includes 
the taking up of all rights offered by the 
corporation; rights requiring additional 
investment of $111,000 over the nine-year 
period. About May 1, 1928, Bancitaly 
Corp.’s 5,200,000 shares, with a book 
value of not over $60 each, were valued 
by the speculative public at $233 each, 
or a total of $1,159,600,000. The corpo- 
ration valued on its own books at about 
$314,000,000 was appraised by the public 
to be worth 3.6 times this figure. The 
stock, selling at $223, paying $2.24 an- 
nually in dividend and yielding only 1%, 
had been skyrocketed in the face of ur- 
gent and repeated warnings of inflation 
by A. P. Giannini, president, and by the 
more conservative brokers and bankers. 


The Inevitable Happens 


On June 11 the inevitable happened— 
the public reduced its appraisal of Banc- 
italy by $639,600,000; the quotation for 
the stock touched $100 a share in one 
of the most hectic trading days San 
Francisco has ever seen. Brokerage of- 
fice scenes were described as pitiful; old 
men cried, women fainted, brokers were 
frantic, the Exchange temporarily sus- 
pended operations, and many an erst- 
while paper-profit millionaire found him- 
self a sadder but wiser amateur in the 
art of getting rich quick. 

The loss in market value of Bancitaly 
alone was over 38% of the total June 
losses registered by 225 representative 
stocks listed on the New York Stock 
Exchange. Many critics have compared 
the Bancitaly inflation to the Florida 
boom, and some have even compared the 
Giannini methods to those of a Ponzi. 
These criticisms are unfounded; the 
Bancitaly Corp. is not only financially 
sound—it did not owe a dollar to any 
bank or individual as of July 1, 1928— 
but it is still the largest and most com- 
prehensive investment trust in the world. 
It is managed by one of the ablest and 
most sincerely honest executives in 
American finance today. The causes, 
however, of the Bancitaly slump are very 
real, but they in no way reflect an un- 
stable institution or an incompetent 
management. 


Immediate Cause of the Break 


The immediate causes of the break in 
this speculative bubble were the same as 
brought about the general market break 
on June 11, namely, over-speculation, 
high interest rates, large brokerage 
loans and an avowed Federal Reserve 
policy to keep the stock market in 
proper bounds. The intensity of the 
Bancitaly break was accentuated by the 
narrowness of its own market and a well 
executed short interest in New York. 
Although a New York corporation, listed 


(Continued on Page 15) 




















ACCURACY 


When you 
Are 
In COMPETITION 


It may 

Save you 

MANY DOLLARS 

In commissions 

To have 

ACCURATE information 
And get it 

Promptly. 


Try us. 


ALTNA-IZE Thru GRAHAM 


Call Triangle 7560 


“A POLICY FOR EVERY NEED” 


JAMES P. GRAHAM, Jr. 


General Agent 


AZTNA LIFE INSURANCE CO. 


16 Court Street » . Brooklyn, N. Y. 























=—_—= c— 


Make Good Report On M 
Central States Life 


COMPANY’S GROWTH IS sounp 





Insurance Departments of Missouri and Ch 
Wyoming Commend St. Louis 
Company’s Management 





The state insurance departments oj 
Missouri and Wyoming have completed 


ye 
an examination of the Central States the 
Life of St. Louis, and the formai report ch 
of the examiners closes with this sum. th 
mary: “From the above it will be noted : 
that the company is experiencing 3 Ta 
steady and consistent growth, each year Mi 
showing an increase in insurance jp Co 
force as well as a substantial gain jp its 
surplus. Its mortality rate is low and bu 
net interest earnings good and increased " 
dividends have been paid each year to es 
stockholders. The company is operated slc 
under experienced and capable manage. - 
ment and its affairs in general are in spe 
satisfactory condition.” a 

At the close of last year Central is 
States Life had a total income of $3. sel 


875,986. Its gross assets amounted to rec 
$10,747,771. Insurance in force at the the 


close of 1927 was $91,411,501. ant 
Concerning the reinsurance of the clu 
Western National Life in 1926, the re. vel 
port says: bu 
“The Central States agreed ‘to issue to ave 


the stockholders of the Western Na. 
tional participation certificates amounting 
to $200,000, payable in eight annual in- 
stallments of $25,000 each, without inter. 
est, the first installment to be paid on 
June 1, 1927, and subsequent installments D 
on the first day of June of each year, he 
such payments to be made from the o 
mortality savings of the previous caler- 
dar year on all the insurance in force 
of the Central States during such year, ket 
and the Central States immediately after 


this agreement became effective deliv- oa 
ered to each stockholder of the Western cai 


National on surrender of such stock: hee 
holder’s holdings of the capital stock of tha 
the Western National a_ participation 
certificate for 1/1000th part of the tot an 
issue of such participation certificate for IR the 
each share of ithe capital stock held by} phy 
such stockholder. The participation cer- ag 
tificates issued provide that at no time the 
shall they be an obligation against the of 






















Central States except to the extent o ine! 
mortality savings and then only to a of 
amount not in excess of $25,000 in any pre 
calendar year.” ind 





MANHATTAN LIFE’S NEW PLAN 





Company Allocates to Each Section: 
Supervisor to Be in Constant 


Touch With Agencies 


President Thomas E. Lovejoy of tle 
Manhattan Life announces in the Augu 
number of the Bulletin that the cot 
pany is about to put into effect what lt 
calls a regional plan. Briefly the pli 
is this: Each section of the count 
has allocated to it a supervisor who wi 
be in constant touch with the agettl 
throughout his territory. Frequent pt" 
sonal visits are to be made and dur! 
such visits the entire time of the supe 
visor will be at the disposal of the get! 
eral agent and his agents for the d* 
cussion of plans and problems. 

Under the plan all field men will hav 
frequent contact with an _ experienc 
home office official. Five territories ha 
been arranged and placed in charge" 
five home office officials. The men 9 
charge of each territory and the stalé 
under their control are as _ follow 
Frank K. Kohler, superintendent ' 
agencies, Colorado, Montana, Nebras 
and New York; George E. Mors# 
agency supervisor, Arkansas, (eott 
Louisiana and North Carolina, Tent 
see, Virginia, Texas and West Virgil 
George A. Rider, agency supervisor ™ 
California; Nelson L. Shultis, 28 
supervisor, Illinois, Indiana, Kans 
Kentucky, Michigan, Missouri and Ohi 


Viricent W. Edmondson, superinten 
of field service in New York City. 
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Medical Care of 
Employes Growing 
























IND HAS HAD IMPORTANT EFFECTS 
and Changed Attitude of Large Employers 
o1 Health of Workers During 
Recent Years 
- of On. of the developments of recent 
leted vears ‘hat has had a profound effect on 
tates the fe insurance business is the 
port chan. ed point of view of capital towards 
sum- the hvgiene and perhaps the humanita- 
1oted rani. of labor, pointed out Dr. J. B. 
Ig a Jacks of Chicago recently before the 
year Vedi 1 Seetion, of the American Life 
e in Conv: ution. Capital finds that it is to 
in in its in crest and profit, that it is good 
~ and busin. ss from every aspect and that it 
eased pays ‘0 seek every means of improving 
ar to the physical and mental health of em- 
rated ployes. including their families. Accord- 
nage- ingly in all large ‘businesses there are 
re in specially appointed whole-time physicians 
employed for this sole purpoce. To them 
entral is entrusted the medical examination and 
f $3. selection or rejections of employes, the 
ed to recording of defects, the supervision of 
t the their health, their working conditions 
and the hygient of their home life, in- 
f the cluding even their recreations. The de- 
ne re- velopment of disease is nipped in the 
bud. Medical and surgical aid is always 
sue to available free. 
n Na- Number of Groups Increasing 
— Industrial medicine applies the prin- 
sal i ciples of scientific preventive medicine 
inter- to selected groups and the number of 
aid on such groups is constantly increasing, said 
Iments HR) Dr. Jacks. As a part of this plan, may- 
Met be as a welfare matter, maybe as a 
m_ the means of keeping the employes better 
calen- satisfied and therefore again good busi- 
1 force ness, we have the development of blan- 
h year, ket group life insurance. Now the com- 
y after panies accept these wholesale risks with- 
om out individual medical examinations be- 
ester 


cause they know that there has already 
been an expert medical selection and 
that any man with any serious impair- 
ment would not have been accepted as 
an employe. All accepted employes are 
therefore good risks. The industrial 
physician has really indirectly worked 
as an insurance medical examiner for 
the insurance company and the service 
of the regular medical insurance exam- 
iner is not required. The total amount 
of this nonemedical insurance at the 
present time must be enormous, and the 
industrial medical supervision is in the 
insurance companies’ favor. 
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Gerard S. Nollen, President 


Seven Years Of Iowa Leadership 


AGAIN IN 1927, THE BANKERS LIFE COMPANY 
led all companies in the writing of new, paid-for life insurance 
in Iowa, itshome state. The total for 1927 was $20,193,476. 


LAST YEAR WAS THE SEVENTH CONSECUTIVE 
year in which the Bankers Life has achieved Iowa leadership 


PUP EID 


BANKERS LIFE COMPANY 


THE ONWARD MARCH COMPANY 


DES MOINES, IOWA 

















examiner, Dr. Jacks said: “The increas- 
ing scope of life insurance has changed 
the relations of the insurance medical 
examiner both to his company and to 
policyholders. The position of the in- 
surance medical examiner may be com- 
pared to that of the family physician. 
We came to believe that disease could 
be better diagnosed and its treatment 
better directed by laboratory methods 
than by clinical observation and experi- 
ence. The family doctor was gradually 
pushed into the background. Insurance 
companies have recently begun to believe 
that, at least within limits, they can do 
without their field examiners and depend 
upon actuarial statistics. Perhaps the 
people were right in accepting the guid- 
ance of the laboratory—perhaps the in- 
surance companies are right in depend- 
ing on actuaritl statistics; but, perhaps, 
also, both may be wrong. Experientia 
Docet. The pendulum is swinging now 
from the laboratory to the clinician. 
Who knows but that the insurance com- 
panies may in future come to rely more 
on their field medical examiners than in 
the past, but of course, under revised cir- 
cumstances ? 


“I have said that the aspects of life 
insurance are changing. In the early 
days of insurance a strict medical exam- 
ination was considered necessary before 
a risk was accepted. By degrees the 
medical examination became less impor- 
tant and risks were accepted upon actu- 
rial statistics of occupation, etc. rather 
than upon the medical examination. To- 
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without the formality of a medical exam- 
ination, 

_ “Now this drastic change in the med- 
ical examination aspect of life insurance 
1s not merely a casual or haphazard hap- 
pening; but on analysis it will be found 
to have a reasonable basis on which it 
has been built up; there are factors 
which have made it more or less in- 
evitable.” 





AUSTIN NO LONGER TREASURER 

Colonel Harry C. Austin, formerly at- 
tached to the home office at Jersey City, 
in the capacity of vice-president and 
treasurer of the Bankers National Life, 
is now stationed in Chicago, supervising 
the middle western states, succeeding 
William McCallum, former division chief, 
who is taking up new duties with the 
Bankers National Life at Denver, Colo., 
as superintendent of agencies. Colonel 
Austin still retains his title as vice-presi- 
dent but has resigned as treasurer, be- 
ing succeeded by James M. Webb. The 
Chicago division office will function the 
several agencies in Chicago proper and 
the balance of the Chicago division has 
een put on a direct reporting basis to 
the home office. 





LESLIE D. BRIANT SUPERVISOR 

Leslie D. Briant, supervisor of the 
R. H. Keffer agency of the Aetna Life, 
has been placed in charge of the special 
group of agents that have been working 
under J. J. Outcalt, who has resigned to 
become a general agent for the Penn 
Mutual Life in Birmingham. Mr. Briant 
will continue to supervise the special 
group as a unit. 
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HERNDON MEMORIAL 





Atlanta Life Issues Thirty Page Edition 
About Its Late President, Former 
Farm Hand and Barber 
The current issue of “The Vision,” 
published by the Atlanta Life, a com- 
pany writing colored risks, is devoted to 
the memory of A. F. Herndon, founder 
of the company which has assets of $1,- 
154,927. He died this year. His widow, 
Mrs. Jessie Gillespie Herndon, is vice- 

president of the company. 

Herndon was born on a farm and 
worked on several. His earnings were so 
meager that he became a barber. Com-, 
ing to Atlanta where he opened a barber 
shop he attracted the attention of a mer- 
chant who financed him and ultimately 
he got to own three shops, giving em- 
ployment to seventy-five men. He 
founded the Atlanta Mutual Insurance 
Association twenty-two years ago. It 
became the Atlanta Life, operates in 
eight states and employs 700 people. 

The special issue of the company’s 
paper contains thirty pages, all devoted 
to discussion of Herndon. 


“DEAD MAN” APPEARS 








James H. Lawrence Who Disappeared in 
Kansas City and Had $19,500 Insur- 

ance on His Life Found Years Later 

In March, 1921, James H. Lawrence 
disappeared in Kansas City where he had 
gone on business. His hat and coat were 
found on the banks of the river. His 
home was in Edinburg, Tex. He car- 
ried $19,500 in insurance. Detectives were 
sent in quest of Lawrence, but failed to 
find him; as he was in Wichita for five 
vears working for an oil concern as J. 
H. Lee. He came to Denver about two 
years ago and has been in various oc- 
cupations, under the name of Lee. He 
is now an invalid and admits that he 
did wrong to forsake his family, but lays 
his actions to financial difficulties having 
been tricked by some Kansas City men. 
Harry Burnham, proprietor of the Mer- 
chants Sign Co. of Denver happened to 
see Lee and recognized him as the long 
lost Lawrence and Lee confessed. It is 
not known whether the insurance was 
paid, but it is quite likely that it was, 
although Lawrence did not participate in 
it according to the present status of the 
case. 





SEMI-ANNUAL DIVIDEND 


A. L. Bowerman, treasurer of the New 
Jersey Insurance Co., announced last 
week that the board of directors of the 
company had declared a_ semi-annual 
dividend of ninety cents per share pay- 
able August 31 to stockholders of record 














Also $5,000 ‘‘Preferred Risk’’ Policy—high value— low premiums; age 35, $19.91 
Endowment age 85—Juveniles age 10 years and upward— Monthly 


per $1,000. 
Income—Non-Medical. 


Insures and assures your client’s future and yours 


n an agen Our Vice-President, Eugene E. Reed, will tell 
Write him direct—and directly. 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


Are you Interested in an agency? 
you all about it. 


Concord, New Hampshire 


A POLICY YOU CAN SELL! 


Our Company offers complete protection. 


| $5,000 
ALL IN ONE POLICY 


Accident Benefits $50. per WEEK for fifty- two weeks 
$25. per WEEK thereafter 


J/Non-cancellable) 
Disability Income, Waiver of Premiums, etc. 
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Practical Suggestions to Help the Man With the Rate 
Book Increase His Income. and General Efficiency 





C. M. Myers of 

Selling a Portland, Ore., Union 
Single Central, has met 
Premium with success writing 


Single Premium poli- 
cies. He describes one case as follows: 
“My prospect was doing fairly well by 
hiring himself and tractor out to do 
plowing for other people. I saw him at 
work one day and started a conversa- 
tion by discussing his tractor, crops, etc. 
He opened up and gave me a pretty 
good idea of his financial situation. 
When Mr. Prospect informed me that 
he made frequent small investments 
from his wages, I began telling him of 
the guaranteed investment written by 
the Union Central, a large life insurance 
company with over two hundred sixty 
millions of assets. I showed him how a 
single deposit of $607 would buy him a 
fully paid-up 20-year bond for $1,000 im- 
mediately and how this bond would pay 
in addition approximately a 2% dividend 
on the investment. 


“Mr. Prospect became at once very 
interested and we went over the figures 
together carefully. I told him that the 
company issued the bond only to very 
select risks and that it would be neces- 
sary for him to undergo a medical ex- 
amination. I took his application and 
went with him to the doctor. Mr. Pros- 
pect drew the amount of the full single 
premium from his savings account and 
when I delivered his policy he informed 
me that he was so greatly pleased with 
his investment that he contemplated buy- 
ing an additional $2,000 as soon as he 
could save the premium. 


This policyholder is a bachelor with 
no dependents and is, therefore, not in- 
terested in insurance protection. The 
Single Premium policy made an appeal 


to him because of its investment fea- 
tures. 
* * * 
T he Prudential 
When a Weekly Record gives 
Wife Losses agents an argument 
$1,000 against lapsing which 
has come to _ its 
notice. 


An agent approached a policyholder 
who had lapsed and said: 

“Mr. B , | understand your wife 
has lost $1,000. If I can hand this back 
to her would you be willing to pay a 
reward of, say, thirty dollars?” 








Mr. B remarked, “What are you 
driving at? My wife has not lost any 
money.” 

“But,” continued the representative, 


“you are mistaken. Your wife has lost 
$1,000 that would have been cash had 
you died while your policy was in force. 
Now I believe I can restore this for 
thirty dollars. She is going to need this 
money sometime, more than she does 
today.” 


“Well,” said Mr. B 





, “since you 


put it that way, here’s your thirty dol- 
lars.’ 


Taking as_ his 


Insurance theme the _ billions 
As a Method lost by the American 
Of Saving public in poor in- 


vestments W. 
Meub, of Indianapolis, a representative 
of the New England Mutual, discusses 
life insurance as a method of saving. 
He says: 

“No other method can guarantee, by 
the payment of a single deposit, the en- 
tire sum that a man desires to create. 
3y no other method can a person pay 
the interest only and make the principal 
his. None compares in safety and se- 
curity with the ‘greatest thing in the 
world.’ No other form of savings offers 
to your clients the multiple services of 
life insurance. All the things that your 
prospect wants to do for himself and 
his family, over his entire lifetime, can 
be guaranteed right now by the service 
you have to offer. Why, then, should 
men hesitate to ‘buy till it hurts’? 

“There are only two real reasons: first, 
it is human nature to want ‘to eat your 
cake and have it, too’; and second, we 
prefer a present pleasure to a future 
good. To both of these reasons the bo- 
gus stock scheme, the real estate specu- 
lation, and a host of other blue-sky 
speculations appeal. But what man has 
the right to risk his family’s welfare and 
his own future in speculation, until he 
has guaranteed the inescapable needs of 
that family by life insurance? Roger W. 
Babson tells us that the man with an 
income of less than $7,500 a year has no 
business to fool with speculative ven- 
tures. For men with large families, that 
figure should be increased. 

“No money to buy life insurance? And 
yet great sums are wasted annually in 
bad investments. 

“Surely there is plenty of work for 
every agent in putting into real chan- 
nels of thrift some of this wastage. 
Every $25 you can persuade your clients 
to save by the life insurance method 








PARTICIPATING INSURANCE 
ON ALL FORMS 


First year dividends (con- 
tingent on payment of second 
year premium.) 


Low Net Cost 
For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mer. 
110 William Street 
New York City 
Beekman 5058—6691 




















makes their future that much more se- 
cure. Give them the vision of what life 
insurance can really do for them. Paint 
the picture of an immediate, defintie, se- 
cure, guaranteed estate. 





DOES FAMILY SUFFER? 





Pittsburgh Association Answers Question 
Whether Insurance Should Be Pay- 
able to a Man’s Estate 
The following question was asked the 
Pittsburgh Association of Life Under- 

writers: 

“Ts it not true that by making his life 
insurance policies payable to his estate, 
a man runs the risk of depriving his 
family of the benefits of such insurance? 
For example, if he should happen to die 
insolvent, would not all of such insur- 
ance proceeds go to his creditors ?” 

The association makes the following 
answer: 

“So far as concerns residents of the 
state of Pennsylvania, the answer to 
your question must be wholly in the af- 
firmative. 


proposition. 
Address, 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent ccanection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 





————>=>=E=E———————K——_——sX—X—X—XaXaX—XK_—na_s_s 


—STEADINESS and STURDINESS 
of New England, coupled with age and 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 


—==3 


“However, this situation may be en. 
tirey changed by the laws of the state 
in which the assured may reside. In this 
connection you are advised to read the 
very interesting case of American Trust 
Co. v. Sperry, decided in the Suvreme 
Court of Tennessee, March 17, 192s, and 
a petition to rehear dismissed M:y 2 
H. L. Sperry died in 1925, insolvent, leay. 
ing certain insurance policies on his life 
payable to his estate. In his will (made 
in 1919) he directed the distribution of 
his estate, including the procec:s of 
these policies, to his wife and children, 
evidently not realizing that he was in. 
solvent. The Supreme Court hell that 
the executors could not apply the pro. 
ceeds of these insurance policies to the 
payment of debts, and that the creditors 
could have no interest in them, because, 
under Sections 4030 and 4231 of the 
Tennessee Code, ‘life insurance effected 
by a husband on his own life shall in. 
ure to the benefit of the widow and 
next of kin to be distributed as personal 
property free from the claims of his 
creditors.’ ” 
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Saetaeeiaaiemniieintl 











erica ance 














in America then and there. 


are invited to apply to 


DAVID F. HOUSTON 
President 


34 Nassau Street 

















Years of Life Insur- 
ance Ideals and Service e 


N IDEAL became a reality when, on February Ist, 1843, 
A “The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. The Mutual Life began 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 


The Mutual Life Insurance Company 
of New York 


2nd Vice- President and Manager of Agencic: 
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GEORGE K. SARGENT 


New York, N. Y: 
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R. S. Rainsford Manager 
Prudential Bond Dep’t 


HE SUCCEEDS DWIGHT S. BEEBE 





Lewis P. Mansfield Made Assistant 
Bond Manager; George Munsick, 
Son Of Vice-President Resigns 





Announcement was made this week 
of the appointment of Ralph Stuart 
Rainsford as manager of the bond de- 
partment of The Prudential, succeeding 
Dwight S. Beebe, resigned. 

After his graduation from Harvard Mr. 
Rainsford entered the employ of the 
American Smelting & Refining Co., with 
which he was associated for a number of 
years. He became interested in industri- 
al and electrical engineering and was at 
various times connected with the General 
Motors, the Duquesne Light Co. and the 
American Brown Boveri Co. in executive 
capacities. He is married and has two 
children. 

Mr. Beebe joined The Prudential 
forces in October, 1922, and was assigned 
to the bond department as assistant stat- 
istician. In July, 1926, he was promoted 
to manager of the department. He re- 
signed on August 1 to accept the sec- 
ond vice-presidency and financial man- 
agership of the Mutual Life of New 
York. 

Another change in the bond depart- 
ment is that of George Munsick, son of 
Vice-President George W. Munsick, who 
was Mr. Beebe’s assistant. He has re- 
signed to become assistant to the sec- 
retary-vice-president of the New York 
Trust Co. Mr. Munsick has been suc- 
ceeded by Lewis P. Mansfield, who has 
had some years training in statistics and 
has been in the bond department of two 
New York banking firms. 





RELAYS FOR GIRL ATHLETES 





Prudential Association Arranges First 
Carnival of Its Kind for Women; 
Takes Place September 15 
Those interested in athletics will have 
an opportunity to witness one of the 
most novel as well as interesting sport- 
ing carnivals on Saturday, September 15, 
when The Prudential Athletic Associa- 
tion will conduct a relay and field event 
meet for women at Kearny High School 

stadium, Kearny, N. J. 

The Prudential organization has de- 
signed a program of relay races, both 
original and novel in its construction, 
in which the public will have an oppor- 
tunity of viewing a series of thrilling 


races. Twelve events comprise the pro- 
gram. 
Many members of the American- 


Olympic team will compete in the vari- 
ous events and it is just possible that 
some of the victorious Canadian girls 
will participate also. George Vreeland 


of The Prudential is in charge of the 
meet, 





_W. A. RICH PROMOTED 

Willard A. Rich, formerly detached 
assistant at Baltimore district No. 1, 
Prudential, with an office at Ellicott 
City, Marvland, has been anpointed 
superintendent at Richmond, Va. Mr. 
Rich started with the company as an 
agent in Baltimore district No. 1 on 
August 20, 1921, and was promoted to 
an assistanev seven months later. On 
July 13, 1925. he was transferred to the 
detached office. where he served the 
company until his recent promotion. 
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Bancitaly’s Flurry 


(Continued from Page 12) 


on the New York curb, 95% of trans- 
actions were executed on the San Fran- 
cisco Exchange. There was practically 
no short interest in the stock in San 
Francisco. 

San Francisco had been suffering, per- 
haps, more than any other community, 
from an orgy of wild speculation. It 
had been easy to make money in the 
stock market. Every one was buying 
stocks. Real estate and general busi- 
ness had been retarded for two years. 
Collections were slow, yet everyone was 
making money in the market. Many 
original Bancitaly stockholders including 
Italian bootblacks, waiters, barbers and 
small shopkeepers, were giving their 
shops to employees and retiring to mod- 
est mansions with maids and chauffeurs, 
on their undreamed of profits from small 
savings. 

Prices had gone only one way for five 
years. With everyone buying in a nar- 
row, small turnover market, the price 
upswing was accentuated. Mr. Giannini 
was heralded as genius, a savior of the 
poor, a financier and banker with ideas 
ten years in advance of any other mem- 
ber of his profession. Mr. Giannini de- 
nied any unusual ability and urged his 
stockholders to pay for their shares in 
full in anticipation of a break in stock 
prices. He urged bankers and brokers 
not to loan on Bancitaly stock and to 
insist on all stock being paid for in full. 
His policy of preventing speculation be- 
came a two-edged sword, and although 
sound in theory it failed in practice be- 
cause it attracted speculators and gam- 
blers in large numbers who believed they 
could speculate in a “sure thing.” Not 
being able to margin purchases in the 
regular way, these amateur “big” oper- 
ators conceived a relatively new device 
in San Francisco stock market circles 
for margining and pyramiding  pur- 
chases. This was the use of the ordi- 
nary escrow agreement. 

Underlying Causes of the Break 

Overspeculation in general, and the 
use of the escrow agreement, in par- 
ticular, to make pyramiding possible, 
were the real underlying causes of the 
severe break in Bancitaly Corp. stock. 
The plan was simple. It became very 
popular among speculators during the 
last six months of 1927 and until June, 
1928. Here is how the plan operated. 

A speculator, owning 200 shares of 
Bancitaly outright, for example, desired 
to use them as collateral for additional 
purchases of the same stock. Banks and 
brokers refused to lend a penny on the 
stock, not because it was worthless, but 
because they were co-operating with 
President Giannini to curb speculation. 
The speculator, therefore, seeks out a 
friend, or a professional lender, or visits 
one of the newly organized “finance 
companies” (they were springing up 
every week for the purpose of lending 
on Bancitaly Corp. at very high interest 
rates) in order to negotiate a loan. The 
loaning rate became 12% in 1927, with 
2% brokerage in addition paid the brok- 
er or friend negotiating the loan. The 
speculator would borrow as much as pos- 
sible against his stock—the ranges being 
from 50% to 80% of market value. As- 
suming a 75% loan when the stock was 
at $200 a share, and he owned 200 shares, 
he could borrow $30,000 on stock valued 
at $40,000. The 200 shares would then 


be deposited in the escrow department 


of a bank, under an agreement giving 
the lender full authority to sell the stock 
at any time in order to protect this loan. 
The banks selected for escrow were, of 
course, competitors of the Bank of Italy. 

They frowned upon the procedure, but 
permitted it, whereas the Bank of Italy 
escrow department did not permit stock 
to be escrowed under prevailing condi- 
tions. The speculator, borrowing on his 
stock, and the lender had nothing in 
common. It was a heartless, cold con- 
tract that was entered into, and even the 
bank could do nothing but act under 
its terms. 

With $30,000 of new money, our spec- 
ulator proceeds to buy 150 shares of 
Bancitaly at 200. He then repeats the 
borrowing operation on perhaps a 66-2/3 
basis, and receives $20,000 of new money. 
He then buys 100 shares, and repeats the 
operation. Certain professional operat- 
ors, who understood the weak technical 
position of the general market, and who 
appreciated particularly the weakness of 
the escrow situation in San Francisco, 
became, for the first time, willing to take 
a short position. They were assisted in 
their operations—on June 11, “Black 
Monday” in San Francisco—by a falling 
New York market. When the Bancitaly 
stock was driven down thirty points, 
selling points of many escrow agree- 
ments were reached, and more stock was 
dumped on the market. This operation 
forced the stock lower. No one wanted 
d to sell. More 
stock was dumped. Investors became 
frightened. Banks were protecting their 
customers who had lent money on Banc- 
italy and were throwing stock overboard 
even before the price reached the mini- 
mum allowed under escrow agreements. 
The situation was worse than margin- 
ing. Escrow agreement selling points 
became stop-loss orders “at the mar- 
ket.” The stock fell to $100 a share in 
Los Angeles the first day and one week 
later a large block sold in New York 
for 99%. 

The day after the break, President 
Giannini wired from Italy: “What is 
happening is in accordance with predic- 
tion and request of January that stock- 
holders liquidate enough so as to get 
out of debt. Prospects bright as ever, 
and it is gratifying to see how splen- 
didly our legitimate stockholders have 
stood with us. They will not regret it.” 


Bancitaly Fundamentally Sound 





Bancitaly Corp. is an investment trust 
with especially large holdings in bank 
stocks. Its security holdings constitute 
a cross-section of America’s and Eu- 
rope’s greatest corporations in the bank- 
ing, railroad, public utilities, industrial 
and oil industries. As America prospers, 
so must this largest of all trusts, as long 
as its management remains sound and 
honest. 

In the period from February 8, 1927, 
to January 30, 1928, Bancitaly earned 
net of $32,917,823 after reserves for 
taxes, or over $6 per share on its 5,200,- 
000 shares. It earned net of $35,233,552 
from January 20, 1928, to July 19, last, 
exclusive of any profits taken in Bank 
of America, Bowery & East River Na- 
tional and Commercial Exchange Bank. 
This net was equivalent to $6.74 a share. 
Dividends of $2.24 are amply covered. 
The gamblers in the stock have been 
either wiped out entirely or seriously 


J. N. REINHARD HONORED 





Supt. of Agencies, Western & Southern 
Life, Tendered Banquet on 20th An- 
niversary; Pres. Williams Speaks 

J. N. Reinhard, Chicago resident su- 
perintendent of agencies of Division 
“FE,” comprising Chicago and adjacent 
territory of the Western and Southern 
Life, was tendered a banquet at the 
Palmer House by the superintendents 
August 16 in honor of his twentieth an- 
niversary in the service of the company. 

Mr. Reinhard began his career with 
the Western and Southern in Toledo. 
When the company decided to operate 
in Chicago, Mr. Reinhard was selected 
as district superintendent and later on 
superintendent of agencies of the entire 
division. 

The chief speaker was W. J. Williams, 
president of the company. Other speak- 
ers were Hon. A. I. Vorya, of Columbus, 
Ohio, a director of the company and 
former Ohio state superintendent of in- 
surance; Hon. Wm. H. Lueders of Cin- 
cinnati, judge of the Probate Court, 
Hamilton County, Ohio, and a director 
of the company; and George R. Boyce, 
vice-president of the A. M. Castle Steel 
Co. The home office was repreesnted 
by H. Thomas Head, director of agen- 
cies; Charles M. Biscay, manager, ordi- 
nary department; J. J. Doyle, editor of 
“Field News” and publicity manager, 
and E. E. Reynolds, supervisor. The 
out of town superintendents, J. L. Mor- 
gan of Toledo, Ohio, and A. D. Troxel 
of Portsmouth, Ohio. The testimonial 
presentation to Mr. Reinhard was made 
by Ed. Shoemaker, superintendent of 
Peoria. Over one hundred leading field 
representatives of Division “E” were in 
attendance. 





PAID CLAIM; INSURED ALIVE 


The Metropolitan Life will ask the 
Virginia Supreme Court of Appeals for a 
rehearing in the Botto case in which 
William J. Botto, former Richmond po- 
liceman, was declared legally dead after 
being missing seven years and his wife, 
Mrs. Mamie Botto, was awarded judg- 
ment for $1,000, the amount of a life 
policy which he carried in the Metro- 
politan. Botto was recently located in 
Baltimore. Botto disappeared from 
Richmond in 1919. The policy was is- 
sued in October, 1918 At the trial of 
the suit for recovery of the insurance, 
the company produced witnesses who 
testified that they had seen Botto in 
Baltimore since he disappeared but the 
jurv failed to give credence to the testi- 
mony. The court of anpeals affirmed the 
lower court in June of this vear but the 
companv had vet to settle for the claim 
when Botto was located. It developed 
that a warrant charging desertion and 
non-support of his familv had heen 
standing against him since May, 1921. 

That the court of apneals will grant 
a rehearine in the case is regarded as a 
foregone conclusion. Upon being fur- 
nished proof that Botto is still in the 
flesh, it will undovhtedly rescind its pre- 
vious decision and reverse the lower 
conrt, entering final judgment in favor 
of the company. 








crippled financially. The partners of 
Rancitalv have only paper losses, and 
with patience and perserverance they 
should ultimately have no regrets. 








1851 


agent. 


happiness of its representatives. 





__ Pittsfield. Massachusetts 


BERKSHIRE LIFE INSURANCE COMPANY 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 

las a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


“Ask any Berkshire Agent’ 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


1928 








FRED. H. RHODES, President 
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George T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 
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Home Office—Jersey City, N. J. 





The Colonial Life Insurance Company of America 


Insurance in Force 
ONE HUNDRED MILLION DOLLARS 
1927 Showed Greatest Gains in History of Company 


Wide Variety of Ordinary and Industrial Policies 


Give Agents Unusual Money Making Opportunities. 
OFFICERS 
E. J. Heppenheimer, President 


E. C. Wise, Treasurer 
S. R. Brown, Secretary 
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THINKING BIG 

In its attack upon city officials for buy- 
ing insurance from the stock fire com- 
panies instead of having the city carry 
its own insurance the Municipal League 
of Los Angeles in its “Bulletin,” says: 
“For the great cities to buy protection 
from relatively small private fire insur- 
ance companies is equivalent to requiring 
a Rockefeller to secure an endorsement 
of his note by the editor of your bulle- 
tin.” 

What does this editor mean when he 
talks of “small fire insurance compa- 
nies?” Probably he is suffering from 
an overdose of the pleasant habit of peo- 
ple on the Coast of “thinking big 
thoughts in a big way.” Some of the fire 
insurance groups are big and powerful 
enough to make even Rockefeller drop 
his golf clubs for a minute while he 
takes notice. 





NOT ENOUGH BUREAUCRACY TO 
SATISFY “THE NATION” 

“The Nation,” a highbrow liberal 
weekly magazine, prints a slap at the 
General Motors $400,000,000 group insur- 
ance transaction, saying that while this 
insurance may not be used as a class 
weapon the potentialities for such use 
are there and that a governmental plan 
of social insurance would be more demo- 
cratic and more economical. “It would 
not restrict the right of industrial protest 
and it could reach everybody,” thinks 
“The Nation.” It further adds that group 
insurance gives a powerful corporation 
“one more weapon for breaking strikes.” 
So do good wages, so does fair treat- 
ment, so does consideration of employes, 
so do pleasant working conditions. Prob- 
ably “The Nation” prefers strikes to any 
of these types of treatment of working 
men. Of all the criticisms which have 
been made of group insurance the alle- 
gation that it may be a strike preventive 
‘seems one of the silliest because the 
answer is, “Well, what if it does?” 

Social insurance is not so simple of 
adoption as it looks and there are many 
reasons why it would not be welcomed 
in this country by the very men who 
would share in its benefits. Already this 
country is so bureaucratic that there is 
a swing in the other direction. Isn’t 
there enough bureaucracy here now to 
satisfy even “The Nation?” Doesn’t the 
news development of bureaucracy make 
its editors tingle with irritation as they 
read the papers each morning? After 
all the United States has made its great- 


est strides through individualism. The 
American workman is the best clad, best 
fed, best paid in the world and has the 
most opportunity to rise to the highest 
posts of the industrial world. He is not 
communistically inclined. He has com- 
plete confidence of his ability to get 
along on his own resources. 

The big group insurance programs be- 
ing sold nowadays are mostly participat- 
ing; that is, the workman frequently 
pays for his share. If he wants addi- 
tional insuranre he buys it. He can 
get a lot of protection which is not ex- 
pensive. Social insurance is really in- 
surance on a much smaller scale than 
the insurance protection furnished now- 
adays by insurance companies. Some 
workmen would regard it as a mere drop 
in the bucket, handing them a demi-tasse- 
spoonful of protection when they need 
it, whereas at the present time they 
want a cupful and are getting it, some- 
times with the help of their employers; 
more often by paying for it themselves. 





TALK OF BIG AGENCY MERGER 

A movement of general insurance 
agencies in Philadelphia to merge their 
resources 1s interesting from many an- 
gles. Consolidations in the local agency 
field are not new as some of the bigger 
agencies consist. of a number of agen- 
cies which have joined resources, weaker 
ones being bought by the stronger, or 
large old agencies being taken following 
the death of the founders and a disin- 
clination of the sons or other heirs to 
continue. But no such merger has been 
consummated on such a large scale as 
the Philadelphia proposition. 

It would mean smaller representation 
of companies, more concentration, and 
specialization of energies. It would be 
hard competition to fight. Whether it 
goes through or not the mere fact of 
being under consideration is significant 
of the times. 





NEW WYOMING BRANCH 


John C. Dwyer, formerly assistant sec- 
retary of the Republic Casualty & Sure- 
ty at Chicago, is now its branch mana- 
ger at Cheyenne, Wyoming, in charge 
of Wyoming business. R. A. Eakin of 
Cheyenne, Wyoming, has been appoint- 
ed cashier of the Wyoming branch. 





H. Marshall Robertson, vice-president 
of Sterling Offices, Ltd., will soon return 
from Europe. While in Czecho-Slovakia 
he visited the Slovakian Mutual Insur- 
ance Bank, which is affiliated with the 
new Lion of New York. 








The Human Side of I nsurance 
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A. E. Braun, H. G. Scott, W. J. Snodgrass and J.N. Jamison 


Arthur E. Braun, president of the Reliance Life, this month paid a tribute toa 
quarter-century of continuous service by three officers of the company, giving each 


of them a platinum watch at a luncheon in the Union Club, Pittsburgh. 


The 


luncheon was attended by twenty-six officers, directors and departmental heads. 
The men honored are H. G. Scott, senior vice-president; J. N. Jamison, actuary: 
and William J. Snodgrass, assistant treasurer. 

A short address on the parts the three have played in all those years 
in the development of the Reliance Life was made by Vice-President L. P. Gregory, 
Mr. Scott and Mr. Jamison rose to executive positions from the clerkships at which 


they started when the company was organized in 1903. 


Mr. Snodgrass always 


has been the assistant treasurer. In addition to the praise for the faithful work of the 
veteran officers, Mr. Braun paid tribute to the late Judge James H. Reed, who 
founded the company, and T. H. Given, a former vice-president and director, and 
the ideals they established for the guidance of the company. 








E. E. Rhodes, vice-president of the 
Mutual Benefit, has been elected a_fel- 
low of the Institute of Actuaries of Eng- 
land. At the time of the International 
Congress of Actuaries in England last 
summer Mr. Rhodes was president of 
the Actuarial Society of America. The 
recent action of the English Institute to- 
wards the then president of the Ameri- 
can Society is a graceful gesture in view 
of the fact that it was necessary to 
change the by-laws of the English body 
to elect an American. 

ie 


J. Gustav Johnson, who has written 
$500,000 for the New York Life in the 
past year, is an alderman of New Brit- 
ain, Conn., which is his home. He has 
been a member of the council since 1917 
except for one term. Alderman Johnson 
was the only agent in Connecticut to 
qualify for the Nylic Four Hundred 
Thousand Club this year. 

* * * 


John H. Blackman, Jr., who was elect- 
ed president of the Wilkes-Barre Asso- 
ciation of Life Underwriters in the early 
part of the summer, during his absence 
in Europe, is district manager of the 
Wilkes-Barre office of the Mutual Life 
of New York. He is also chairman of 
the finance committee of the Dime Bank 
of Pittston; a trustee of the Wilkes- 
Barre Institute and secretary of the Yale 
Alumni Association of the Wvomine 
Valley. Mr. Blackman served in four of 
the major operations of the American 
Expeditionary Forces as a captain of 
field artillery. 

k * * 


Miss Catherine Ryan, general office 
manager of the Newark office of the de- 
partment of Banking and Insurance of 
New Tersey. has gone on an automobile 
tour through Quebec and the New Eng- 
land states. 

* * * 


William A. Law. president of the Penn 


Mutual, who is taking a trip abroad, will - 


return about the middle of September. 


Harold F. Barnes, whose appointment 
as manager of the bonding department 
of the New England branch of the New 
York Indemnity has just been an- 
nounced, is one of the best known surety 
specialists in that region and brings to 
his new position a good knowledge of 
surety forms and law, as well as a wide 
acquaintance with New England agents 
and brokers. He has had eighteen years 
of surety experience. He was born in 
1893 at Cohasset, Mass., and attended 
the public schools there. In 1910 he 
started in the surety business with John 
C. Paige & Co., where he remained jor 
nine years with the exception of the two 
years he spent in France with the A 
E. F. In 1919 he was discharged with 
the rank of sergeant-major and shortly 
thereafter became associated with Gil- 
mour, Rothery & Co. as an assistant 
manager of the bonding department, In 
1922 he became manager of the bonding 
department of Hollis, Perrin & Kirkpat- 
rick, Inc., and was appointed manager 
of the New England department of the 
Detroit Fidelitv & Suretv in 19235. 

* * * 


W. A. Watson, for many years secre- 
tary of the Louisville Board of Fire Un- 
derwriters, who retired this spring under 
a pension, left on August 20 for a real 
vacation, going to Tucson, Ariz., and 
then to California, planning to be away 
about two months, 

2° eo = 

Ralph L. Dougherty. assistant chicf it- 
surance examiner of New Jersey, work- 
ing from the Newark office, has returned 
frem a combined pleasure and_ business 
automobile trip through the wostern 
states. 

es 

Charles L. Gurney. of the Buffal. local 
agency of Gurney, Overturf and Picker, 
is on his way home after stoppi: z for 
some time in Berlin. 

* * x 


John A. Dalzell. retired as editor of 


the “Pennsylvania,” organ of the —’enn- 
svlvania Association of — Instrance 
Agents, with the publication o: the 


August issue. 
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company. Anything that may have been phone, there is no problem. He is lia- 
said to the surety company was a matter ble for the same reasons and to the 


Some Name! 


The mutual insurance company with 
the most interesting name in my opin- 
ion is the “Greater New York Taxpayers 
Mutual Insurance Association.” Its office 
is on the East Side, New York City. 

lf its clients are the taxpayers of the 
city it has lots of insurance prospects. 

* 


Demonstrated Too Well 


Trying to demonstrate to a casualty 
insurance company representative that a 
planer at his manufacturing plant did not 
need a guard, as suggested by the in- 
surance man, Augustus Wolf, 77, of 
Chambersburg, Pa., placed his left hand 
too near the revolving blades and the 
Shand was so badly mangled that it had 


to be amputated. 
i * * 


Did California Commissioner Tip 
4 International Story? 

' There has been considerable specula- 
‘tion among newspaper men as to who 
) “broke” the story in St. Louis of the 
> $3,500,000 securities of the International 
Life. My guess was that Coinmissioner 
Detrick of California tipped off the 
‘papers. My reason for thinking so 1s 
“that when before he arose at the Hotel 
Astor some months ago to make his 
original attack upon the International 
SLife he had already communicated his 
intentions to New York, daily papers. 

* * 


"National Surety Turned Down $1,500,000 
Bond Wanted by International Life 


One of the places in New York where 
Hthe developments in the International 
Life of St. Louis caused little surprise 
was the National Surety Co., which some 
time ago was asked to write a bond of 
© $1,500,000 guaranteeing the ability of the 
International Life to perform a big farm 
mortgage loan transaction. The National 
Surety turned the offer down. : 
Correspondence in the case is printed 
herewith, partly as evidence of the care 
which the big surety companies take in 
"such proposed transactions, even when 
; dealing with another insurance 


mathey ar: 
company with ostensibly millions of as- 


Sets, 
The 


eo first letter is from Actuary Daly 
mol the 


the International Life. 

udge Whitfield: 
t before leaving for Kansas City a 
r sO ago, we received a telegram 
Mom the National Surety Co. of New 
ork (ity, reading as follows: 

‘Have you any objection to the 
Prop sed investment by the Inter- 
National Life Insurance Co. of St. 
Louis of $3,600,000 in mortgages on 
farm lands in Missouri and Louisi- 
ana, end also do you approve of the 


Proposed purchases of stock of the 

nternational Holding Co. out of tthe 

Procecds of the loans secured by it 

‘rom the Life Insurance Co. by the 

pndicate owning or controlling such 
mm | 


ands, it being understood that 




















the holding company owns control 

of the stock of the life insurance 

company. The National Surety 

Co. is requested to execute a bond 

of $1,500,000 guaranteeing substantial 

performance of the contract by the 
insurance company to make the 
loans, life insurance company de- 
positing with us collateral for that 
amount out of its assets. We de- 
sire to act with your approval and 
to know whether you are familiar 
with and permit the transaction. 

“‘National Surety Co.’ 

“We replied by wire that we were not 
advised of the details of the transactions 
referred to in their telegram. 

“In the first place, this department 
would feel called upon to have an ap- 
praisal made of each piece of property 
given as a security for a mortgage loan 
held by your company which was re- 
ceived in connection with a stock trans- 
action. 

“In the next place, we would consider 
it our duty to examine into the title in 
such a case. 

“In the third place, your company 
could not deposit any of your securities 
with the National Surety Co. as collat- 
eral and still claim the amount of same 
as admitted assets. The statement which 
you filed’ with this department for the 
year ending December 31, 1926, showed 
a surplus of approximately $1,100,000, 
with a paid in capital of $937,500. If 
you deposited securities with the Na- 
tional Surety as collateral in the amount 
of $1,500,000, your surplus would be wiped 
out and your capital stock would be im- 
paired. 

“In the fourth place, the transaction 
referred to in the telegram received from 
the National Surety would indicate it is 
the purpose of your company to indi- 
rectly guarantee certain payments on 
your stock. This would be in violation 
of the provisions of Section 6334, Revised 
Statutes of Missouri, 1919. 

“T do not believe the National Surety 
Co. has been correctly informed in ref- 
erence to the details of the transaction 
mentioned in their wire, because I am 
satisfied neither you nor Judge Hill 
would allow yourselves to become parties 
to such a deal. 

“Very truly yours, 

“DEPARTMENT OF INSURANCE. 

“By ROBERT E. DALY, 
“Actuary.” 

The second letter was from Judge 
Whitfield to the departmental actuary 
and read as follows: 
“Dear Mr. Daly: 

“I have your letter of April 29. I 
thank you for tthe information you have 
given me. In reply I desire to say that 
the officers of this company never had 
any intention of making any deal of the 
character indicated in the wire, from the 
National Surety Co., a copy of which 
you sent me. We did have an under- 
standing with Mr. McReynolds that we 
would sell him our stock in the holding 
company for cash, but our contract in no 
way involved any bond in the surety 


that we were not a party to, and when 
we discovered later that they had nego- 
tiations with the bonding company of 
the character indicated by the wire 
mentioned, we said to Mr. McReynolds 
that under no circumstances could a 
deal be worked out along such lines. 

“You can depend upon tthe fact that 
none of us will be guilty of helping to 
promote such a deal. 

“1 thank you for the confidence you 
have expressed in Judge Hill and me, 
and I remain, 

“Very truly yours, 
“W. K. WHITFIELD.” 


= 6 -¢ 


J. J. Hoey At Democratic National 
Headquarters 


James J. Hoey, Hoey & Ellison, New 
York insurance agents, has temporarily 
left his William street office and until the 
campaign is over will be located at the 
Democratic National headquarters in the 
General Motors Building uptown. Mr. 
Hoey has been given charge of seven 
divisions by the national committee. They 
include the Smith-for-President Clubs 
and the division for naturalized citizens. 
It is said that Mr. Hoey had consider- 
able to do with bringing General Allen 
to the general headquarters, 

The insurance man is a member of the 
executive committee which consists of 
six men and makes the final decisions 
in the campaign. Incidentally, he had 
more to do than anyone else in the pre- 
liminary work leading up to the conven- 
tion at Houston where Governor Smith 
was nominated. 

ae 


McGinley Sails Today 


John McGinley, manager in New York 
for The Travelers, casualty division, and 
sometimes called the John Street phil- 
osopher, will sail for Europe today on a 
short vacation. He will visit Paris and 
some other cities. 

* * © 


No Trouble to Get Bail Bonds 


Every building for an entire block 
within a stone’s throw of the old Jeffer- 
son Market Court, near Eighth street 
and Sixth avenue, New York, is occu- 
pied by bail bond handlers. Some of 
these bail bond people sit on chairs in 
front of their offices all through the 
night. Their object in life is to see that 
no one need spend the night in jail. If 
the bail bond man has an engagement 
uptown his wife is just as apt as not to 
come down and stay until he returns in 
order to take care of the “customers.” 

* 6-8 


Last Minute Work On National Conven- 
tion Programs 


All of the insurance o¢!,miizations 
which are holding conventions this fall 
are now busy in gathering together the 
loose threads of the programs. The last 
minute decliners (fortunately few) are 
already beginning to pop up, while some 
big stars, not announced but regarded as 
available, are being strenuously cultivat- 
ed for the final assent. It is not easy 
to fix up these programs. 

eas 


Libel and Slander by Radio 


In view of the tremendous popularity 
of the radio and the impossibility of 
checking up in advance on all the speak- 
ers it naturally has followed that some 
of these speakers, fortunately few, have 


taken advantage of the situation and 
said some things they should have 
omitted. Occasionally, people have 


thought that they have been libeled or 
slandered, the libel coming through the 
reading over the radio of a letter or 
other communication. An interesting ar- 
ticle on radio libel and slander has been 
written by Stephen B. Davis. former as- 
sociate justice of the New Mexico Su- 
preme Court, and is published by Mc- 
Graw-Hill Book Co., New York. An in- 
teresting paragraph reads as follows: 
“Tf the broadcaster himself utters the 
defamatory matter before the micro- 


same extent as any other defamer who 
chooses a different means of publicity. 
If he hires someone else to do so, his 
liability is the same, for the law im- 
putes the words of the speaker to him 
and makes them his own. If the per- 
son speaking is. his employe, liability 
would be governed by the usual rules of 
law, under which a principal is responsi- 
ble for wilful or malicious defamation 
by his agent or employe acting within 
the scope of his authority. The station 
owner may be innocent in fact. He may 
have no notice of the speaker’s intent, 
and the utterance may be made before 
it is possible for him to break the con- 
nection from the microphone to the an- 
tenna. But under the general rules of 
principal and agent or master and serv- 
ant, the possibility of preventing harm 
is of no importance. If the speaker 
is in law the agent or employe of the 
broadcaster, the latter is liable for his 
defamatory utterances, regardless of 
care or lack of it, just as for his own 
utterances. Obviously, however, there 
will be very few instances in which 
either express or implied authority has 
been given an agent or employe to en- 
gage in slander.” 
a ae 


Suggests “Vibration” Insurance 


“Vibration Insurance” is advocated by 
the Rev. Dr. Adolph Roeder of Orange, 
N. J., in a letter which appeared in the 
Newark “News” of Monday last. Dr. 
Roeder, writing from his vacation home 
in Bailey Island, Me., says: 

“We have insurance on houses, furni- 
ture, accidents, entertainments, torna- 
does, earthquakes, reputations and a 
large number of other human and inhu- 
man diversion, but investigation thus far 
has not elecited any information con- 
cerning insurance against vibration. We 
need this and the older our houses get 
the more urgently we need it. 

“What with the continuous stream of 
auto buses, of heavy trucks, of double- 
ended oil tanks, the ceilings threaten to 
fall, doors go out of plumb, brac-a-brac 
threatens to dance off mantel-pieces, and 
there should be insurance against it. 

“Two recent instances impressed me 
with the urgent need of this provision. 
One was gun practice in Portland, Me. 
Every one of these frightfully expensive 
(and by the way, utterly futile shots) 
sends a tremulous series of vibrations 
through the air. It shakes the cottages, 
rattles the windows, cracks plaster and 
makes bric-a-brac dance. 

“The gun practice arouses two 
thoughts, one as to the futility of the 
effort, since, if next war there be (which 
God forbid), it will be fought with gases 
from the air and ordnance trained to hit 
ships on the sea which will be ornamen- 
tal and noisy only, and the second is 
that we need vibration insurance.” 


1928 Aviation Production 


A number of cities have seemed to en- 
ter into a friendly rivalry as to which 
shall be called “The Aviation Center of 
America.” Francis D. Walton, a writer 
in the “Herald-Tribune,” is of the opin- 
ion that the number of airplanes which 
will be manufactured in this country in 
1928 is 3,500. He says it is already “a 
$100,000,000 a year business.” 

Cs 


What She Thought of Him 


Recently a housewife on an agent’s 
debit was heard to say to another house- 
wife in discussing with her the relative 
merits of their insurance agents: “The 
way my agent comes up to the door, 
you’d suppose it was a debt we owed 
him instead of doing him a favor to let 
him have our insurance.” 

Commenting on this the “Echo” says: 
“Fhese remarks portray, very forcibly, 
the mental attitude of both that particu- 
lar agent and the lady from whom he 
collects premiums. We are willing to 
wager that he sold the business on some 
foolish plea of a special effort or agency 
contest or that he needed so much busi- 
ness to get his quota. That is not 
quality business.” 
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Talk in Philadelphia 
Of Merger of Agencies 


SAY EIGHT MAY GET TOGETHER 





Result of Luncheon Given By William 
A. Clarke; Plans Which Have 


Been Discussed 





Sometime within the next few weeks 
a group of men representing eight of 
the largest agencies in Philadelphia will 
meet and, it is expected, agree on a 
plan which may mean a merger of the 
offices into one of the largest agencies 
in the country. 

The acquisition cost, a matter of grave 
concern to insurance offices throughout 
the country, is the main factor back of 
the proposed plan, A member of one 
of the largest and oldest offices in that 
city declares that while the premium vol- 
ume of his office is very large, the prof- 
its cannot even be seen with a magnify- 
ing glass and that unless something is 
done soon, the agency may be forced 
to the wall. Py Q 

The plan adopted by some life offices 
of paying agents a straight salary is 
frowned on here, general agents declar- 
ing that it takes away the incentive from 
the agent and removes insurance as a 
profession and simply turns it into an- 
other business. 

How Proposition Was Born 

Several weeks ago, William A. Clarke, 
whose main business is that of a mort- 
gage broker but whose fire premiums 
run somewhere around $135,000 a year, 
discovered that the overhead was eating 
up most of the profits. He gave a lunch- 
eon at the Racquet Club and invited 
representatives of seven other agencies. 
At the luncheon be broached the sug- 
gestion of. the pooling by the group of 
the overhead so that all of the agencies 
would make money. The suggestion met 
with favor. Since then, two other meet- 
ings have been held. Vacations caused 
a postponement of the fourth meeting 
until the early part of September. At 
that session, it is expected, one of the 
four plans under consideration will be 
adopted. ; 

Of the four plans, two are being given 
the most consideration and one of the 
two will most likely be adopted. Those 
two are: 

First: The creation of one central 
agency which will do all the policy writ- 
ing. This plan calls for each agency 
to retain its own identity but calls on 
them to give up their agency contracts 
with the various companies. In short, 
each agency in the group would become 
merely brokers placing their business 
with the central agency and sharing in 
the profits of the central agency, which 
would bear all the acquisition expenses. 
It would mean a sort of London Lloyd’s, 
except that the risks would be carried 
by the companies instead of the vari- 
ous members of the group. 

The second plan calls for the merger 
of all the agencies into one large agency. 
It is said that the combined liability and 
fire premiums of the offices involved in 
the project are $10,000,000 a year. 

Accountants are now going over the 
books of the various members of the 
group, checking up on the premium in- 
come of each office, the overhead, etc. 
To keep the figures secret so that not 
even the members of the group may 
know them, each office has been desig- 
nated a letter to be used in the charts. 

Agencies Reported Interested 

The agencies said to be discussing the 
plan are Beidler & Bookmyer, Inc., Hare 
& Chase, Henry W. Brown & Co., Wag- 
ner-Taylor Company, Williams & Wal- 
ton, Creth & Sullivan, Inc., Robert M. 
Coyle & Co., and William A. Clarke. 

Should one of the plans under dis- 


Charles G. Smith Dead; 
50 Years in Insurance 


CHAIRMAN OF GREAT AMERICAN 





Had Distinguished Career As A Fire In- 
surance Executive; Director Of 
Many Companies 





Charles G. Smith, chairman of the 
board of the Great American, and one 
of the most forceful personalities in fire 
insurance for many years, died at his 
home in Stamford, Conn., Sunday morn- 
ing following an illness of about two 
weeks. He had never fully regained his 
strength and vigor since he sustained 
blood poisoning in one of his feet early 
last year and this led to his retirement 
a few months ago as president of the 
Great American. He was sixty-nine 
years of age. 

Funeral services were held at his resi- 
dence in Stamford on Wednesday morn- 
ing and were attended by many promi- 
nent insurance and business men from 
New York. Mr. Smith is survived by 
his widow, one son and two daughters. 
The son is Worthington Smith, special 
agent of the Great American at Boston 
and the daughters are Mrs. H. Hamilton 
Hackney of Baltimore and Miss Ruth 
W. Smith of Stamford. 

Few fire insurance executives have had 
a more distinguished career than Mr. 
Smith. He mastered both the underwrit- 
ing and the financial fields, was constant- 
ly active in organization work and served 
as an officer or director of a large num- 
ber of companies. He was a tall and 
strong man who appeared dignified and 
confident whenever he was in the com- 
pany of other insurance men, His ideas 
were always well thought out and were 
always well presented with conviction. 
The successful growth of his own group 
of companies is a fitting testimony to 
the business acumen of Mr. Smith. 

Fifty Years In Life Insurance 

Born in Brooklyn in 1858, Mr. Smith 
began his insurance career at the age 
of nineteen years in the New York of- 
fice of the old Phoenix of Brooklyn. 
When he died this week he had rounded 
out fifty years of work and service in 
the fire insurance game. 

Following six years of office work Mr. 
Smith entered the field as an assistant 
special agent and three years afterwards 








cussion be adopted, it is said that sev- 
eral other agencies may be invited to 
join the group, among them, it is said, 
being Platt, Yungman & Co. and Stokes, 
Packard, Houghton & Smith. No over- 
tures, however, will be made to any of- 
fice until some plan is adopted as the 
members of the group fear that too many 
representatives at a meeting may turn 
the session into simply an exchange of 
ideas and that desire to first have some 
concrete plan before inviting others to 










join them, if it is felt that they desire 
to invite other agencies. 

left the Phoenix to become general agent 
of the New England. In 1890 the Fac- 
tory Insurance Association was formed 
with Mr. Smith as its first manager. He 
held this position for about eight years, 
leaving to join the German American, 
which later became the Great American, 
in 1898. He was in charge of the com- 
pany’s New York office, being agent here 
also for the Phoenix of Hartford and 
the Springfield Fire & Marine. The lat- 
ter connection he held up to the time 
of his deat.h 

In 1913 Mr. Smith was elected vice- 
president of the German American and 
four years later, on the death of Presi- 
dent Kremer, he succeeded to the posi- 
tion of president. He likewise occupied 
the same post with the German Alliance, 
now the Ameican Alliance. In April of 
this year, finding that the requirements 
of presidency were more than he could 
assume again, Mr. Smith became chair- 
man of the board and was succeeded by 
W. H. Koop. 

When Mr. Smith became president of 
the Great American it was a company 
with $23,500,000 assets and $2,000,000 cap- 
ital. During his administration the cap- 
ital was increased to $15,000,000 and the 
assets to $62,000,000, and the company 
acquired control of the North Carolina 
Home, the Massachusetts Fire & Ma- 
rine, the American National and the 
Mount Royal and organized the Great 
American Indemnity and the Rochester 
American Insurance Co. At the time 
of his death Mr. Smith was chairman 
of the boards of the Great American, 
American Alliance, Great American In- 
demnity and Rochester American, presi- 
dent of the Massachusetts Fire & Ma- 
rine, American National and Mount 
Royal, and a director of the North Caro- 
lina Home. 

Few company executives have been 
more active in the various company or- 
ganizations. Mr. Smith was secretary 
of the National Board of Fire Underwrit- 
ers 1906-1910, chairman of the first gov- 
erning committee of the New York Fire 
Insurance Rating Organization, a mem- 
ber of the executive committee of the 
Eastern Underwriters Association, a di- 
rector of the Underwriters Salvage Co. 
New York, a vice-president of the Am- 
erican Foreign Insurance Association 
and vice-president and a director of the 
Sanborn Map Co. He was also a direc- 
tor of Lloyd’s Plate Glass Insurance Co. 
and the Chatham Phenix National Bank 
& Trust Co. and a trustee of the Sea- 
men’s Bank of Savings. 

Pay Tributes to Mr. Smith 

George G. Bulkley, president of the 
Springfield Fire & Marine, with which 
company Mr, Smith was long associated 
as representative, and president of the 
National Board of Fire Underwriters, 
paid this tribute to Mr. Smith: 

“While the business as a whole suf- 
fers a loss through the death of Mr. 
C. G. Smith, I shall miss him as a friend 
and my company which he has repre- 
sented in New York City for many years 
sustains a distinct loss.” 

James Marshall, president of the 
Northern of New York, and for many 
years a close friend and business asso- 














Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 









J. A. KELSEY, General Agent 


United States Fire Branch: 80 John Street, New York 
GEORGE Z. DAY, Ass’t General Agent 











ASSETS 


OTHER LIABILITIES 
NET SURPLUS 
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U. S.—Statement December 31, 1927 


$9,771,118.88 
2,238,740.65 
875,414.78 
6,656,963.45 
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AN AGENT 
WRITES 


“You have consistently 
broadened your lines of 
underwriting as the needs 
of the business have re- 
quired such enlargement. 
Your home office man- 
agement and field repre- 
sentatives have studied 
and faithfully met and 
solved the local agent’s 
problems, so far as they 
could be met and solved 
on the Company’s part. 
This treatment has caus- 
ed our enduring loyalty 
to your Company.” 











ciate of Mr. Smith, said: 

“Charles Gale Smith was a very hu- 
man man, kindly, courteous, thoughtful, 
offering unconsciously a pattern and an 
example which those of less years may 
follow for their betterment. Our busi- 
ness has a very great loss in his pas- 
ing.’ 

Clarence A. Ludlum, vice-president of 
the Home, and long a friend of Mr 
Smith, expressed his regret at his pass- 
in in these words: 

“Charles G. Smith was of sterling in- 
dividuality. He was personally gracious, 
filled with great good will, and scrupu- 
lously fair and square. He was diligent 
and highly capable in business and was 
regarded with equal affection and es- 
teem by the many who knew him.” 





GOUGH RAPIDLY RECOVERING 





Deputy Insurance Commissioner, N. J. 
Now at Manasquan; Will Return 
To Trenton October 1 

Chris A. Gough, deputy insurance com- 
missioner of New Jersey, has recovered 
sufficiently to leave his home at Trenton 
and is now at Manasquan, N. J., where 
he is rapidly recovering his strength af- 
ter a three months’ illness. A number 
of his personal friends as well as his 
associates in the department have visited 
him at his shore residence and _ have 
found him rounding into shape. 

Mr. Gough has been in the depirtment 
for more than thirty-five years, his first 
position in the insurance department be- 
ing that of a clerk. He is the oldest 
employe in point of service in the insur- 
ance department of New Jersey. 





AGENT LEFT $200,000 


Relatives receive the bulk of the $200; 
000 estate of John J. Griffin. Buffalo lo- 
cal agency proprietor, who died recently 
in that city after a short illness at the 
age of 74 years. His widow receives 
$50,000 in cash and other property, while 
other relatives and former employes of 
Mr. Griffin are also remembered as are 
several Roman Catholic churches and 10- 
stitutions. 
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Pennsylvania Ass’n 
Holds 1928 Meeting 


CONVENTION AT HAZELTON 





DeVan, Lott and Stellwagen Are Prin- 
cipal Speakers; Paid Secretary 
Urged Again 





The 1928 convention of the Pennsyl- 
yanie Association of Insurance Agents 
got uuder way yesterday at the Altamont 
Hote! at Hazelton, Pa., with a good num- 
ber of local agents from all parts of 
the state in attendance, attracted by the 
fine program that had been prepared. 
H. |)ryfoos, Jr., president of the Insur- 
ance Agents Association of Hazelton, 
who is acting as official host and who 
entertained the members of the board of 
directors at dinner on Wednesday even- 
ing, called the convention to order yes- 
terday morning. His fellow townsman, 
Harry K. Markham, delivered the address 
of welcome, which was responded to by 
R. L. Rodgers, of Erie. 

President Gilbert T. Mattson in his 
annual report sketched briefly some of 
the leading events of the year, such as 
the Erie school case, the public service 
commission case and the automobile fleet 
controversy involving Marsh & McLen- 
nan and the United States Steel Cor- 
poration, 

“It seems to me,” said Mr. Mattson, 
“that there never was a time when an 
efficient agents’ organization was more 
needed than now and it seems advisable 
that it is composed of local boards in all 
cities and towns in the state, member- 
ship in the local board automatically 
carrying membership in the state and na- 
tional organizations. Quite a number of 
local boards are now operating this way. 
Several new local boards have been or- 
ganized during our membership cam- 
paign. 


Need A Paid Secretary 


“This organization work demands so 
much time and traveling that your of- 
ficers and directors would have to make 
a great personal sacrifice to do the work 
necessary in the time it should be done. 
It is not fair to them to expect them 
to make this sacrifice. We should have 
a field secretary or manager, who could 
devote his entire time to the work, there- 
by taking a great amount of detail work 
away from the offices of president and 
secretary, and build an association of at 
least 1500 members. This secretary or 
manager could be started at once if the 
members would complete the extension 
fund which was started two years ago. 

“Your board of directors feels there 
should be several important changes in 
the constitution and by-laws and pro- 
visions has been made on the program 
for their consideration.” 

John A. Dalzell of Pittsburgh, whose 
work as editor of the “Pennsylvanian,” 
the monthly publication of the Associa- 
tion, has attracted much attention, es- 
pecially with reference to the frank- 
hess with which he treats subjects of 
discussion, made a Ag ova as editor. 

Secretary John S. Burwell devoted his 
report to boosting local boards, pointing 
out how they had served well the local 
agents of Pennsylvania on many occa- 
sions. He also made a plea for a larger 
and tore interested membership in the 
Associ iation, 

The ladies were entertained at a buffet 
luncheon yesterday given by Mrs. H. 
Dryfoos, Jr., at her home. This was 
ed by an automobile trip to points 
around Hazelton. 

At the afternoon business session 
Pres.\dent Edson S. Lott of the United 
s Casualty gave a talk on compul- 
sory automobile insurance. It appears 
‘ casualty department of this is- 


sue ‘ The Eastern Underwriter. An 
executive session of the convention for 
menivers only closed the afternoon. In 
the cvening the annual banquet was held 
at the Altamont with John H. Bigelow 
as toastmaster. Among the guests were 
Insurance Commissioner Matthew T. 


ageart, R. P. DeVan, chairman of the 


CORROON & REYNOLDS CHANGES 





C. C. Meyer, Jr., Joins Group as State 
Agent for Eastern N. Y.; Hotalling 
Goes to Syracuse 


C. C. Meyer, Jr., special agent for the 
Royal Exchange group in western Penn- 
sylvania, with headquarters at Pitts- 
burgh, has resigned to become state 
agent for eastern New York for the Cor- 
roon & Reynolds group of companies. 

Prior to going to Pittsburgh for the 
Royal Exchange, Mr. Meyer was special 
agent for New York and New Jersey 
for the State Assurance and previous to 
that was with the Liverpool & London 
& Globe in New York State. He is well 
acquainted with the agency force in east- 
ern New York and is well equipped to 
supervise that territory for his new con- 
nection. 

J. B. Hotalling, who has been handling 
the entire state of New York outside of 
New York City for certain of the Cor- 
roon & Reynolds companies, hereafter 
will supervise western New York busi- 
ness for the group, with headquarters 
at Svracuse. Mr. Meyers’ headquarters, 
for the time being, will be at 92 William 
Street, New York City. The companies 
which will be under the supervision of 
Mr. Hotalling and Mr. Meyers are as 
follows: American Equitable, Knicker- 
bocker, New York Fire, Brooklyn Fire, 
Merchants & Manufacturers Fire, Syl- 
vania and the Bronx Fire. 





TO PAY HIGH BROKERAGE 





Brokers’ Association Gives Out Nemes 
of Addition2zl Companies on 
Jersey Business 
The Fire, Marine and Liability Brok- 
ers Association of the City of New 
York, Inc., announces that a number of 
other fire companies in addition to the 
names of those published several weeks 
ago have agreed to pay 15 and 20% on 
New Jersey fire risks. A few of the 
companies will not pay this brokerage 
on unprotected risks. The names of the 

companies follow: 

Companies paying 15 and 20% broker- 
age—British General, Century, Empire 
tire Fireman’s Fund, General of Seat- 
tle, Home Fire & Marine, Liberty Bell, 
Mayflower Fire & Marine, Pavonia 
Fire, Universal. 

Companies paying 10, 15 and 20% 
brokerage—Columbia, Imperial Assur- 
ance, Independent Fire, Phoenix Assur- 
ance, Stuyvesant, United Firemen’s. 

Companies paying 15, 20 and 25% 
brokerage—National Guaranty Fire of 
Newark. 

Companies paying 15% flat brokerage 
—Public Fire of Newark. 





JERSEY CITY OUTING 


Many prominent in insurance circles 
in Jersey City are taking an active part 
in arranging details for the annual out- 
ing of the Jersey City Chamber of Com- 
merce, which takes place on Wednesday, 
September 12, at Bear Mountain on the 
Hudson. Many new features are being 
planned. Among insurance men who are 
taking an active interest in the event 
include Vincent R. Schenck, John H. 
Ward, Harvey B. Nelson, Arnold Rippe, 
Harry A. Smith, James Ramson, W..S. 
Fengada, Arthur Swid, J. Harry Miller 
and Irving W. Schultz. 





E. H. ADDINGTON HONORED 

E. H. Addington, state agent of the 
Home in Louisiana, was last week pre- 
sented with the company’s silver medal 
marking the completion of twenty-five 
years in its service. The presentation 
was made at the home office in New 
York in the officers’ dining room in the 
presence of Mrs. Addington and of Mrs. 
Rose W. Addington of Englewood, N. 
J., sister-in-law of E. H. Addington. 








executive committee of the National As- 
sociation of Insurance Agents, Mr. Lott 
and H. P. Stellwagen, secretary of the 
National Bureau of Casualty & Surety 
Underwriters, 
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National Association Opposes 
Public Fire’s Brokerage Offices 





President Harrington of Agents’ Body Says Such 
Offices Are Violation of Branch Office Principle; 
U.S. Atkinson Defends Plan; Extracts 
From Correspondence 


The National Association of Insurance 
Agents is releasing for publication this 
week its file of correspondence with the 
Public Fire of Newark over the question 
of the establishment of brokerage offices 
in the South by that fire insurance com- 
pany. Ever since the Public Fire en- 
tered the Stembler agency in Miami, 
Fla., and thereby incurred the active op- 
position of the South Eastern Underwrit- 
ers’ Association the company has sought 
to secure business in the South through 
the creation of brokerage offices. 

This latter arrangement has met with 
consistent opposition by the National 
Association of Insurance Agents on the 
ground that it violates principles of the 
association dealing with branch offices. 
Such offices are frowned upon, natural- 
ly, because they tend to break down the 
American agency system as it operates 
today. The National Association main- 
tains, despite many conferences held 
with officers of the Public Fire who 
have given assurances to the contrary, 
that the Public Fire’s system is detri- 
mental to the interests of local agents. 

The whole question will be thrashed 
out next month by the executive com- 
mittee of the National Association at the 
annual convention at West Baden, Ind. 
At that time some sort of decision will 
be reached and made public, and upon 
this the association will stand. The Pub- 
lic Fire announces its willingness to 
abandon its plan in the event that the 
National Association or the state asso- 
ciations do as was done in New Jersey, 
namely, to secure for the company ad- 
mission to a reasonable number of estab- 
lished agencies of good reputation in the 
southern states. 

Present Move in Virginia 

Through Louis T. Miller, state agent 
for Virginia, the Public Fire of Newark 
has submitted to the Richmond (Virgi- 
nia) board a proposition similar to the 
one recently turned down by the Dade 
County Association of Insurance Agents 
at Miami, Fla. The plan in substance is 
to open a brokerage office in charge of 
the state agent, the basis of compensa- 
tion being that of the graded form and 
depending strictly on classification. In 
other words, a higher commission would 
be paid for preferred business than for 
that in lower classifications. Under the 
rules of the Richmond board, members 
are permitted to broker business only 
with, one another, commission being lim- 
ited to 10%. No intercourse with out- 
side firms, agents or brokers is allowed. 

So far, the Public Fire has made no 
effort to plant with any agencies in Vir- 
ginia. It has just recently entered the 
state. Mr. Miller will supervise both 
Carolinas as well as Virginia for the 
company. He formerly supervised these 
states for the group of companies for 
which A, H. Turner is manager at At- 
lanta. 

Several letters were exchanged be- 
tween President W. Eugene Harrington 
of the National Association and Secre- 
tary Ulric S. Atkinson of the Public Fire 
between July 25 and August 17. All have 
been very friendly in tone, with little 
evidence of hostility on either side. How- 
ever, each party to the controversy is 
maintaining its position and attempting 
at length to defend it. Extracts from 


these letters are presented herewith: 
Plan Would Upset Present Peace 
“Dear Mr. Atkinson: 
“Referring to our telephonic conver- 
sation of Friday last in regard to the 
proposal of your company to establish 


branch offices in S. E. U. A. territory 
because of your being unable to plant in 
agencies representing S. E. U. A. com- 
paffies. 

“You expressed a desire to conform 
the practices of your company to the 
principles laid down by the National As- 
sociation of Insurance Agents, and your 
desire to co-operate with that body was 
evidenced in your expression of willing- 
ness to only accept business from mem- 
bers of local boards, where local boards 
exist, and from only recognized policy 
writing agents, where local boards do not 
exist. 

“A superficial consideration of this 
proposal would indicate that it carried no 
menace to the interests of the organized 
agents, as it only contemplates doing 
business with them and eliminates the 
threat of the chaotic condition, which in- 
evitably follows the development of a 
counter business through non-policy 
writing agents and curbstone brokers. 

“However, it is our judgment, that 
certain fundamental principles are in- 
volved which merit consideration beyond 
any temporary expediency. Conditions 
in this territory have been generally sat- 
isfactory to both companies and agents. 
Companies have refrained from the es- 
tablishment of branch offices or the cre- 
ation of the non-policy writing agency 
evil. It is not to be expected that they 
will permit any one company to estab- 
ish branch offices and pay to agents ex- 
cess commissions, or even the same com- 
missions and perform for that agent 
certain services which the agent now 
performs for himself. The inevitable re- 
sult would be the establishment of re- 
taliatory branches by companies which 
might not be so willing as yours to cir- 
cumscribe their practices in accordance 
with the wishes of the organized agents, 
and this would produce a situation not 
only detrimental to the agency forces, 
or perhaps, even ruinous to their busi- 
ness, but would create a method of op- 
eration vastly more expensive in its 
scope, and place the situation in an in- 
defensible position so far as the expense 
of operation is concerned. 

“The question may properly be asked 
as to why the agent is concerned as to 
the expense of the business and why he 
is not attracted by the offer of commis- 
sions which mean a greater immediate 
profit to him? The answer to that ques- 
tion is that the agent has to justify the 
expense of the business to the public and 
that we are more concerned with per- 
manent economic stability than any im- 
mediate personal gain. 

“The American agency system is either 
right or it is wrong. If it is right, then 
companies who hope to benefit by it 
should be willing to give their full sup- 
port. If it is wrong, then they should 
not subscribe to it in principle and carry 
on part of their operations in a differ- 
ent manner.” 


Says Plan Is Not a Branch Office 

In his reply Mr. Atkinson writes in 
part: 

“We made the definite statement that 
the company intended to establish in 
Florida a strictly brokerage office in 
charge of its own salaried representative 
who would receive no part of his com- 
pensation from commissions either di- 
rectly or indirectly. 

“It is our purpose to confine our ac- 
ceptance of business entirely to that 
which might be offered to us by regular 
licensed local agents. Where local boards 
exist, we agreed that we would only deal 























Specialists in the Securities of the 
FIRE INSURANCE COMPANIES 


under the management of 


CORROON & REYNOLDS, INC. 





We recommend for investment and price 
enhancement the stocks of this progressive 
group of companies at present market levels: 


American Equitable Assurance Company 
of NEW YORK 
Capital - $2,000,000 





Brooklyn Fire Insurance Company 
Capital — $1,000,000 





Bronx Fire Insurance Company 
of the CITY OF NEW YORK 
Capital — $1,000,000 





Knickerbocker Insurance Company 
of NEW YORK 
Capital — $1,000,000 





Merchants & Manufacturers Fire Insurance Company 
of NEWARK (1849) 
Capital — $1,000,000 








New York Fire Insurance Company (1832) 
Capital — $1,000,000 





Sylvania Insurance Company, 
PHILADELPHIA, PA. 
Capital - $1,500,000 





Republic Fire Insurance Company, 
PITTSBURGH, PA. (1871) 
Capital — $600,000 





BOUGHT—SOLD—QUOTED 


Information and Circulars Upon Request 


AMERICAN INSURANSTOCKS CORPORATION 
W. WALLACE LYON, President 


51 East 42d Street New York 
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with the members of same provided the 
boords did not pass rules which would 
prohibit their members from doing busi- 
ness with us if they desired to do so. 

“'f the State Association and the Na- 
tio.al Association do not fight our plan 
or exert their influence against it, we 
do not expect to accept business through 
from _ solicitors, 
broxers or direct from property owners. 

“(his plan you will observe is very 
ver, different from the conduct of 
brauch offices, which deal with anybody 
wh has business to place. 


ubject to the above proviso our com- 
pany will not compete with local agents 
in any respect but will derive its pre- 
mit income from such business as they 
mav voluntarily wish to have taken care 
of ‘hrough our brokerage office. 

“While the S. E. U. A. claims that it 
has no separation rule on its books we 
think that it can be very easily demon- 
strated that the executives and repre- 
sentatives of companies, which are mem- 
bers of that organization have a per- 
sonal agreement or understanding be- 
tween themselves which is perhaps more 
effective in preventing non-affiliated 
companies from entering the agencies 
which are dominated by association com- 
panics than any printed rule would be. 

“This conclusion is fully justified by 
the outcome of our appointment of the 
Stembler Insurance Agency in Miami. 


“In order to prevent disruption of the 
Stembler Agency the Public Fire volun- 
tarily agreed to retire from same. It 
adopted the brokerage office plan so that 
peace and harmony might prevail in local 
agency ranks. 

“It would seem to us that it is hardly 
fair to conclude that our proposed meth- 
od of conducting our business in certain 
states through brokerage offices should 
be deprecated by state and national as- 
sociation of agents, because, perhaps 
some other companies at some future 
date may decide to conduct their busi- 
ness along lines which would be less 
conducive to the welfare of local agents. 

“The S. E. U. A. has been able by 
the indirect exercise of its influence to 
hamper the Public Fire in its efforts to 
secure entry into first class agencies in 
the Southeast. We hope that the Na- 
tional Association is not going to co-op- 
erate with them in curtailing our broker- 
age office activities. 

“Unless local agents find it to their 
advantage to deal with us through the 
brokerage office they will not give us 
any of their business. 

“If they do find it to be to their 
advantage to deal with us then it would 
seem to place the National Association 
ina rather paradoxical position if it tries 
to prevent its members from obtaining 
a higher percentage of commission from 
one company than can be obtained from 
Others, 

“With all due respect to you we can 
hardly believe that the National Asso- 
Clation is going to take the position that 
local agents are not entitled to as much 
commission as companies are willing to 
Pay them, and if it did take this posi- 
tion we do not believe that it can suc- 
cessiully maintain it because local agents 
generally are regular human beings and 
naturally desire to obtain as much com- 
Pensstion as their principals think their 
busi ess is worth. 

Ve have read the copy of the Resolu- 
vassed by the mid-year meeting of 
the National Association in Memphis 
last \larch which deals with branch of- 


and non-policy writing agents. 

' previously advised, we are con- 
— g a brokerage office in Miami simi- 
ar! many respects to those which other 
te ‘mies are maintaining in various 
arg. cities throughout the country. 

; is not a branch office in the ac- 
cP | use of the term and is not, there- 
"i contrary to the letter and the spirit 


epic Resolution in question. 
hy single out the Public Fire and 
‘ to its operating brokerage offices 


_writing agency system. 


in the Southeastern States while making 
no objection to the existence of similar 
offices of other companies in other parts 
of our country? 

“Our brokerage plan will be a success 


if the local agents approve and patronize 
it. 


Fears Rise of Non-Policy Agent 


_Answering this letter, President Har- 
rington presented these arguments: 
“Though you may term your office in 
Florida, and like offices elsewhere, ‘brok- 
erage offices,’ I am unable to distinguish 
between such a method of operation and 
the so-called ‘branch offices’ to which the 
National Association has’ definitely ob- 
jected by Convention resolution. True, 
your method of operation departs from 
the usual custom of branch office opera- 
tion in that you agree to accept business 
only from members of local boards, 
where they exist, and from licensed pol- 
icy-writing agents elsewhere; but your 
plan makes of the policy-writing agent 
a non-policy-writing agent, so far as 
your company operation is concerned. 
The National Association is committed 
as vigorously opposed to the non-policy- 
It would, there- 
fore, appear to me to be inconsistent for 
us to be in opposition to: (1) anything 





which jeopardizes the business of the 
policy-writing agent, and (2) non-policy- 
writing agents, and approve a plan which 
would place certain of our members in 
the class of non-policy-writing agents. 

“Should all companies adopt your 
method of doing business, it would mean 
the elimination of the’ policy-writing 
agent, the creation of an added factor 
of expense without commensurate benefit 
to the insuring public and a readjust- 
ment of the method of conducting the 
business, which would destroy or impair 
the American Agency System as now 
constituted. 

“So far as I know the National Asso- 
ciation is not committed to the support 
or opposition of any fire insurance com- 
pany because it does or does not belong 
to a company organization; but we are 
definitely committed to two propositions, 
namely: 


“1. That the integrity of all clear 
agencies should be maintained 
inviolate; 

“2. That it is a bad practice for 
companies to pay, or for agents 
to accept differential commis- 
sions in the same agency. 


“The above pronouncement of the Na- 
tional Association came as a result of 
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miliar safeguards. 





Ge FRANKLINTIRE INSURANCE COMPANY 


a controversy arising in 1913 between 
The (Western) Union and the Western 
Insurance Bureau. I believe these fun- 
damental statements apply equally as 
well to the proper conduct of the fire 
insurance business in S. E. U. A. terri- 
tory as they do in the Middle West. 

“It further seems to me that both of 
these fundamentals are violated in your 
method of operation. 

“The Memphis resolution to which you 
refer, deals generally with the operation 
of branch offices and non-policy writing 
agents. I am entirely unable to recon- 
cile your method of operation with that 
resolution. We there state that we are 
opposed to anything that jeopardizes the 
business of the policy-writing agent. I 
believe your method of operation will 
ultimately, if not immediately, jeopardize 
the business of our members. I feel 
constrained to contend that your method 
creates a new class of non-policy-writing 
agents (although they may be policy- 
writing agents in so far as other compa- 
nies are concerned) and, therefore, we 
are, of course, committed adversely to 
such creation. 

“If I am correct in my belief that you 
are bringing into the business a new class 
of non-policy-writing agent, then, of 

(Continued on Page 30) 
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NOBODY HOME 








And it takes time to rebuild—months perhaps. 
landlord should have the protection rendered by Rent Insurance. 


Then, there’s the man who lives in the house he owns. 


windstorm loss would mean renting other property during reconstruc- 
Rental Value Insurance is what he needs. 


Tell them—sell them. 


OF PHILADELPHIA 


ORGANIZED APRIL 1829 


CASH CAPITAL $1,000,000 


Nobody home today! Fire evicted the tenants! No rent to collect! 


That’s what the landlord, whose property has been destroyed by 
fire or windstorm, faces when rent time comes around. 


All that time the 


Fire and 


These are two insurance covers essential to complete protection for 
property owners. They carry on where Fire and Windstorm Insurances 


To your fire and windstorm insurance clients these may be unfa- 


And in the selling, do not 
forget the sales value of reputation and reliability in the company you 


That is where The Franklin Fire Insurance Company 


The Franklin Fire offers to agents a wide range of 
insurance covers. Well qualified agents in territories 
where this Company is not already represented, are 
invited to investigate the advantages offered by this 
old established Company. 























Page 22 

















August 24, 1928 





Brokers Maintain 
Their Pay Is Low 


REPLY TO COMPANY OFFICIAL 


Fire, Marine and Liability Association 
Issues Pamphlet Showing Trend 
Of Fire Operating Costs 


The Fire, Marine and Liability Brokers 
Association of the City of New York 
takes exception to the statement made by 
a fire insurance official recently in the 
New York “Journal of Commerce” to the 
effect that higher compensation to brokers 
is not justified, because the limit of high 
commissions has already, been reached. 
The committee on operating costs, of 
which Charles S. Rosensweig is chairman, 
has prepared a pamphlet showing, with 
figures, that the rate of increase of ad- 
ministrative expenses of the fire com- 
panies is greater than the rise in com- 
missions. In other words, the brokers 
maintain that brokerages are low and the 
cost of operating companies high in, com- 
parison. 

This reply of the brokers was addressed 
to the “Journal of Commerce” and pre- 
sents the brokers’ side in detail. Jt ts 
published here nearly in full, only a few 
minor paragraphs being omitted: 

Your contributor says: 

“It does not seem as if the companies 
could or should go beyond the present 
limit in the payment of commissions. 
There must be a stopping point some- 
where.” 

The implication would be that broker- 
age rates for fire business have been on 
a steady up-grade and that the stop- 
ping point has been reached. The fact 
is that they are lower now than they 
were twenty-one years ago. Prior to 
the San Francisco conflagration, New 
York City brokerage rates were 15, 20 
and 25%. Now they are 10, 15 and 20%. 
In no part of the country have broker- 
age rates advanced in twenty-one years. 
More than 50% of our country-wide fire 
business is in the 10% class. The over- 
all average is slightly more than 12%, 
against average administrative expenses 
of 12%4%. 

Rise in All Expenses Claimed 

Why is the concern about rising com- 
pany expenses confined to commissions ? 
Have other company expenses remained 
stationary? The National Board figures 
for the past ten years show a progres- 
sive increase in all other items of com- 
pany operating expense ratios. How- 
ever, even the National Board figures 


fail to measure the true situation. In 


reality the operating expenses other than 
commissions and taxes, are higher and 
commissions are lower than the Board 
records them. This is due to the way 
certain companies allocate and report 
their expense figures. For example: com- 
panies whose underwriting operations 
are under the direction of outstanding 
managing concerns report almost all of 
their administrative expenses under the 
heod of “Agents’ Commissions.” Their 
fisures show no “Salary” or “Field Su- 
pervisorv” exnenses. The result is ob- 
vious. The “Agents’ Commission” col- 
umn is loaded with charges which are 
in fact managerial expenses, such as 
companies which operate under their 
own management list under the proper 
respective headings. For the same rea- 
son the totals of companies’ “Salaries 
and Other Operating Expenses” do not 
include the large sums properly charge- 
able to such items. 


To overcome this rather distortionate 
showing, we have compiled from the 
New York State Fire Insurance Reports 
premium and detailed expense figures of 
the following thirty companies for the 
years 1918 and 1927, so that we may 
have a true comparison of each item of 
expense of the same companies over a 
decade. The companies have not been 
selected with any design other than rep- 
resentative standing and uniform method 
of reporting expense figures. It will be 
noted that’ these companies write about 
50% of the premiums for fire and allied 
lines in the country. 

Agricultural, Aetna, Albany, American 
N. J., American Eagle, American Cen- 
tral, Continental, Boston, Fidelity-Phe- 
nix, Camden, Glens Falls, Connecticut, 
Globe & Rutgers, Fire Association, 
Great American, Fireman’s Fund, Han- 
over, Firemens’ N. J., Home N. Y., Hart- 
ford, Merchants N. Y., Insurance Com- 
pany North America, National Liberty, 
“-ticnal Conn., Niagara, National Union, 
Queen, Phoenix Conn., Springfield, 
Westchester. 

In the interest of simplicity, the fig- 
uves are noted in round millions. 


Net Premiums for All Lines 





PRE Scandna eased CANKER Ree $472.000,000 
GES Paket cake dsckeeansanwbexeseres 294,000,000 
ONE. 6 inden cance dswe ors See $178,000,000 


About 60% 

Agents’ Commissions to Net Premiums 
Written 

bors 2 Sic ssurdlesaiet oie oon Bais ae SLO GO ODO 


EER Sc aSats arc temaanns en eee eae 59,000,000 
DOMABE- 5:5: 5:s:ore ssituesioe cask waassisarnee es $ 56,000,000 
About 95% 

Administrative Expenses to Net Pre- 
miums Written 
(Excluding losses, commissions, taxes, license 
fees) 

1918 1927 


oO Or $13,000,000 $30,000,000 
Field Supervision ...... 7,000,000 17,000,000 
LOSS SRPCHSE. 6.5. 5:64:<.0 0 3,000,000 10,000,000 
Misc. EXpeMRe « occs cies 12,000,000 25,000,000 

TORO) tees eee $35,000,000 $82,000, 000 


PE ee Oe ee $47,000,000 
About 135% 


While net premiums written have in- 
creased about 60%, the operating ex- 
penses for the named items have in- 
creased about 135% or 2% times the rate 
of premium increase. This  notwith- 
standing the savings which must have 
come from group operations as all but 
four of the thirty companies are mem- 
bers of company groups. 

Commissions rose about 95%, but this 
is due, undoubtedly, to the increased pre- 
miums for allied lines, such as automo- 
bile and sprinkler leakage, on which 
commissions are higher than on fire bus- 
iness. It is attributable also to the rela- 
tively smaller volume of ocean marine 
premiums (subject to lower commis- 
sions) in 1927 over 1918, the war pericd. 
If any of this commission increase has 
been incurred on fire business, the brok- 
ers have not benefited thereby. 

The impression that our larger volume 
of premiums should have reduced our 
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THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


Charles W. Higley, President 


HOME OFFICE 
Hanover Building, 
34 Pine St. 

New York City 
Howie, Jarvis & Wright, Inc, 
General Agents 
Metropolitan District 
99 John Street, New York 




















cost ratios has not proven true. The 
very opposite has occurred. And _ that 
the listed companies have had similar 
exp<rience will be seen from the follow- 
ing expense ratios: 








1918 1927 Increase 
Oe ee 4.4% 6.4% 2.0% 
Field Supervision.. 2.4% 3.6% 1.2% 
Loss Expense ..... 1.0% 2.1% 1.1% 
Misc. Expense .... 4.0% 5.3% 1.3% 
be re ere 11.8% 17.4% 5.6% 


The commissions on all lines have in- 
creased 4.3 points against an increase of 
5.6 points on other operating expenses. 
The companies naturally resort to their 
premium income to cover these increased 
expenses, but brokers have no such re- 
course. They, too, have had to meet 
this increased expense ratio, but it has 
come out of their fixed brokerage rates. 
As a result their profit on fire business 
has disappeared. If “every business 
house today is attempting to cut its cost 
of operation,” what have the companies 
done about their administrative ex- 
penses? Your contributor’s statement, 
“There must be a stopping point some- 
where,” should apply with greater force 
to company administrative expenses than 
to commission, but it doesn’t. 


Comparing Agents’ and Brokers’ 
Expenses 

Let us take up in their order some of 
the other statements contained in the 
letter of this company official. 

“The larger local agency reports an 
administrative expense of from 7.8% to 
8.5%. There ts no apparent reason why a 
brokerage house should have an expense 
tn excess of these figures, * * *,” 

The reason is simple. The salary item 
in the figures of the National Associa- 
tion of Insurance Agents range from 
4.1% to 4.5%. Our average salary ex- 
pense exceeds 8%. Our operations are 
centered in and directed from New York 
City, where salary costs are at the high- 
est level in the country. This is true 
of other items of expense. It has be- 
come quite manifest that operating 4 
modern brokerage office is decidedly 
more costly than a conventional local 
agency office. This for a variety of rea- 
sons, one of which is pointed out by 
your contributor when he says that 
brokers “are, in theory at least, origina- 
tors of business,” except that there is 
more fact than theory in the designa- 
tion. Developing large lines is costly, 
but servicing them properly and eff- 
ciently is more so. 

The local agent performs one func- 
tion which leading brokerage houses do 
not. He writes policies. ‘This policy- 
writing, however, is infinitely less expen- 

(Continued on Page 27) 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 


NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President ELLS T. BASSETT, Vice-President 


JANUARY IST, 1928, STATEMENTS 








ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 


SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$40,000,136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 





ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE COMPANY 
OF PHILADELPHIA, PA. 
$6,000,966.28 $2,930,594.84 $1,000,000.00 $2,070,371.44 $3,070,371.44 





ORGANIZED 1854 


MECHANICS INSURANCE CO. 
OF PHILADELPHIA, PA. 
$4,828,245.29 $2,820,808.68 $600,000.00 $1,407,436.61 $2,007,436.61 





ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$4,907,721.63 $2,557,216.60 $1,000,000.00 $1,350,505.03 $2,350,505.03 





ORGANIZED 1871 


SUPERIOR FIRE INSURANCE CO. 
OF PITTSBURGH, PA. 
$4,835,369.35 $2,520,317.56 $1,000,000.00 $1,315,051.79 $2,315,051.79 





ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO. 
F MILWAUKEE, WIS. 
$5,250,424.26 $2,567,447.92 $1,000,000.00 $1,682,976.34 $2,682,976.34 





ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO. 
OF CONCORD, N. 
$760,298.04 $375.00 $300,000.00 $459,923.04 $759,923.04 





TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 


$27,594,166.15 EASTERN DEPARTMENT $25,684,495.78 





10 Park Place 
N k, New J 
hectare pan eng PACIFIC DEPARTMENT 
Cline Illinois CANADIAN DEPARTMENT 60 Sansome Street 
? 461-467 ee! ° e e 
H. A. CLARK, Damnger Tostuiis nae San Francisco, California 
a. a ae MASSIE & RENWICK, Limited, W. W. & E. G. POTTER, 
JAMES SMITH JOHN R. COONEY Managers Managers 
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Two Aviation Experts 
Will Talk to Agents 


PUT ON WEST BADEN PROGRAM 





Assistant Secretary of Commerce W. P. 
MacCracken and Horatio Barber 
To Feature Session 





Two more prominent speakers of na- 
tional reputation have been secured for 
the annual convention at West Baden 
Springs, Ind., September 18-21, of the 
National Association of Insurance 
Agents. They are William P. Mac- 
Cracken, assistant secretary for aero- 
nautics of the Department of Commerce 
of the United States and for awhile act- 
ing secretary of the department, and 
Horatio Barber of Barber & Baldwin 
of New York, pioneer in aviation and 
airplane insurance. These two speakers 
will feature an entire session of the con- 
vention devoted to aviation. 

Mr. MacCracken will cover the gen- 
eral subject of aeronautics as applied 
to the progress of the country in his 
address, and Mr. Barber will give a 
technical discussion of aviation insur- 
ance. Mr. MacCracken is himself an 
experienced aviator as well as a splendid 
executive who has ably assisted Herbert 
Hoover in the work of the Department 
of Commerce. He is in the midst of a 
heavy program, finding himself now in 
the position of acting Secretary of Com- 
merce in addition to his regular duties. 
He is scheduled to attend the air races 
at Los Angeles September 8-16, has a 
meeting in Asheville on the 18th, and 
an equally important one in Chicago on 
the 21st. But he has agreed to “make” 
West Baden, and some or all of these 
trips will be made of necessity by air- 
plane. 

Mr. MacCracken is a native of Chi- 
cago, born in 1888, was graduated from 
the University of Chicago, 1909, and en- 
listed in the aviation section of the Sig- 
nal Reserve Corps in 1917. He was 
transferred from the officers’ training 
camp to the School of Aeronautics of 
the University of Illinois, and assigned 
to duty as flying instructor. 

Work on the Bar Association 

Later he was made chairman of the 
American Bar Association’s conference 
of Commissioners on Uniform State 
Laws for Aviation. He is a member of 
the Chicago Aeronautics Commission. 
He assisted in preparation of a report 
on civil aeronautics by the Department 
of Commerce and the Association of 
American Engineering Counsel. He was 
appointed Assistant Secretary of Com- 
merce for Aeronautics August 11, 1926. 

His legal experience is commensurate 
with his aeronautical prominence. When 
he was in active practice in Illinois, he 
was president of the State Bar Associa- 
tion. He served in this capacity when 
Secretary-Counsel Walter H. Bennett of 
the National Association also was prac- 
ticing law in Illinois and was a member 
of the Illinois Bar Association. 

At the Buffalo meeting of the Ameri- 
can Bar Association in 1927, Mr. Mac- 
Cracken was credited by the chairman 
of the Committee on Air Law, Chester 
W. Cuthrell, of New York, with being 
responsible for the work accomplished 
in writing into the Federal statutes com- 
prehensive legislation dealing with avia- 
tion. 

In Mr. Barber, who will follow Mr. 
MacCracken, discussion the technique of 
airplane insurance, there is discovered 
not only the pioneer of airplane insur- 
ance, but a pioneer airman as well, a 
Britisher, who was invited by London 
Lloyd’s in 1912 to write the first air- 
plane policy, with himself as beneficiary. 
His work was accepted, and then he 
was invited to become aeronautical con- 
sultant to a group of underwriters in 
London. 

It was in 1912 that he wrote the first 


airplane policy, and in 1922 he left his. 


home in London and came to this coun- 
try, where he established’ the firm of 
‘Barber & Baldwin, specialists in airplane 


NORTHERN 


ASSURANCE CO. Ltp.of Lonpon 
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Michigan Is After 
Unadmitted Insurers 


FEARS SOME ARE NON-EXISTENT 








Insurance Department Checking Up 
With State Department in Washinz- 
ton on Status of Foreign Companies 





While no material progress toward the 
Michigan insurance department’s goa! of 
halting operations in that state, via the 
mail-order route, of insurance “bootleg” 
agencies dealing with unauthorized and 
questionable foreign carriers, was made 
during the past week, some incidents of 
the week lent added strength to the de- 
partment’s case. 

As an instance, the ‘department’s con- 
tention that many of, the foreign carriers 
whose facilities are glowingly painted in 
the bootleg agencies’ literature either do 
not exist or are largely irresponsible fi- 
nancially, was borne out in part when a 
letter addressed to one,of these concerns 
in Scotland was returned unopened and 
marked “No such firm.” The carrier, but 
one of a number to whom letters have 
been addressed by ‘the department as 
part of its campaign to bring about ac- 
tion by the postal department against 
the mail-order activities of the “bootleg- 
gers,” was mentioned «in circulars of 
an oft-mentioned agency of Newark, 
N. J., as the Wéstern Scottish & Gen- 
eral Insurance Co. of Glasgow. None of 
the other letters has as yet been re- 
turned but neither has an answer been 
received from any of the carriers de- 
fending its status. 

The department is awaiting word from 
the consular service at Washington 
which was appealed to by department 
officials to aid in tracing down several 
foreign carriers which have written busi- 
ness in Michigan through the unscru- 
pulous agencies which have been loading 
the mails with their literature. If U. S. 
consuls can be prevailed upon to check 
up on the names mentioned by the boot- 
leg agencies as reputable carriers or they 
can be proved non-existent, or of ques- 
tionable responsibility, department au- 
thorities believe it will be easy to con- 
vince the post office department that the 
mail service should no longer be prosti- 
tuted by these insurance vultures. The 
department already has definite informa- 
tion in regard to an unpaid claim arising 
in Michigan and holds a bad check made 
by one of the eastern agencies which had 
claimed that it was in control of bound- 
less resources of various foreign carriers. 

Department officials are striving to 
convince the agents of the state of the 
utter folly of having dealings with any 
mail order agency or unauthorized car- 
rier. Service to a would-be insurance 
purchaser is no real service when it in- 
volves tying him up with a questionable 
carrier, it is pointed out, ignoing entire- 
ly the fact that the agent, in order to 
give such service, is committing? a felony 
under the state law and is, of course, 
endangering his entire insurance business 
through imperiling his state license. The 
agent could consider, also, say officials, 
that he can be held personally responsi- 
ble when a wildcat company with whom 
he placed business for a client finds it 
impossible to collect on a_ legitimate 
claim. 





CONFERENCE COMMITTEE 

Herbert B. Race, president of the I[n- 
surance Exchange of Richmond, an- 
nounces the appointment of a con/er- 
ence committee consisting of George W. 
Warren, chairman, Otis M. Alfriend, and 
Eugene M. Sutton. The duty of this 
committee will be to co-operate with 
officials of the Virginia insurance rat- 
ing bureau and to look after any com- 
plaints which members of the exchange 
may desire to lodge with the bureau. 








insurance. His work here is well known 
to readers of The Eastern Underwriter, 
as several articles about him have been 
published in these columns. 
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AMERICAN EQUITABLE ASSURANCE CO., OF NEW YORK 


March 31, 1928, Statement 


POLICY- 

VOLUNTARY - HOLDERS 

ASSETS LIABILITIES CAPITAL RESERVE SURPLUS 
$7,883,553.34 $3,345,809.41 $2,000,000.00 $1,000,000.00 $4,537,743.93 





BRONX FIRE INSURANCE COMPANY OF NEW YORK 


July 7, 1928 statement 


$4,000,000.00 $1,500,000.00 $1,000,000.00 $1,450,000.00 $2,500,000.00 





BROOKLYN FIRE INSURANCE CO. 


March 31, 1928 statement 


$4,762,920.03 $2,262,920.03 $1,000,000.00 $1,080,625.00 $2,500,000.00 





KNICKERBOCKER INSURANCE CO., OF NEW YORK 


March 31, 1928 statement 


$3,708,426.08 $1,695,350.83 $1,000,000.00 $ 300,000.00 | $2,013,075.25 





MERCHANTS AND MANUFACTURERS FIRE INSURANCE CO. 


NEWARK, N. J. 
(CHARTERED 1849) 


March 31, 1928, Statement 


$4,726,524.78 $2,226,524.78 $1,000,000.00 $1,041,489.00 $2,500,000.00 





NEW YORK FIRE INSURANCE CO. 


(INCORPORATED 1832) 
March 31, 1928 statement 


$2,188,244.11 $ 429,267.16 $1,000,000.00 $ 200,000.00 $1,758,976.95 





REPUBLIC FIRE INSURANCE CO. 


PITTSBURGH, PA. 
(INCORPORATED 1871) 
March 31, 1928, Statement 


$2,428,355.78 $ 866,590.80 $ 600,000.00 $ 100,000.00 $1,561,764.98 





SYLVANIA INSURANCE COMPANY OF PHILADELPHIA, PA. 


March 31, 1928 statement 


$4,554,828.44 $1,521,571.74 $1,500,000.00 $1,400,000.00 $3,033,256.70 











a 





The above statements reflect financial condition of companies mentioned as at dates indicated, 
after giving effect to additional funds paid into the treasuries of same since said dates. 











FIRE, AUTOMOBILE, EXPLOSION, RIOT, CIVIL COMMOTION, TORNADO AND WINDSTORM, SPRINKLER 


' * Classes of Insurance Written | 
4 LEAKAGE, USE AND OCCUPANCY, PROFITS, LEASEHOLD AND GENERAL MERCHANDIZE FLOATERS 





SOUND—PROGRESSIVE—EQUITABLE 


These Are Our Keynotes 
We welcome and invite this class of agency representation. 


CORROON & REYNOLDS, Inc. 


Manager 


22 William Street New York City, N. Y. 
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Six Are Acquitted 
In Mirabelli Case 


JURY WAS OUT FOUR HOURS 





Mirabellis .and Ruddy Will Be Tried 
Later Government Says; Lyons 
Issues Statement 





After a trial lasting nearly five weeks 
the six remaining defendants in the so- 
Mirabelli insurance fraud case 
were acquitted last Thursday night by 
the jury of charges of using the mail 
to defraud and conspiracy. The case was 
tried before Judge Frank J. Coleman 
in the Federal Court in New York and 
attracted wide attention because of the 
charges made and because of the dispo- 
sition made of the other defendants. 

When the jury rendered its verdict at 
nearly midnight on Thursday after be- 
ing out slightly more than four hours, 
the courtroom was crowded with friends 
of the accused. As the foreman said 
the jury found the defendants not guilty 
there was a small demonstration, Those 
acquitted were Alexander Lyons, mem- 
ber of the public adjusting firm of Lyons, 
Stadholz & Co.; Mannie Sarasohn and 
Henry L. Berman, agents of the firm; 
Lieut. Harry Kirsner of the U. S. A. 
Quartermaster Corps at Philadelphia; 
Herman Sapperstein and Paul Guttman, 
employes of Lyons, Stadholz & Co. 

Daniel J. Kelly, Newark agent for the 
Underwriters Salvage Co., pleaded guilty 
during the trial to some of the counts 
and later appeared as a government wit- 
ness. He was supposed to have been 
sentenced this week but it is not likely 
that disposition of his case will be made 
until later. The two Mirabellis, Mario 
and Michael, who were indicted with the 
other defendants, were severed from this 
trial to act as witnesses for the govern- 
ment. Assistant United States Attorney 
George J. Mintzer said this week that 
these two will be tried later, probably in 
October. 


called 


Charles E. Kling, manager of the Gen- 
eral Adjustment Bureau in Newark, was 
acquitted during the course of the trial, 
Judge Coleman saying when the prose- 
cution rested its case that the govern- 
ment had not made a case against Kling. 

George M. Ruddy, former general 
agent of the Underwriters Salvage Co., 
who was also indicted as one of the 
conspirators in an alleged attempt to 
defraud fifty-seven fire insurance com- 
panies of nearly $100,000, was severed 
from this trial because of other indict- 
ments against him growing out of the 
Pittsburgh Dry Goods Co. fire. It is said 
that he will be tried separately on both 
indictments. 


Lyons Issues Statement 


Alexander Lyons issued the following 
statement after the trial had closed, 
clearing him of the charges brought 
against him: 

“My only grievance in this unfortu- 
nate affair is that two irresponsible, self- 
confessed criminals, with a concocted 
story, should have prevailed sufficiently 
to put me through this ordeal. Upon 
examination, it completely collapsed, so 
much so that the district attorney in 
all fairness in summing up asked the jury 
to throw their story out. 

“The Mirabellis made the claim that 
we were parties to a scheme to defraud 
the insurance companies by wetting down 
merchandise, padding inventory, switch- 
ing identification tickets from a poor 
quality of merchandise to a better qual- 
ity of merchandise and in various other 
ways boosted the loss. 

“T have been in business in the com- 
munity for forty years as a public ad- 
juster and never has such a complaint 
been made against my firm, and surely, 
if that had ever been my thought or my 
practice, my business could not have 
grown to the proportions that it did, nor 
could the confidence of the insurance 
companies have been gained in such a 
high degree. 

“The record will bear me out that we 


-courts have nothing to do. 


proved conclusively that the Mirabellis 
did the wetting down themselves secret- 
ly in the dark of night immediately af- 
ter the fire, before our firm was retained. 
The record will also show that the Mira- 
bellis, concededly without our knowledge, 
brought in large quantities of merchan- 
dise from warehouses and made the pre- 
tense that it was in the premises at the 
time of the fire. This significant fact 
was not even disclosed to the district at- 
torney by the Mirabellis when they told 
their story to him. When these facts 
were brought out upon the trial Mr. Tut- 
tle was practically compelled to aban- 
don the claim that our firm had anything 
to do with either the wetting down or 
the switching of inventory tickets. 

“In justice and fairness to. Mr. Tuttle 
I must say that this is only in line with 
his established reputation as a fair- 
minded prosecutor. 

“T have been active in the past with 
Superintendent of Insurance Beha sup- 
pressing these very abuses in New York 
State, and naturally to be accused of 
practicing them is particularly aggravat- 
ing. However, the verdict of the jury so 
quickly arrived at is certainly a source 
of gratification. 

“T am, of course, deeply grateful to 
my trial counsel, Mr. David L. Podell, 
and my attorneys, Messrs. Alfred B. Na- 
than and J. J. Lesser, who conducted my 
defense.” 





VIRGINIA INQUIRY DELAYED 

Inquiry into Virginia fire insurance 
rates, scheduled to start September 24, 
has been postponed until October 15. 
The postponement was ordered by the 
state corporation commission so as to 
give the companies more time in which 
to furnish data desired by the commis- 
sion. Printed forms to be filled out by 
the companies have just been forwarded 
to them. Some of the companies asked 
that the opening of the inquiry be de- 
ferred until November 1, saying that 
they could not supply all the informa- 
tion desired before that time, but the 
commission declined to extend the time 
to that date. 





SYLVANIA TO ENTER ILLINOIS 

The Sylvania, one of the Corroon & 
Reynolds group, expects to be licensed 
in Illinois within the next few days and, 
pending the granting of the license, the 
firm of W. A. Alexander & Co. has been 
appointed agents for Chicago and Cook 
County, Ill. The Sylvania is also apply- 
ing for a license in Mississippi, and the 
company will be under the supervision 
of State Agent Shelby S. Steele, of 
Geenwood. Mr. Steele has had super- 
vision of the American Equitable for sev- 
eral months past and will now have both 
companies for Mississippi. 





Oregon Decision 


(Continued from Page 1) 

upon foreign corporations, the 
It is purely 
a legislative question. The statutes must 
stand, unless it is plainly in conflict with 
some constitutional provision; and, if 
there is doubt as to its constitutionality, 
the doubt must be resolved in favor of 
the legislature. 

There is no prohibition in the federal 
constitution which operates to restrain 
the legislature of a state from exacting 
from foreign corporations, as a condition 


tions 


precedent to their being admitted to do 
business within the state, license fees or 
taxes, even where they are not imposed 
upon similar domestic corporations, the 
decision continues. There is no discrim- 
ination in the statute as compared with 
domestic corporations. 
The Decision 

The court said in part: 

“A corporation seeking, by its agents, 
to establish a domicile for business in a 
state other than that of its creation, 
must take that domicile, as individuals 
are always understood to do, subject to 
the responsibilities and burdens imposed 
bv the laws which it finds in force there. 
Making the right to act as agent for 
foreign insurance company subject to the 
condition of the payment of a fee, or 
a restriction, tending to limit the number 
of agents to act for a foreign insurance 
company in this state, is not an uncon- 
stitutional impairment of the privileges 
and immunities of a citizen, since cor- 
porations are not within the protection 
of the provisions relating thereto, and 
persons seeking to act for them can ac- 
quire no greater rights than the corpora- 
tions have. The power to exclude em- 
braces the power to regulate, to enact 
and enforce all legislation in regard to 
things done within the state which may 
be directly or indirectly requisite in or- 
der to render the enforcement of the 
conceded power efficacious to the fullest 
extent, subject. always. of course. to the 
paramount authority of the constitution 
of the United States.” 

The ruling of the commissioner was 
attacked by Herbring who said it was 
a violation of Section 20 of the consti- 
tution of Oregon which provides that no 
law shall be passed granting to any citi- 
zen or class of citizens privileges or im- 
munities which upon the same terms 
shall not equally belong to all citizens. 
He also claimed that the provision is 
repugnant to the Fourteenth Amend- 
ment of the constitution of the United 
States, which provides that no state shall 
make or enforce any law which shall 
abridge the privileges or immunities of 
citizens of the United States, or deny 
to any person within its jurisdiction the 
equal protection of the laws. Thé ‘court 
maintained that the -provisions-of the 
statute do not abridge any right. guar- 
anteed by the state or federal constitu- 
tions. 

Answering Herbring’s claim that the 
law is discriminatory, oppressive and ar- 
bitrary, the court ruled that the qualifi- 
cation prescribed by the statute is 
neither discriminatory, oppressive or ar- 
bitrary between persons. It is a plain 
simple prerequisite under which a for- 
eign insurance company can do business 
in the state of Oregon. The legislature 
in its wisdom had the power to pre- 
scribe the conditions under which agents 
can do business in the state for foreign 
insurance companies. “All are alike un- 
der the law. . There is no discrimination.” 
the court said. 
the court said. 





Insurance leaders of Louisville and 
Kentucky have been busy for the past 
several weeks in planning Kentucky In- 
surance Day on September 12, during 
the Kentucky State Fair. Plans call for 
a tent meeting at the Kentucky State 
Fair of all classes of insurance men, and 
a banquet at the Brown Hotel in Louis- 
ville in the evening. 








Franklin W. Fort 








Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 
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Tornado in progress 
over St. Louis in 1896 


HE subject of wind- 

storms excited no par- 
ticular interest until the. 
coming of the St. Louis 
Tornado in 1896. In May 
of that year St. Louis was 
visited by this villainous 
funnel of wind which 
bored its way into the 
populous city and de- 
parted, leaving over 500 
dead and property dam- 
aged to the extent of 
$20,000,000. 

The Home, organized 
in 1853, had already been 
writing windstorm insur- 
ance for some while when 
this vandal of Nature cut 
loose. Considerable wind- 
storm insurance was car- 


ried on property there ; 


and the Home paid many 
losses, 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


—Seventy-fifth Anniversary Year— 
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" Sookees On Costs 


(Continued from Page 22) 

sive than the progressive steps which 
b.okerage houses must take in securing 
policies. They may be summarized as 
follows: Preparing binders, finding ad- 
yantageous markets, extending binders 
when necessary, submitting forms, col- 
lecting policies, checking policies and ef- 
fectiig mumerous corrections of errors 
in policies. This process is repeated in 
the case of endorsements. Contrasted 
with these costly operations is the sim- 
ple function of the agent who writes his 
policy without having to leave his own 
office. : 

“lie cannot build up this administra- 
tive expense by the addition of sales ex- 
pense (commissions and salaries to sales- 
man and brokers) * * *,.” 

We do not build up our expenses in 
this manner. Our operating costs on 
fire lines, exclusive of commissions to 
solicitors or sub-brokers, or salaries or 
profits to principals, average 10%4%. To 
this we have added 2% for commissions 
to solicitors and sub-brokers, making a 
total average expense of 12144%. We es- 
timate that about 30% of our business is 
produced by sub-brokers; the balance is 
the personal production of the princi- 
pals. A very striking illustration of this 
can be had from the following figures 
which were taken by the examiner of 
the New York State Insurance Denart- 
ment from the records of two prominent 
New York brokerage offices: 

Annual premiums— Fire and 

PCG CHIES bikes dacicsislancbodsa $1,766,591 
Total commissions earned...... 
Commissions to sub-brokers... 
Administrative expenses ........ 175,500 
Net profits to 7 principals (in- 

cluding their salaries and div- 

idends) 32,843 

From this will be seen that commis- 
sions to sub-brokers are about 244%, ad- 
ministrative costs about 10%, and net 
profits about 1.8%. On a turn-over of 
more than one and three-quarter mil- 
lion dollars of premiums, with all the 
responsibilities involved. in securing and 
handling this large business, each of the 
seven principals earned barely $4,700. 
But this includes the profits on automo- 
bile and sprinkler leakage lines. If it 
were possible to ascertain the result on 
fire lines only, even this small margin 
of profit would vanish. These two offices 
are exceptionally well managed and their 
profit ratio is better than the average. 
While they employ more than the aver- 
age number of solicitors or sub-brokers, 
their figures indicate conclusivelv that 
the principals do not neglect their cwn 
direct production, despite their complex 
stnervising and executive duties. 

“If they (members of the Fire, Ma- 
rne and Liability Brokers’ Association) 
will but stick to the business of personal 
production and not attempt to build a 
superstructure of other producers whose 
business they wish to claim and handle 
through their office.” 

Assuming that the admonition of this 
company official is deserved, what is 
wrone with the nractice of emnloving 
sub-hrokers or solicitors? What ic there 
to this “sunerstructure” other then a 
scrt of amaleamation or co-operation of 
a number of licensed brokers for the 
Purpose of enjoving better facilities for 
serving the nuhlic and the insurance 
companies? In both purnose and resent 
It is the same as the plan heine eon- 
sidered bv a number of Philadelnhin 
°ren's to form a merger. It is as sonnd 


economically as the formation of insur- 
anee company grouns. 

There is no feasihle wav of reducing 
nresrnt cost elements without sacrificine 
the iterest of our clients. Tittle more 
m tf "way of economies mov he Inoled 
‘or from the merging of brokerace 
hance then js had from the present 
"ee of employing sub-brokers 74 
salicitors, The latter practice is not the 
muse of onr distress and mergers are 
nw he remedy. 

Th 


primary need is adequate compen- 


sation. Secondary to this, and almost as 
important, is the need to free brokers, 
agents and companies from the burden- 
some expenses forced upon them as a 
result of the ever-increasing number of 
insurance company bureaus, with their 
multiplicity of super-refined rating 
schedules, complicated manuals, differ- 
ing policy forms, and constantly chang- 
ing technical rules and regulations. 


INSURANCE MEN ON BOARD 





Thomas C. Moffatt, Howard C. Hill and 
Robert L. Stewart Interested In New 
Brokaw Shares Corporations 
Thomas C. Moffatt. Newark insurance 
agent; Howard C. Hill, state agent of 
the Globe & Rutgers and Robert L. 
Stewart, president of Edward E. Hall & 
Co., New York insurance brokers, are 
on the board of the new Brokaw Shares 
Corporation, of which Frank L. Brokaw 
& Co. Inc. specialists in insurance 

stocks, will be fiscal agents. 

The corporation was organized for the 
purpose of investing and reinvesting its 
funds in a diversified list of insurance 
securities. There are 100,000 shares of 
capital stock, 90,000 shares of Class A, 
$10 par; and 10,000 shares of Class B, 
$10 par. 





ERNEST W. CONGDON DEAD 

Ernest W. Congdon, a prominent gen- 
eral average adjuster of this city, died 
at his summer home at Cutchogue, L. I., 
on Tuesday afternoon of a sudden at- 
tack of angina pectoris. Mr. Congdon 
was born on Avgust 23, 1867, at Clifton- 
3ristol. England. He was a graduate of 
Port Hope College of Port Hope, On- 
tario. About 1881 he came to New York 
and entered the employ of Johnson & 
Higgins, where he received his early 
training as an average adjuster. He sub- 
sequently became a member of the firm 
of Hayward & Wreaks, which firm later 


amalgamated with Walker & Hughes. 
When the latter firm merged with 


Charles FE. and W. F. Peck and Albert 
Willcox & Co., under the corporate name 
of Willcox, Peck & Hughes. Mr. Cong- 
don was made manager of the adjusting 
department and later became a director. 
In 1924, Willcox. Peck & Hughes merged 
with Johnson & Higgins and he was 
elected a director of the latter corpora- 
tion. 


BROADER AUTO THEFT COVER 





Eastern Conference Restores Full Cover 
in Territories Where It Had 
Been Denied Previously 
The Eastern Automobile Underwriters 
Conference, in response to a_ request 
on the part of many members, is author- 
izing the use of the broad form of theft 
cover in New York State, also in Phiia- 
delphia and certain portions of New 
Jersey where this form has not been 
sanctioned by the conference in recent 

years, 

The conference is announcing to mem- 
bers that the broad form of theft cover 
may now be granted in the previously 
restricted territorities, namely: 

(1) “AA” Territory, which comprises 

the following manual territorial defini- 
tions: New York City, Albany, Amster- 
dam, Gloversville, Schenectady, Troy. 
_ (2) “A” Territory, which comprises 
the following manual territorities defini- 
tions: Philadelphia, Jersey City, Jersey 
Citv Suburban, Newark. 

The theft premium for the broad form 
shall be computed by adding to the pre- 
mium determined by the use of the rates 
shown in the regular rule and rate man- 
ual, or to the premium in the actual 


value manual, the following additional 
flat premium per car: 

Private Passenger Antomobiles—Theft 
“AA” Territory, $15; Theft “A” Terri- 
torv, $10. 

Commercial Automobiles—Theft “AA” 
Territory, $7.50: Theft “A” Territory, $5. 

Busses—Theft “A” Territory, $5; 
Theft “A” Territory, $4. 

Regular Livery Automobiles—Theft 
“AA” Territory, $15; Theft “A” Terri- 
torv, $10. 

Taxicabs—Theft “AA” Territory, $15; 
Theft “A” Territory, $10. 

Dealers’ Automobiles—Broad form of 
theft cover is not permitted. 

Police Patrol Wagons, Hearses, Am- 
bulances, Fire Department Apparatus. 
Auto Homes, Tracters and Trailers and 
Street Sweeners—Theft “AA” Terri- 
tory, $7.50; Theft “A” Territory, $5. 











IF YOU DON’T KNOW, 
Look in 


THE INSURANCE ALMANAC 
$3.00 per Cony 


80 Maiden Lane 
New (cork, N. Y. 











LINK WITH FIREMAN’S FUND 

Charles Link has been appointed spe- 
cial agent for the automobile division of 
the Fireman’s Fund, Home Fire & Ma- 
rine and Occidental Insurance companies 
for Pennsylvania, succeeding Frank 
Keller, resigned. Mr. Link has been 
continuously connected with the auto- 
mobile insurance business since 1918, 
having been for the past five years man- 
ager of the automobile department of 
the New York Metropolitan general 
agency of Russell & Ziegler, represent- 
ing the Aetna Fire. His previous con- 
nections were with the automobile de- 
partments of the National Libertv and 
American Central in New York City. 





CHILCOTE’S NEW POST 

Donald E. Chilcote, resident partner 
at Kansas City, Mo., of Frank L, Erion 
& Co., adjusters, has resigned to be- 
come state agent for the Corroon & 
Revnolds group of companies in Missou- 
ri, Kansas and Oklahoma, with head- 
anarters in the R. A. Lone Building. at 
Kansas City, Mo. Prior to goine into 
the adjustment business, Mr. Chilcote 
wis in the field for the Citv of New 
York and the Hartford Fire in the three 
states mentioned. 
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Chicago 
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Underwriting Service Throughout The United States 
WESTERN DEPARTMENT 


URBAINE FIRE 
INSURANCE CO. 


OF PARIS 


An old French company of high standing and financial responsi- 
bility. It is entered in practically all the States of the Union. The 
United States branch was established in 1913. 


FRED S. JAMES & CO. 


United States Managers 


PACIFIC COAST DEPARTMENT 


New York, N. Y. 
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Municipal League On 
Insurance Of Cities 


CRITICISM OF PRIVATE COVER 


Los Angeles Organization Criticizes 
Public Officials For Giving Insur- 
ance To Fire Companies 








The Municipal League of Los Angeles 
is investigating the subject of municipal 
fire insurance. It says that of the large 
cities only Los Angeles and Cleveland 
insure in private companies. It has found 
that there are quite a few large cities 
which do not carry insurance of any 
kind. Philadelphia sets up a fund out 
of which to pay insurance losses. Cities 
in Wisconsin and North Dakota pay in- 
surance into a state fund. 

The Municipal League of Los Angelcs 
in its publication prints an attack upon 
the practice of the city in insuring with 
private companies, and makes these 
statements: 

“For the great cities to buy protec- 
tion from relatively small private fire in- 
surance companies is equivalent to re- 
quiring a Rockefeller to secure an in- 
dorsement on his note by the editor of 
your bulletin. Yet this is exactly what 
we do in ‘Los Angeles, at a cost to the 
taxpayer of hundreds of thousands of 
dollars. . 

“There is only one other possible 
theory by which to justify fire insurance 
on public buildings in any community of 
over 500,000 inhabitants. If the compa- 
nies are returning to the insured about 
as much as the insured is paying in pre- 
miums, then the matter is not of suffi- 
cient importance to merit extended in- 
vestigation. 

An Editor’s “Facts” 

“What are the facts? In the United 
States, as a whole, on all classes of prop- 
erty fire insurance companies return to 
the insured less than 33 1-3% of the 
amounts collected as premiums. Be- 
cause of the highly competitive nature 
of the business some 33% is required for 
commissions and overhead. The rest is 
presumably profit. 

“In spite of these figures, we can jus- 
tify fire insurance in general as a neces- 
sity for the protection of industry. But 
these figures are mild compared with 
what we find in municipal insurance. 
Not 3% of the $95,000 paid out last year 
by our Los Angeles School District was 
recovered. In the Harbor District, where 
losses are greatest, the recovery over a 
five-year period was 4.2%. Losses on 
general city property over the five-year 
period ended June 30, 1926, were $9,911.- 
38. Premiums paid during this period 
amounted to $242,973.40. 


Future Costs 


“It is the policy of the city at the 
present time to increase insurance grad- 
ually to a point where buildings and 
equipment will be insured to an average 
of 70% of their value. The controller 
estimates their value at around $160,- 
000,000. Assuming this figure, 70% would 
be $112,000,000. The average annual rate 
is now 64c. Allowing for a reduction to 
50c because of increased coverage, the 
new policy would result in expenditures 
of $500,000 annually in premiums. There 
is no reason to believe that losses would 
be greater than they are at present. The 
discrepancy between these losses of $10,- 
000 and the premiums the city would pay 
of $500,000 should furnish a conclusive 
argument against the absurd policy 
which we are now following. 

“By means of insurance a person or 
corporation of limited liquid assets may 
guard against the hardships of sudden 
loss. The insurance company, under this 
theory, can meet losses with less hard- 
ship than the insured, because of its 
superior financial condition. Millions of 
dollars are quickly available to make 
good its guarantee. i 

“Billions of dollars are represented in 
the assets of the corporation known as 


the City of Los Angeles,-the County of 
Los Angeles and the Los Angeles School 
District. Their wealth is far greater 
than. that of any insurance company. 
Their credit is better, as evidenced by 
the interest rate on their bonds. Their 
publicly-owned destructible properties 
are an extremely small portion of their 
wealth. These properties are widely 
scattered and largely fireproof.” 





INSURING NEW SCHOOLS 

The Union Township (N. J.) Board of 
Education will place $50,000 insurance on 
the construction of the Vaux Hall 
school, $20,000 on construction of the 
high school and will increase the insur- 
ance on the Union High school from 
$90,000 to $190,000. The biiilding and 
grounds committee have also been in- 
structed to increase the insurance on 
the remainder of the schools. 


TO WRITE AUTO U. & O. 





National Liberty Now Insuring Car 
Owners Against Loss of Use Due 
to Theft of Automobiles 

All operators of motor vehicles for 
strictly commercial purposes can now in- 
sure against the actual loss in conduct 
of business sustained by reason of theft 
of their motor vehicles or their damage 
by fire. This new form of protection, 
known as automobile use and occupancy 
insurance, is being offered by the Na- 
tional Liberty of New York. The policy 
has been developed especially for truck 
and bus fleet operators, where temporary 
suspension of business might mean finan- 
cial embarrassment or disaster regard- 
less of equipment loss. Under the agree- 
ment policyholders are paid net losses 
due to business interruption as well as 





additional expenses incurred in yj 


taining the business until equipmen 
be replaced. 

In announcing the new policy G, 
U. Tompers, president of National 
erty, said: 

“Underwriters have long recog: 
the special hazards involved in oy 
ship of fleets which makes owner s: 


vision of equipment more thorough ; 


they have promulgated rates lower 
those accorded to the owner of a s 
vehicle. The new policy simply cz 
the idea one step further in recogt 


that owners have an insurable int ; 


in vehicle use.” 





VIRGINIA AGENT DIES 
Garland M. Hansbrough, memib: 
the local agency of Hansbrough & 
ter of Winchester, Va., died last 


from the effects of a paralytic stroke. 











.FIRE, AUTOMOBILE 
AND MARINE 
INSURANCE 











167,400. 





1 4 The Russian-Japanese War began in 
90 -5 February, 1904 and dragged along into 
the summer of 1905. In August plenipotentiaries repre- 
senting the belligerents were brought together by President 
Roosevelt on board the United States Government Yacht 
Mayflower at Oyster Bay, New York. The formal peace 
conferences were held at Portsmouth, New Hampshire, 
where the Treaty of Peace was signed by both parties on 
September 5, 1905. Russia secured surprisingly favorable 
terms from the victorious Japanese. 


€ 


Russian losses in the war were about 388,500; Japanese 


\n 1904, 80 blocks in Baltimore were wiped out with 
a loss of $40,000,000. The Fireman’s Fund was in- 
volved to the extent of about $300,000. The disaster 


was too much for the Fireman’s of Baltimore whose 
local business was reinsured by the Fireman’s Fund. 


2 ae ak 





The Fireman's Fund, Home Fire and Marine and Occidental Insurance Company are good companies to represents 


SAN FRANCISCO 
CHICAGO NEW YORK 
BOSTON ATLANTA 
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Jersey Specials Plan 
Active 1928-29 Season 


NEW MEMBERS ARE ELECTED 





R. F. Reider Resigns; Elaborate Pro- 
gram to Feature Organization’s 
Tenth Anniversary Next May 





At the monthly meeting of the New 
Jersey Special Agents’ Association, held 
last week at the Elks’ Club, Newark, 
the following new members were elected 
to membership: Duncan Morrisson, spe+ 
cial agent, Niagara Fire; A. A. Muller, 
special automobile agent, Firemen’s 
Fund; Carl H., Bindow, special agent, 
Jefferson Fire; and A. M. Irving, special 
agent, Empire Fire. 

Rk. F. Reider, special agent of the Con- 
tinental, resigned from the association 
through the fact that he has been called 
to the New York office and made agency 
superintendent. He was made an honor- 
ary member of the organization. Other 
resignations included F. D. Halliday, 
special agent for the Fire Association, 
and H. C. Wagstaff, special agent for 
the Automobile and Standard of Con- 
necticut. 

At the next meeting of the organiza- 
tion, which will be held on Monday, Sep- 
tember 10, it is expected that a report 
will be heard from the special committee 
which has been appointed to arrange 
plans for the tenth anniversary of the 
organization, which will take place next 
May. The affair will be held in the large 
banquet hall of the Elks’ clubhouse in 
Newark. 

Arrangements are also under way for 
an elaborate program of speakers for 
the Fall and Winter season of the or- 
ganization which starts in October and 
at which time monthly dinners will be 
held. During the season of 1927-1928 
outside speakers addressed the members 
on interesting topics, which proved so 
successful that it will be continued for 
the season of 1928-1929. 





IN MILLION DOLLAR CLASS 





National F. & M., New Jersey, Now Has 
Capital of $500,000 and As- 
sets of $1,079,960 

The National Fire & Marine of Eliza- 
beth, N. J., which recently received a 
license to do business in New York, has 
presented its statement as of August 10. 
Since the annual statement of December 
31, 1927, the stockholders have increased 
the capital of the company from $200,000 
to $500,000, paying in $330,000 to surplus. 
The assets of the company now total 
$1,075,960. The actual liabilities, except 
capital, amount to only $37,809, as the 
company had been re-insuring practic- 
ally all the business it wrote. The capi- 
tal is now $500,000 and the net surplus 
is $538,151. 

_The company is one of the oldest in 
New Jersey, receiving its charter sixty- 
three years ago this month and began 
business November 1, 1865. The com- 
Pany’s interests are closely affiliated with 
the Globe & Rutgers, E. C. Jameson 
eing president of both companies. 





_. INDIANA FEDERATION 

the executive committee of the In- 
diana Insurance Federation was chosen 
y directors at a dinner in the Colum- 
12 Club in Indianapolis recently. About 
twenty-five directors attended. The 
board advises the president, Howe S. 
Landers, on general conduct of the fed- 
€ration’s affairs. Those elected were 
Joseph Stickney, chairman; Clinton 
Lasher, Russell Byers, Herbert Barr, F. 
T. Fairchild and Bon O. Aspy, all of 
Indianapolis, and F. A. Tedford of La- 
fayette, J. C. Snyder of Crawfordsville, 
H. G. Gescheidler of Hammond and A. 
D. Merrill of Terre Haute. 


N. Y. Department People 
Pay Visit To Jersey 


GET FACTS ON “SKATE” BROKERS 





New Law Across River Helps Put Evi- 
dence in Beha’s Hands; 200 
Brokers Under Review 


When the New Jersey legislature 
passed a law recently prohibiting the 
maintenance of offices in that state by 
people who were selling insurance in 
non-admitted or «unauthorized compa- 
nies it struck the hardest blow against 
fake or piker insurance which has been 
recorded in some time. The “skate com- 
panies” come from half.a dozen nations 
and from Canada, and there are, of 
course, some which claim to have their 
headquarters in this country, the head- 
quarters usually being a desk in an of- 
fice building. These companies appoint- 
ed brokers who had offices in Jersey 
City and solicited in Greater New York 
in person and many other places by 
mail. Their letterheads seemed all right 
and things ran smoothly until there was 
a loss. 

The new law enabled New York as 
well as New Jersey to act with author- 
ity. When Essex County authorities ar- 
rested some of these insurance men the 
opportunity was given to the New York 
Department to get results. J. Le Verne 
Wood, chief of the complaint bureau, 
sent representatives of the bureau to 
the grand jury room in Essex County, 
New Jersey, and about two hundred 
names were unearthed of brokers and 
of assured. 

Assured Asked to Come 


With that as a basis the bureau, trans- 
ferred its investigations to this side of 
the river, but instead of calling the brok- 
ers into the Department the assured 
were asked to come in and tell their 
stories. As a result there has been a 
parade into the department of people 
who bought insurance in the skate com- 
panies. When enough evidence is ob- 
tained the offending brokers will receive 
attention and it can be predicted that a 
large number of licenses will be lifted. 

Incidentally, one of the investigators 
of the Department is a woman, Miss 
Marie A. Elwood. She has been with 
the Department a year, was formerly 
with the State Labor Department, and 
has been doing unusually excellent work 
for the complaint bureau. 








FIRE PREVENTION ACTIVITY 

As evidence of the activity of the fire 
prevention bureau of the Indianapolis 
fire department is the report of the last 
month during which nearly 6,000 inspec- 
tions were made by the bureau and 1,365 
orders were issued to correct hazards. 
Horace W. Carey is chief of the bureau. 
Inspections in the mile square fire limits, 
including virtually all the business dis- 
trict, numbered 3,975 and those in the 
outlying districts made up the total. 


NATIONAL LIBERTY GROWTH 





Group Increases Surplus $5,417,011 During 
First Half of 1928; Total Assets 
Are $45,241,918 

The National Liberty group, in their 
combined statement, indicates a remark- 
able record of growth. After payment 
of all dividends on stocks of the National 
Liberty, Baltimore American and the 
Peoples National Fire, these companies 
show an increase of surplus from Janu- 
ary 1, 1928, to July 1, 1928, of $5,417,011, 
making the net surplus $25,127,338. The 
combined surplus to policyholders on 
July 1 stood therefore at $29,127,338, a 
new high record for the group, for which 
there are reported total assets of $45,- 
241,918, capital of $4,000,000, premium re- 
serve of $13,257,142, reserve for losses 
of $1,608,438, and reserve for taxes and 
other liabilities of $1,249,000. Assets in- 
clude bonds and stocks of $30,212,109, 
cash of $3,679,869, call loans of $6,000,000, 
loans on bond and mortgage $1,959,150 
and premiums in course of collection 
$3,193,788. 

Net surplus of National Liberty alone 
increased $4,068,607 since the first of the 
year, to a total of $18,758,100, while sur- 
plus to policyholders increased from 
$16,689,493 to $20,758,100. The Baltimore 
American increased its net surplus $817,- 
495 to a total of $4,151,670, and surplus 
to policyholders rose from $4,334,175 to 
$5,151,670. In the case of Peoples Na- 
tional Fire there was an increase in net 
surplus of $530,908 to $2,217,568, and sur- 
plus to policyholders increased from $2,- 
686,660 to $3,217,568. 





MUTUAL CONVENTION HELD 


Business sessions closed the annual 
convention of representatives of the Mu- 
tual Insurance Agency and the Indiana 
Lumbermen’s Mutual Insurance Co. in 
Indianapolis recently. Almost 125 agents 
and special representatives from the cen- 
tral states attended the meeting. The 
sessions each day were held in the Lum- 
ber Insurance building. The annual 
meeting continued a solid week with 
business sessions both morning anq 
afternoon. 





UPSTATE MUTUAL CHANGE 

Ernest L. Bouton, former field repre- 
sentative of the New York Central Mu- 
tual Fire Insurance Co., has been elected 
vice-president of the Wyoming Valley 
Fire Insurance Co. of Warsaw, and will 
devote the bulk of his time to this firm, 
starting at once, resigning his connection 
with the former concern. Mr. Bouton 
will continue as manager of the Oneida 
Co-operative Fire Insurance Co. of 
Rome, N. Y. He succeeds the late M. 
S. Smallwood as a principal operating 
executive of the Warsaw company. 
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REINSURANCE 
FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 
of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN RESERVE INSURANCE COMPANY 
of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford | 








Hartford, Cenn. | 


















VACATIONS 
ENDE 


Vacation time will soon be o’er and 
folks will come from lake and shore 
and open up their homes again. So 
now’s the time to take your pen and 
write the prospects you should see. 
Just list the names from A to Z. The 
next thing is to figure out the policy 
you'll talk about. Here’s one that suits 
this time of year—Auto Insurance. 
Have no fear, the season is not nearly 
past. You'll find for months the sales 
will last. For many in a summer tour 
have seen good reasons to insure. And 
now that they are back again, there’re 
more than one will grab the pen and 
sign upon the dotted line. “Oh, yes,” 
you say, “that listens fine. But how 
can I solicit all the names on whom 
I'd like to call?” New Brunswick helps 
its agents sell with folders that the 
reasons tell for guarding ’gainst the loss 
of cash should fire or thief or auto 


clash deprive them of their motor car. 


Just write in now where’er you are. 





Ne 


New Brunswick 
FIRE INSURANCE COMPANY 
5 Maiden Lane = New York, N. ¥. 
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Florida Blow Does 
Not Bring Big Loss 


ESTIMATE MUCH EXAGGERATED 





Property Owners, Recallmg 1926, Pray 
For No More Hurricanes Dur- 
ing Current Season 


By Hervey W. Laird 
Tampa, Fla. Aug. 20.—Florida hopes 
that its storm scare for 1928 is over, 
though there is September, that bad 1926 
3usiness 





month, yet to worry through. 
men, and especially those who have any- 
thing to do with insurance, look upon a 
dark cloud in a Florida August or Sep- 
tember like they used to upon a yellow 
fever jag before Gorgas and the other 
scientists put the Stegomijyra calopus to 
carrying nothing more dangerous than 
the wakefulness of its sing and sting. 

News is cumulative locally, a conden- 
sation of all reports for outside con- 
sumption. Jacksonville took all the wild 
reports of the recent blow and sent them 
out in a compact summary, the peak of 
which was an estimate of $5,000,000 dam- 
age sent in by some one from the East 
Coast. In hundreds of insurance offices 
were called up the 1926 records of over 
four millions storm losses in Florida and 
cold shivers ran down the spines of loss 
department officials with no one knowing 
history at all disposed to blame them. 

With the $5,000,000 estimate from the 
East Coast, and a “flash” that Winter 
Haven had been destroyed, any sort of 
rumor seemed justified. Some roof dam- 
ages between West Palm Beach and 
Melbourne and quite a lot of destruction 
at Fort Pierce caused the five million 
loss estimate to look reasonable. Re- 
ports that Winter Haven was laid low 
came when the telegraph office partially 
crumpled in and no news could be had. 
Two newspaper men from Lakeland, 
fourteen miles from Winter Haven, 
hopped a car to see what was done. Very 
little damage had resulted, but the lights 
being put out, as they were, left even 
local people in the dark literally, and 
as to what had been the result of the 
blow. 

When the waters get high, as they did 
in Florida—and Georgia, Alabama and 
the Carolinas—Okeechobee Lake become 
a menace. The rescue of hundreds lost 
in 1926 when a tidal wave swept the 
waters out over the country raised fears 
in all minds that more calamity might 
be expected. When the guage showed 
the danger mark at 17 feet with the 
Kissimmee River and Fisheating Creek 
sending great quantities of water into 
the lake, consternation broke loose in 
the territory, which has been largely 
built up since 1926. However, these two 
streams decided to slow up in time to 
avoid trouble, and the big lake is reced- 
ing. Likewise it is found that there was 
not much damage after, perhaps every- 
where not more than $50,000 on insured 
‘property. 

Florida storm damages must always 
be considerable in the aggregate of 
small injuries, for it has more than 1,500 
miles of shore line. Disturbances at 
sea, with some of the effects on land, 
will never cease. Before cities like 
Miami and Tampa were built up with 
frail boom day structures the shore ends 
of such storms were negligible as to 
losses. Houses were contructed to with- 


stand the pressure. Those so built, and 

almost without exception all wood 
aaa “# 

houses, stood the strain in 1926. With 


more buildings there has come demand 
for more insurance against wind storms, 
and consequently, where covered, more 
‘insurance losses. 





VISITING NEW YORK 


A. G. Chapman, of the Chapman In- 
surance Agency, Louisville, and Mrs. 


Chapman are on a motor trip to New 

York, where they will meet their daugh- 

ter, Miss Louise Chapman, who is return- 
ing from a trip to Europe. 


OTTO GERBER EXONERATED 





Charges of Operating Agency in Newark 
Without License Dismissed; Not Con- 
nected With Keystone 


Otto Gerber, vice-president of the Fire 
Office of America, which has never func- 
tioned, who, with three others, were ar- 
rested last May, charged with operating 
an insurance agency in Newark without 
a license, has been cleared by the New- 
ark authorities. 

It appears.that Mr. Gerber’s office, 
which was in the same office as the 
Keystone Agency in the Military Park 
building, Newark, but which had no con- 
nection with the latter office, was raided 
at the same time that the Keystone 
Agency office was, the Newark officials 
not knowing that Mr. Gerber’s office 
was separate from that of the Keystone. 

Two indictments were handed down 
by the Grand Jury against Mr. Gerber, 
but upon further investigation it was 
found that there was no grounds for 
such indictments and the case was dis- 
missed. Mr. Gerber has been associated 
with the insurance business for more 
than fifteen years, both in this country 
and abroad. He contemplates making a 
connection with a prominent fire and ma- 
rine office in New York City. 





Opposes Public Fire 


(Continued from Page 21) 
course, our position must be in accord- 
ance with the Memphis Resolution. 

“T am unable to persuade myself that 
your method of obtaining business can 
be classed under any other than that of 
branch office operation. 

“T can, therefore, only reaffirm my 
judgment that your proposed plan of op- 
eration is fundamentally detrimental to 
the business of the policy-writing agents, 
and our members; and that we must 
stand opposed to any method which 
tends toward the destruction or supplant- 
ing of the so-called American Agency 
System.” it isd 


To Confine Plan to S. E. U. A. 


Territory 


In his letter of August 17 Mr. Atkin- 
son says in part: 

“It may not be amiss to state that 
the Public Fire does not contemplate the 
establishment of brokerage offices out- 
side of the states which are under the 
jurisdiction of South Eastern Underwrit- 
ers’ Association. 

“Our reference to threatened reprisals 
on the part of the representatives of 
companies which are members of the 
South Eastern Underwriters’ Association 
was based upon the story which Secre- 
tary Bennett had prepared for the press, 
copy of which was shown to our vice- 
president, Mr. Rye, and the writer, when 
they paid their first visit to his office. 

“The paragraph in question reads: 

“‘Southern department managers are 
up in arms over the situation, and have 
threatened retaliation if the agents sup- 
port the Public Fire’s plan. It is said 
that they would even go so far as to 
establish competitive branch offices in the 
territory,’ 

“You will see, therefore, that we have 
very good reason to believe that the 
threat of reprisals has been used to line- 
up the National Association in opposi- 
tion to our brokerage plan. 

“Apparently the gentlemen referred to 
are willing to establish branch offices in 
competition with our brokerage office 
plan. Such action on their part would 
be in direct conflict with the Resolution 


. adopted by your association in Memphis 


last February. 

“The Public Fire, however. is in ac- 
cord with the National Association’s op- 
position to branch offices and will not 
operate by or through them whether our 
competitors decide to do so or not. 

“Unless vour association is going on 
record as being absolutely opposed to 
having its members deal with legitimate 
brokerage offices we truly do not see 
how its decision can be adverse to our 
plan.” 


E. S. HAWLEY ON PREMIUMS 





Veteran Buffalo Agent Says Present 
Day Efficiency Methods Handicap 
Business Development 


Edward S. Hawley, president of the 
Woodworth-Hawley Co., agents in Buf- 
falo, N. Y., and one of the veteran in- 
surance men of this state, has this to 
say about the causes of any slight de- 
pression in the premium income of the 
fire insurance companies: 


“I note in your issue of August 10th 
article entitled “A slight premium de- 
pression,” and in that item the causes 
as given for this depression are possibly 
in a measure correct, but when it is all 
boiled down the real causes for the de- 
pression are the requirements exacted 
by the Eastern Underwriters Association 
and in New York State particularly by 
the requirements made necessary of the 
agents and brokers, the producers, by 
the ‘New York State Rating Organiza- 
tion. 

“Also the vagaries of this latter day 
efficiency, and which has been the cause 
of the organization of so many new com- 
panies, the investment of new capital, 
which necessarily increases the strife for 
business and the appointment of new 
agents and new brokers. 

“These facts will surely and emphatic- 
ally be made manifest; in fact it has al- 
ready apparently arrested the attention 
of the officers of the regular old line 
stock companies.” 





The Halifax Fire, of Halifax, Nova 
Scotia, a newly acquired running mate 
of the Home of New York, has entered 
Virginia. 


es, 
—————s 
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THIRD CENTURY OF ACTIVE BUSINESS 
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CORPORATION 
OVER A HALF CENTURY IN THE UNITED STATES 


U. S. BRANCH 
150 William Street New York City 


John H. Packard, United States Manager 
Everett W. Nourse, Assistant Manager 


PON every milestone of LONDON ASSURANCE 

history covering more than two centuries has been 
stamped utmost fairness toward agent, policyholder and 
competitor. 


It believes in high ideals in business and has given this 
heritage to the MANHATTAN FIRE AND MARINE. 


An agent of the LONDON ASSURANCE or the’ 
MANHATTAN FIRE AND MARINE is to be con- 
gratulated because in the minds of those of good judgment 
in the insurance world, character and th LONDON 
ASSURANCE are so closely identified as practically to 
be synonymous terms. 





Che Manhattan Hire and Marine Insurance Co. 


150 WILLIAM STREET NEW YORK CITY 
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Marine Program of 
The Safety Council 


A. R. BUSH KEYNOTE TALKER 





Many Others Will Also Speak on .Pro- 
moting Safety on the Sea; 
Meeting in October 





A fine program has been arranged for 
members of the marine section of the 
National Safety Council who attend the 
seventeenth annual safety congress at 
New York. Chairman A. R. Bush will 
deliver the keynote address at the 
luncheon meeting on October 1. 

On Tuesday morning, October 2, John 
P. Magill, special representative of the 
New York Maritime Exchange, will 
dwell on “The Interest of the Maritime 


Association in the Work of the Na- 
tional Safety Council”; Dickerson N. 
Hoover, superintendent inspector gen- 


eral, U. S. Steamboat Inspection Ser- 
vice, will speak on “The Human Equa- 
tion in Safety”; Francis X. Crawford, 
M.D., port medical officer, United Fruit 
Co., New York City, will discuss “Medi- 
cine in Industry”; Herbert Heberman, 
president Export Steamship Co., New 
York City, will tell of “Making the Safe- 
ty Movement Attractive to the Person- 
nel,” and H. J. W. Fay, vice-president 
Submarine Signal Corp., Boston, will dis- 
cuss “Sounding Devices to Promote 
Safety on the Surface of the Sas.” 

Wednesday morning, October 3, will 
be dedicated to the American Steamship 
Owners. H. B. Walker, president Amer- 
ican Steamship Owners Association, will 
dwell on “Safety in the American Mer- 
chant Marine”; Joseph J. Farrell, of the 
Travelers Insurance Co., New York City, 
will talk about “Safety Practices for the 
Prevention of Accidents in 
ing”; William A. Tucker, manager Mon- 
crieff-Rogers Division, Jenkins Bros., 

- New York City, will dwell on “Safety in 

Gauge Glasses—Their Use and Abuse” 
and Capt. Charles A. McAllister, presi- 
dent of the American Bureau of Ship- 
ping, New York City, will tell of “The 
Relation of Classification to Safety of 
Ships.” Election of officers will follow 
the discussions. 

On Thursday morning, October 4, the 
session will be dedicated to the National 
Board of Steam Navigation. Arthur J. 
Grymes, president National Board of 
Steam Navigation, New York City, will 
discuss “The Importance of the Human 
Element’;; David A. Burke, general 
manager U. S. Lines, New York City, 
will speak on “Taking Steps to Insure 
the Safety of Passengers at Sea”; Capt. 
Reginald Fay, marine superintendent, 
New York Central Railroad Co., will 
dwell on “Marine Accidents’—Their 
Causes and Remedies” and Commander 
W. F. Towle, U. S. Coast Guard, New 
York City, will talk about “The Activi- 
ties of the U. S. Coast Guard in Saving 
Lives and Property.” 





WALSH WITH UNIVERSAL 


To supervise and further develop the 
expanding inland transportation _ busi- 
ness of the Universal of Newark, Talbot, 
Bird & Co., of New York City, general 
managers, have created a special de- 
partment: for the line, appointing at its 
head Robert C. Walsh. He has had 22 
years’ experience in marine underwrit- 
ing, serving with the well known offices 
of Chubb & Son and Wilcox, Peck & 
Hughes and again as manager of the 
inland marine department of the Ameri- 
ca Fore companies before assuming his 
present post. 





HELLER IN BERMUDA 


Frank B. Heller of Schlessinger & Hel- 
ler, Newark, is in Bermuda. 


Stevedor-. 


AWARDS OF $25,000,000 





Claims Made Under Alien Property Bill 
For Return to Insurance Companies 
Are Allowed by Commission 
Awards’ of $25,035,585.97 have been 
made to various fire and marine insur- 
ance companies in America by the 
Mixed Claims Commission of the Fed- 
eral Government. The claims were filed 
under the Alien Property Bill for the 
return of property seized during the 

World War. 

The claims settled were: Hartford 
Fire, $80,808.70; National Fire, $1,875; 
National Fire & Marine, one award of 
$115,345.28 and another of $2,184; Aetna 
(Fire), one award of $1,848,129.77 and 
another of $23,899.67; Phoenix, one of 
$770,860.14 and another of $11,316.22; 
Automobile, one of $1,419,085.65 and an- 
other of $3,000; Rossia, $9,811; Security, 
$41,414; Federal, one award for $2,379,- 
383.78 and another for $13,261.85, and a 
third for $6,572.64; Fireman’s Fund, one 
award for $7,449.82 and another for $1,- 
267,377.07. 

Globe & Rutgers, one for $6,591,442.92 
and another for $14,500; Insurance Com- 
pany of North America, one for $5,134,- 
14.76, another for $1,000 and a third for 
$20,024.07; Providence Washington, one 
for $1,401,586.36, another for $1,113.21 and 
a third for $3,690; St. Paul Fire & Ma- 
rine, one award for $2,315,247, another for 
$1062.50, and a third for $400.82, and the 
United States Merchants & Shippers, 
one for $9,037.98, a second for $1,396,- 
881.41, a third for $82,623.24 and a fourth 
for $1,425.23. Some of the awards carry 
interest at 5% from November 11, 1918, 
others from November 1, 1925. 





CHART OF BRITISH OFFICES 


The Corporation of Insurance Brokers 
has just issued its “Chart of British In- 
surance Offices” at the nominal price of 
ls (25 cents), which is a most useful ad- 
junct to any broker’s equipment. As 
before the companies are given in al- 
phabetical order in a vertical column, a 
heading in horizontal column giving the 
various classes of business transacted. 
In lines parallel with this heading, and 
opposite the names of the companies, 
asterisks indicate the classes of busi- 
ness transacted by each company. Thus, 
if a broker wishes to know where he can 
find a market for “Forged Transfers,” 
“Sprinkler Leakage,” ‘“Hailstorm,” or 
any other not very usual risk, he has 
only to find that risk in the heading, 
and see, by following the vertical col- 
umn beneath that heading, what com- 
panies transact that class of business. 


APPLETON 


1 South William Street, New York 


Brazilian Government 
Issues Strong Decree 


SPIRITED INSURANCE PROTEST 





Marine and Terrestrial Companies to 
Have Present Minimum Premium 
Rates; Compulsory Tariff Hinted.At 





According to recent advices, the Bra- 
zilian Government has just issued a de- 
cree by which both sea and land insur- 
ance is “apparently to be submitted to 
a form of government bullying such as 
no self-respecting company can find tol- 
erable,” says a Liverpool newspaper. “It 
will be surprising if any foreign concerns 
operating in Brazil will submit to this 
decree without at least a spirited pro- 


test, 
The Law 

The new Brazilian law, dated June 6, 
1928, is translated as follows: 

Art. 1. Marine and terrestrial insurance 
companies, national and foreign, operating in 
the country, are obliged to present, through 
their directors or representatives, to the Inspec- 
torate of Insurance for due approval their 
minimum rates of premium, in due accordance 
with technical data. 

Sole Par.—The period for this presentation 
shall be 30 days for the companies operating in 
the Federal district, Nichtheroy, Sao Paulo, and 
Minas-Geras, and 90 days for those working in 
other states. 

Art. 2. In each locality shall prevail the 
rates which are proposed by the majority of the 
insuring companies, whilst the Inspectorate of 
Insurance organizes in agreement with the said 
companies the minimum premiums which, on a 
technical basis, shall be applied to the various 
parts of the country. 

Art. 3. Any company infringing the tariffs 
Proposed by the majority of the companies and 
duly approved shall incur a _ fine’ of 
Rs.5,000.$000, which shall be doubled for a sec- 
ond infractoin. In the case of a third infrac- 
tion the letters-patent shall be quashed. 

Art. 4. A policy issued wtih a premium 
lower than the legal tariffs shall, for all pur- 
poses, be null. 

Art. 5. All subsequent rates and premiums 
shall not come into force wtihout previous ap- 
proval by the Inspectorate, and in the case of 
infraction the penalties already established un- 
der Art. 3 shall be applied. 

Art. 6. he Inspectorate of Insurance is 
authorized to promote the unification of the 


clauses of marine and terrestrial insurance 
policies, 

Art. 7. All dispositions to the contrary are 
revoked. 


Abuses May Follow 

_ This decree, added to the already stringent 
insurance law of Brazil reduces that law to 
an absurb impossibility, and lays the insurance 
market and the insuring public open to grave 
abuses. By the existing law, native and foreign 
fire and marine insurance companies are pro- 
hibited from retaining on any one risk an 
amount exceeding 20% of the existing paid- 
up capital in Brazil and of free reserves. 

The surplus of this retention must be rein- 
sured with companies authorized to operate in 
Brazil, although permission may be given to re- 
insure abroad in exceptional cases when facili- 
ties cannot be found in the Brazilian market, 
but in this case the ceding company must put 
up, in Brazil, reserves for the business placed 
abroad. Any company or person placing, with- 
out permission, insurance or reinsurance con- 
tracts abroad is liable to a fine of 30% of the 
amount of the policy or contract, one-half of 
the fine to be given to the informer. 

In addition to these provisions, and certain 
strict rules with regard to the making and in- 
vestment of deposits and reserves, the main pro- 
vision of the new decree is foreshadowed in 
the rule that “Companies must submit their 
fire and marine tariffs to the Inspector of In- 
surance for approval. 

It will be seen that the Brazilian Govern- 
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ment now aims at making a compulsory tarig 
applicable to all insurance effected in the coun. 
try. That tariff is, apparently, to be drawn up 
by the companies, but subject to the approyal 
of the Inspector of Insurance, and heavy fines 
culminating in disqualification from transacting 
business, are to be imposed for the infringe. 
ment of these tariffs. 

In any case, marine underwriters will 
recognize the practical impossibility of 
giving minimum rates for any but a few 
of the interests and voyages they are 
asked to insure, and it will be interest- 
ing to see how this difficulty affects the 
situation in Brazil. So far as the usual 
commodities of export consigned to usual 
destination, are concerned, there should 
be no great difficulty, but what is an 
underwriter to do when he is asked to 
quote for a voyage and interest on which 
no tariff exists. If, for instance, some- 
one wants to ship a motor car from 
Manos to Spitzbergen, under what tariff 
will this voyage come? Machinery to 
Europe would hardly meet the case, and 
it is difficult to conceive any means of 
arriving at a rate other than that of 
quoting on the merits of the risk. An- 
other point which arises over the new 
law is that the rates which are to be 
agreed by law are minimum rates, and 
this, of course, will have the effect of 
bringing all insurances down to the 
minimum rate, irrespective of other con- 
siderations. 





HEADS LOUISVILLE BOARD 


Frank H. Brown Elected President Suc- 
ceeding A. G. Chapman, Resigned; 
R. R. Williams Made V.-P. 

Frank H. Brown, vice-president of the 
Louisville Board of Fire Underwriters, 
has been elected president of the or- 
ganization, succeeding A. G. Chapman, 
resigned. Richard R. Williams, succeed- 
ed Mr. Brown as vice-president. 

Mr. Brown, the new president, has 
been in the insurance business for about 
thirty years, being many years with 
Burkley & Tierney. In April, 1913, with 
William L. Martin, he formed the agen- 
cy of Brown & Martin. Mr. Martin died 
shortly after the agency was formed 
and Mr. Martin became sole owner of 
the business. Richard R. Williams, the 
new vice-president, has been active in 
Louisville insurance circles for several 
years. 








MICHIGAN AGENTS’ MEETING 

The tentative program for the conven- 
tion September 12 and 13 at Muskegon 
of the Michigan Association of Insur- 
ance Agents was outlined last week at 
a meeting of the governing, conference 
and advisory committees of the asso- 
ciation. Addresses by President W. 
Eugene Harrington, Atlanta, president 
of the National Association; Commi- 
sioner Charles D. Livingston of the 
State Department, and another u- 
named speaker will feature the Muske- 
gon gathering, it was decided. Both 
Mr. Harrington and Mr. Livingston will 
talk at the afternoon session of the first 
day, while the other featured speaker 
will appear on the banquet program in 
the evening, details of which have not 
yet been worked out. 





NEW REINSURANCE CO. 


The Associated Reinsurance of New 
York City has been incorporated to do 
a fire and marine insurance business. It 
will be affiliated with the Great Amer! 
can group. The incorporators are all 
officials or directors of the Great Amet- 
ican. The officers of the Great Ameri 
can who appear as incorporators are: 
William H. Koop, president; George 
Krech, secretary, and Jesse S. Phillips, 
president, Great American Indemnity. 





MOVE TO LONDON 
The British headquarters of the Am- 
erican Foreign Insurance Association has 
moved from Liverpool to London, the 
new address being No. 20 Birchin lane, 
London, E. C. 3. 
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Michigan Delays Action 
On $10 Policy Fee 


HEARING CONTINUED TO SEPT. 





Mutuals Strongly Oppose Proposal Be- 
fore Anti-Discrimination Commission ; 
Stock Companies Defend It 





Michigan’s decision in regard to 
whether the National Council on Com- 
pensation Insurance shall be permitted 
to file the $10 expense constant in that 
state still hangs fire, following a hear- 
ing before the Anti-Discrimination Com- 
mission last week at which both stock 
and mutual compensation carriers pre- 
sented arguments and statistical data to 
back up their respective positions. The 
hearing has been continued until the first 
week in September and both sides to 
the controversy have been instructed to 
file briefs with the commission, setting 
forth specifically and in detail their cases 
for and against the expense constant. 

The Anti-Discrimination Commission, 
which is composed of Charles D. Living- 
ston, state insurance commissioner ;.Com- 
missioner Rudolph E. Reichert, of the 
banking department, and Wilber M. 
Brucker, attorney general, was given the 
problem of settling the status of the 
expense constant in Michigan, after 
Commissioner Livingston had refused to 
allow Clarence W. Hobbs, special repre- 
sentative of the insurance commissioners 
on the staff of the National Council, to 
file that portion of the revised compen- 
sation schedule when he visited Michigan 
recently in the interests of the modified 
rates. Commissioner Livingston demand- 
ed statistical proof of the necessity for 
the expense constant which he deemed 
possible discrimination which should be 
placed before the Anti-Discrimination 
Commission. The hearing was accord- 
ingly scheduled. 

H. P. Janisch Heard From 

Strong opposition to the expense con- 
stant, which would affect all risks in 
which the premium does not exceed $300, 
was offered on behalf of the mutual 
compensation carriers by Harold P. 
Janisch, general manager of the Amer- 
ican Mutual Alliance, and Walter E. 
Otto, secretary-treasurer of the Michi- 
gan Mutual Liability, of Detroit, the 
state’s leading mutual compensation un- 
derwriting organization. The revised 
schedules as a whole, including the $10 
expense constant, would greatly aid the 
stock carriers, it was maintained, in as 
much as they carry from 80 to 90% of 
the small premium risks while schedules 
would be slightly reduced on the large 
tiskks where the mutuals dominate the 
field. The expense constant, it was thus 
maintained, would be distinctly discrim- 
matory in shifting the burden of over- 
head from the large risks to the small 
ones. The extra charge would affect 
fully 75% of Michigan’s compensation 
Insurance purchasers. 

The stock carriers, represented at the 
hearing by H. P. Stellwagen, secretary- 
treasurer of the National Bureau of Cas- 
ualty & Surety Underwriters, cited the 
et that the present allowance of some 

“ of premiums collected to take care 
of office expense and other constant over- 


Monk Predicts Higher 
Auto Rates Next Year 


WILL REALIGN 


TERRITORIES 





Private Passenger Car Rate to Be 
Higher; Commercial and Public 
Vehicle Considerably Lower 





At a public hearing in Boston late 
last week well attended by car owners 
and local insurance men, Insurance Com- 
missioner Wesley E. Monk of Massa- 
chusetts made his first public statement 
relative to the automobile rate situation 
for 1929 since the complete statistics of 
1927 were in his hands. The keenest of 
interest was evidenced on the part of 
those present when the commissioner 
briefly summed up by saying: “There 
is every indication of an increase in the 
rates on private passenger automobiles 
with few exceptions next year; a slight 
decrease on commercial vehicles and a 
considerable decrease in the rates 
charged for public motor vehicles in- 
cluding livery cars and a large class of 
taxi cabs, with a material increase in the 
rates for motor cycles.” 


Business Men Complimented 


Mr. Monk paid a high compliment to 
the business men of the state for the 
fine accident experience of the past vear 
on commercial and public vehicles which 
had been operated so carefully as to 
make it possible by reason of this expe- 
rience to bring about a reduction in the 
rates to be charged next year. 

He submitted figures showing that the 
total earned premiums in 1927 amounted 
to $16,806,377, and that the losses were 
$13,346,339, leaving the companies $3,- 
460,038 out of which to pay all other 
expenses except losses and loss cost, in- 
cluding administration costs and all over- 
head. 


Commissioner Monk got a good laugh 
from the insurance men present when he 
said: “This figure also includes any 
profit the companies may make. But on 
the whole I am convinced that the com- 
panies have not made money on this 
class of business. Instead they have lost 
money. There may have been individual 
cases where certain fortunate carriers 
have made a profit but these have been 
extremely isolated cases.” 

The commissioner said it was true that 
the insurance department had only a 
limited experience to work with in mak- 
ing the 1927 rates and it was very evi- 
dent from the experience of the past 
year that the gross rate level had not 
been sufficient to take care of losses 
and expenses and leave any profit for 
the companies. 

In making the rate for 1929 the com- 
missioner said he had a complete year’s 
experience to go on but the rate making 
was still in an experimental stage. Any 
increase for 1929 should not be construed 
as giving the companies a chance for 
making up their previous losses, or for 
their making money next year. They 
were based on what, in view of the ex- 
perience, the commissioner and his asso- 
ciates felt was just and proper. 

The total number of claims made last 
year were 48,518, and the so-called pure 
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Lott Again Scores 
Compulsory Auto Laws 


HIS HAZELTON, PA. ADDRESS 





Favors Law Which Would Refuse Li- 
censes To Persons Having Unsatis- 
fied Judgments Against Them 





Compulsory automobile liability insur- 
ance took the count of nine when Ed- 
son S. Lott, United States Casualty, bit- 
terly assailed it before the annual meet- 
ing of the Pennsylvania Association of 
Insurance Agents yesterday at Hazelton, 
Pa. Mr. Lott described the defects in 
the Massachusetts law at considerable 
length, saying that while it does increase 
a little the extent of security for re- 
covery of damages, it does not assure 
any relief to the large majority of vic- 
tims of automobile accidents who, be- 
cause more or less at fault themselves, 
are not legally entitled to damages, or 
who, through lack of evidence, cannot 
prove their right; or who are hit by 
foreign cars, unlicensed cars, automobiles 
used without the owners’ consent or 
those owned by state or municipal cor- 
poration. 


The Price To Be Paid 


“And what is the price for this small 
gain in security afforded by the Massa- 
chusetts law?” asked Mr. Lott. “My 
answer is: demoralization of insurance; 
the removal of an influence for accident 
prevention through the elimination of 
‘selection of risks’; an increase in ‘strike’ 
and ‘nuisance’ claims and suits; worse 
court calendar congestion; the imposi- 
tion upon motorists of a burden and 
annoyance generally useless; an increase 
in bureaucracy; and a diversion of pub- 
lic effort and expenditure from accident 
prevention to the manipulation of red 
tape.” 

Continuing, Mr. Lott said: “Is there, 
then, no better alternative? Surely there 
is. The evil sought to be remedied by 
the Massachusetts law is that some un- 
ascertainable proportion of judgments 
for damages is uncollectible and that 
other valid claims for damages are not 
reduced to judgment because of a high 
degree of probability that the judgment 
would be -uncollectible. For that evil 
there is a specific remedy—not a ‘cure- 
all,’ it is true, any more than compul- 


Mass. Politicans File 
State Insurance Bills 


MOTOR VEHICLE ASSN PROPOSED 





Agitated by Monk’s Stand on Higher 
Automobile Rates; Would Do Away 
With Agents’ Commissions 





Two bills to amend the Massachusetts 
compulsory automobile liability law were 
filed this week in the Bay State house 
of representatives. The first one, filed 
by John J. Cummings of Boston, candi- 
date for the Democratic nomination for 
Governor, provides for the creation of 
the Massachusetts Motor Vehicle Asso- 
ciation to handle all insurance under the 
compulsory law. 

Under this bill it will be unlawful for 
any other insurance company to issue 
policies relating to liability for personal 
injuries caused by the operation of any 
automobile, after the proposed associa- 
tion is licensed to transact business. The 
insurance would be sold directly from 
the office of the registrar of motor vehi- 
cles, doing away with all commissions 
to agents and brokers whom Mr. Cum- 
mings characterized as “simply messen- 
gers in helping auto owners get insur- 
ance and necessary papers.” He also 
claimed that his plan would practically 
save all overhead. 

Calls for Board of 15 Directors 

Mr. Cummings’ bill further provides 
that the Governor would, in the first in- 
stance, appoint a board of fifteen direc- 
tors for one year or until they were 
subsequently elected by the policyhold- 
ers. Any owner of a motor vehicle in 
Massachusetts would be entitled to be- 
come a policyholder, provided he is qual- 
ified to register a car. Non-residents 
could become policyholders during their 
stay in the state. No policy would be 
issued until 1,000 owners of automobiles 
had made application for the insurance, 
which is now a requirement under the 
law dealing with the formation of a mu- 
tual company in the state. Motor vehi- 
cle owners, under the proposed act, 
would still be permitted to take out a 
personal bond against their liability as 
is now provided. 

Ashton’s Novel Proposal 

Representative Thomas Ashton of Fall 
River put in the other bill, which is con- 
sidered the most novel proposition ever 
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Monk’s 1929 Auto Rates 
Arouse Heavy Protest 


GOV. FULLER TAKES A HAND 





Suggestion That State Could Go Into the 
Business of Insuring Automobiles 
Not Feasible 


Boston, Aug. 22.—Insurance Commis- 


sioner Wesley E. Monk’s tentative 
schedule of rates for the writing of com- 
pulsory automobile insurance, as an- 


nounced last Friday, has aroused a storm 
of protest from automobile owners, deal- 
ers, newspapers and public officials 
throughout the state, including Governor 
Fuller and Mayor Nichols of Boston. 
Scare-head stories on the front pages 
have been the order of the day since last 
Saturday, with the mayors of the several 
cities and towns which received a stiff 
boost in rates jumping to the front with 
denouncements of the insurance compa- 
nies and Commissioner Monk. 

The big event of this week was the 
luncheon interview between the commis- 
sioner and Governor Fuller and it was 
disclosed to the Boston newspapers fol- 
lowing this interview that large numbers 
of people have made fraudulent claims 
under the compulsory law, being aided 
and abetted by doctors and lawyers alike 
to a point where Commissioner Monk is 
going to make a complaint to the Bar 
Association that certain lawyers, notori- 
ous for practice in this regard, should 
be debarred. 

Believes $6,000,000 in Claims Exaggerated 

Another factor in the situation is that 
there is a total of $6,000,000 in unsettled 
claims under the compulsory act for 
1927 which Governor Fuller feels should 
be considered in connection with the 
proposed new rates. He also called at- 
tention to the amount of awards paid 
under the act for the same year, saying: 
“These two items are divided about 50-50, 
that is, awards $6,000,000 and claims $6,- 
000,000.” He went on to say that it was 
reasonable to assume that the claims, 
which dated back to 1927 and had not 
been paid were “more or less exag- 
gerated and unwarranted.” 

“Tf, by and large they were not,” he 
added, “they would have been paid be- 
fore this.” 

The situation is further complicated, 
said the Governor, because of the fact 
that the compulsory automobile insur- 
ance law has lent itself “to all kinds 
of bribery, chicanery and misrepresen- 
tation.” 

In Governor Fuller’s opinion the com- 
pulsory act can be better administered 
after a little more experience has been 
built up so that reckless driving and dis- 
regard for pedestrians will lead to the 
restriction of the driving privileges of 
those who are inclined to be careless 
and to the absolute elimination from the 
road of those drivers of a more danger- 
ous type. Continuing he said: “For the 
first time we have under the compulsory 
insurance act in Massachusetts the rec- 
ords of those persons whose driving has 
caused death or injury. These records, 
together with ones that would disclose 
the record of those who have accidents 
causing property damage, would provide 
a very clear record of a driver’s ability 
and would provide a basis for restricting 
or restraining reckless drivers.” 

Monk Takes Action on Fake Claims 

When the Govenor’s statements were 
told to Commissioner Monk, the latter 
said, “‘Good!” Then he added that there 
was just one thing that needed to be 
explained and that was the outstanding 
claims of $6,000,000. He pointed out that 
these were based on a legal requirement 
of 60% of the premiums or an estimated 
claim cost whichever is the greater, and 
which is required by law for the purpose 
of making the insurance companies set 
up an adequate reserve in order that 
their solvency and their ability to pay 
these claims may be assured. Commis- 
sioner Monk emphasized that there could 


be no actuarial scaling down of the 
$6,000,000. 

Asked regarding the charges of law- 
yers involved in fictitious or fraudulent 
claims, the commissioner said that there 
was a group of ten or twelve and that 
he was turning over the facts and fig- 
ures to the Bar Association. 


Labor Man’s Size-Up of Monk 


Among the many protests received by 
Commissioner Monk following his re- 
lease of the 1929 tentative rates was one 
from John F. Gatelee, president of the 
Central Labor Union of Springfield, 
Mass., who characterized Monk as the 
“best little insurance agent the insur- 
ance companies ever had.” When Mr. 
Gatelee heard that the rates.for pleasure 
cars would probably be advanced next 
year he wired Governor Fuller to take 
Mr. Monk’s statements with a grain of 
salt. 

Another protest came from Lawrence, 
Mass., winner of Governor Fuller’s 
trophy as the safest city in its class in 
a recent safety contest. The Mayor of 
this city has been instructed to draft 
and forward to the commissioner a set 
of resolutions objecting to the raise while 
the Governor received a vigorous letter 
of protest from the Lawrence Automo- 
bile Club. 

Representative Edgar F. Power of 
Winthrop, Mass., also interviewed Monk 
relative to the inclusion of that city in 
Territory 1A, with Boston, Chelsea, Re- 
vere, Somerville, Cambridge and Everett. 
After the interview Mr. Power said he 
felt that the commissioner would act on 
his protest. 

Registrar of Motor Vehicles Parker 
was credited with saying that the state 
could go into the business of insuring 
automobiles and that he could furnish in 
six week’s time from his records suffi- 
cient data to do this work. This propo- 
sition is neither new nor novel. Insur- 
ance men point out that it has been 
tried many times in this country and has 
always resulted disastrously. 


OLD RATES TO CONTINUE 

A further continuance of workmen’s 
compensation rates in Virginia, effective 
June 17, when control of these rates 
came under the State Corporation Com- 
mission, has been ordered. On that date 
the commission continued the old rates 
for 120 days. They are now continued 
until November 30. Inquiry by the com- 
mission into the reasonableness and fair- 
ness of these rates is scheduled to start 
September 7, but it is understood that 
the probe will be postponed until after 
the body finishes its investigation fire 
rates, which is to get under way Octo- 
ber 15. 


NEW GENERAL AGENCY 

The Peoples National Co., formed at 
Washington, Ind., for the purpose of 
doing a general agency business, will 
open about September 1 in the Peoples 
National Bank and Trust Company 
building. Matthew F. Burke is one of 
the incorporators. Another is Robert 
C. Graham of Detroit, Mich. 











JUDGE URGES AUTO LAW 

While sitting on the bench Tudge Wil- 
liam DeMeza of Plainfield, N. J., criti- 
cized a motorist, held in an accident 
case, for not carrying liability insurance. 
The judge placed the responsibility for 
this on the legislature which. he strong- 
ly urged, should enact compulsory insur- 
ance laws. 


Barnhart’s Talk Goes 
Big With N. Y. Dailies 


SEES FORGERY COVERAGE NEED 





Columns Devoted to National Surety 
Executive’s Warning on Alarming 
Increase of Check Crimes 





When W. L. Barnhart, resident vice- 
president of the National Surety, deliv- 
ered a talk last week before the Rotary 
Club of New York at the Waldorf-Asto- 
ria there must have been present a re- 
porter from every New York daily to 
report his remarks, for the following day 
his warning on the alarming increase: of 
forgeries in New York City during the 
past two months made the front pages. 
This was excellent publiicty for the Na- 
tional Surety inasmuch as Mr. Barnhart 
emphasized in this connection the dire 
need that business men have for ade- 
quate coverage in the event of forgery 
in connection with their bank accounts 
and other negotiable papers. He spoke 
in part as follows: 

The Fastest Growing Crime 

“Forgery is often called ‘America’s 
fastest growing crime.’ The papers these 
days are full of forgery cases and check 
crimes involving large amounts; hun- 
dred thousand dollar cases being more 
common than were $10,000 losses a few 
years ago. 

“Nor is it difficult to see why this is 
so. Whereas with a burglary or a hold- 
up, the difference between liberty and 
years of imprisonment may be only a 
few seconds, these exceedingly danger- 
ous check criminals have learned by tim- 
ing their forgeries about the beginning 
of the month, after a man has gotten his 
cancelled vouchers back from the bank, 
they generally have at least two or three 
weeks for an unhurried getaway before 
their victim even knows that they have 
been operating against his bank account.” 

Mr. Barnhart said that there are no 
real, authentic figures as to the exact 
extent of the crime because the business 
man who has been victimized often pre- 
fers to take his losses and say nothing 
rather than publish the fact that he has 
been a prey to these dangerous criminals, 
However, the most generally accepted es- 
timates of the amount that bankers and 
business men lose by reason of check 
crimes range from two hundred million 
dollars a year upwards. 

Mr. Barnhart went on to say that the 
time is rapidly approaching when the 
business man will consider forgery in- 
surance just as necessary as fire, life and 
other forms of insurance. He continued: 

“Of course we don’t attempt to dis- 
credit machines for check writing at all, 
but we do recommend the use of every 
precaution. It is only where the busi- 
ness man has too great a sense of se- 
curity and thinks mechanical devices af- 
ford complete protection in which the 
danger lies. Of course from an insur- 
ance angle, there are two classes that we 
sometimes encounter in selling business 
men further protection. One is the be- 
lief on his part that machines and spe- 
cial safety paners, etc., afford adequate 
protection, and the other is their mistak- 
en notion that when these losses occur 
on their accounts the banks are responsi- 
ble for the loss. Forgery may be a verv 
difficult thing to prove in court, and 
there are manv technicalities in law 
which mav throw the loss unon the de- 
positor rather than upon his bank.” 
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TO OFFER NEW STOCK 





Manufacturers Casualty of Pa. to Haye 

Issue of 100,000 Shares at $10 Par; 

Its Exchange Basis With Fire Mate 
_ The Manufacturers Casualty is offer. 
ing its stockholders of record Septem. 
ber 1 the privilege of subscribing to 
100,000 shares of stdck of $10 par value 
on_a share for share basis at $30 a share. 

Payment for the new stock may be 
made in full at the time of subscription 
in four equal instalments respectively on 
or before October 1, November 1, De. 
cember 1 and December 31, 1928. Inter. 
est at the rate of 6% annually will be 
charged on instalments not paid on or 
before October 1. The board of direc. 
tors authorized the issuance of the stock 
on June 19. The stock reached its 1928 
high at 68 on June 18, and the low of 
the year on January 4 at 28 on the 
Philadelphia Stock Exchange. The last 
sale was at 5914 on August 13. 

The Manufacturers Casualty will buy 
out its surplus shares of the capital stock 
of the Manufacturers Fire at $30 a share 
from stockholders of the latter company, 
who may be privileged to subscribe to 
new stock of the Manufacturers Cas. 
ualty. 





PROTECTION FOR CHURCHES 





Globe Indemnity Points to Repeated 
Attempts at Robberies Showing Need 
For Burglary Insurance 
The Globe Indemnity, in its house or- 
gan, “Around the Globe,” calls attention 
to the need which churches have for 
burglary protection as evidenced by the 
repeated instances of church losses and 
attempts at church robberies as reported 

in the daily newspapers. 

Out of thirty such robbery and burg- 
lary cases which occurred during a 
period of a little over six weeks, twelve 
were robberies of parsonages and rec- 
tories. In ten instances, furniture, vest- 
ments, vessels, jewelry and_ clothing 
were stolen. In one case extensive dam- 
age was done to the premises. Two 
losses resulted from cracked safes. In 
still another instance a minister was held 
up on the street. 

The writer of the article says the pro- 
tection is easily explained and that it 
should be easy for any agent to sell in 
profitable volume. Church officers, he 


. thinks, will be receptive to this type of 


insurance because of the criticism to 
which they are sometimes exposed in 
the handling of church business. 





ADD TWO FIELD MEN 


Howard D. Vore and Ira R. Blunt 
have joined the field force of the Metro- 
politan Casualty with respective mid: 
western and eastern positions. Mr. 
Vore, whose experience covers a period 
of six years in special agency and brok- 
erage work in Nebraska and _ Illinois, 
will operate as a home office representa- 
tive from the Chicago branch office 0 
the company and have supervision ove! 
agency development for southern Illinois 
and the states of Iowa, Kansas, Minne- 
sota, Missouri and Nebraska. 

Mr. Blunt, formerly with the Aetna 
Life, for the past five years as special 
agent, will handle agency development 
of fidelity and surety lines in the tertl- 
tory supervised by the Albany fidelity 
and surety branch. 





TAKES A LAW DEGREE 


Carl J. Stephan, Brooklyn manager 0! 
the Metropolitan Casualty, is receiving 
congratulations for his success in com 
pleting a stiff law course at the Brooklya 
Law School of St. Lawrence University 
in addition to the exacting .responsibilt 
ties of his daily insurance work. F 

A deep student of the insurance bus 
ness, Mr. Stephan some time ago deci: 
ed that a knowledge of law would b 
beneficial to his career as a casualty 
underwriter. His law degree now & 
titles him to add LL.B. as a suffix 1 
his. name. 
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To Consider Plans 
For Better Statistics 


NAT’L SAFETY COUNCIL ACTIVE 

Forthcoming Meeting of the American 
Health Ass’n in Chicago to Signalize 
Closer Co-Operation Between Groups 


What promises to be one of the most 
interesting and important features of the 
forthcoming annual meeting of the 
American Public Health Association, at 
Chicago, next October, is the opening 
session of the Vital Statistics Section 
which will consider plans for obtaining 
more informative statistics of fatal ac- 
cidents. The National Safety Council, at 
the invitation of the section, has ap- 
pointed speakers who will advocate 
changes which the Council seeks to have 
made in the present system of classify- 
ing accidental deaths. 

According to a writer for the “Statis- 
tical Bulletin” of the Metropolitan Life, 
this meeting, it is hoped, will mark the 
beginning of a movement in the direc- 
tion of closer relations between the two 
leading organizations interested in the 
betterment of public health and_ public 
safety. He says: 

“The American Public Health Associa- 
tion is concerned with the study of acci- 
dents as well as of disease, because it 
realizes that measures for accident pre- 
vention are also health measures, and 
make for the prolongation of human life. 
This country suffers needlessly from high 
fatal accident rates—much more than do 
other countries which are equally ad- 
vanced socially and industrially. In 1927 
(which was a record health year in. this 
country and Canada), there were close 
to 100,000 accidental deaths in the United 
States. That year was featured by re- 
markable improvement in public health, 
but showed little or no progress in pub- 
lic safety. A more active and co-opera- 





tive campaign of education is called for 
to reduce this life wastage. 
Sources of Accidents 

“The first step in the control of this 
needless toll of human life is to know 
accurately the chief sources of fatal ac- 
cidents. We must develop a classifica- 
tion of accidents which will show how 
many arise out of industry, how many 
are dependent on conditions of home life, 
how many occur in the use of transpor- 
tation facilities, sport, recreation, and in 
other ways. 

“The representatives of the National 
Safety Council will advocate some impor- 
tant advances in the present system of 
classifying deaths from accidents as re- 
ported to registrars of vital statistics. 
The practicability of their suggestions 
will be discussed by the vital statisticians 
present. Both groups realize that acci- 
dent statistics should lend themselves, 
not only to the discovery of what has 
happened in the past, but to the deter- 
mination of what should be done in the 
future. 

Some Speakers 


“A general talk on the accident prob- 
lem will be made by Charles B. Scott, 
manager of the bureau of safety, Chi- 
cago, and past president of the Nation- 
al Safety Council. R. L. Forney, the 
Council’s statistician, will speak on 
‘What We -Don’t Know About Acci- 
dents’; and Dr. A. A. Whittemore, di- 
rector of the North Dakota State Board 
of Health and James E. Bauman, assist- 
ant director of the Ohio State Depart- 
ment of Health, will tell what they 
have learned about accidents by the ap- 
plication of newer classification methods 
in the study of the vital statistics rec- 
ords of their states.” 


ANNUAL REVIEW OF INSURANCE 

The Chicago “American,” Heart even- 
ing paper, will publish its first annual 
insurance review on January 1. It will 
be edited by Frank F. Loomis, who for- 
merly got out an insurance annual the 
first of the year for the Chicago “Post.” 





Lott’s Penna. Talk 


(Continued from Page 33) 
a way of making judgments far. more 
generally collectible by putting ‘teeth’ 
in them. 

“That remedy is to enact a law pro- 
viding, in substance, that no one against 
whom there is an unsatisfied and un- 
stayed judgment for damages for injury 
to person or property arising out of an 
automobile accident, shall be permitted to 
register or operate a motor vehicle in the 
state. Bills for such a measure have 
been passed by the legislature of your 
own state, Pennsylvania, and New York. 
Unfortunately the Pennsylvania bill was 
vetoed last year by the governor, not 
on its merits but because it conflicted 
with a peculiar provision of the state 
constitution, And the New York bill 
was vetoed by the governor for some 
unexplained reason, perhaps because he 
favored a measure, rejected by the legis- 
lature, for the creation of an investigat- 
ing commission. The bill was also 
recommended by the Committee of 
Nine.” 

Mr. Lott then went on to mention two 
other forms of relief that, in his opinion, 
merit consideration. He said: “One of 
the objections to compulsory insurance 
in the Massachusetts form is that it ap- 
plies compulsion, which is always ob- 
noxious, and does so far more broadly 
than is at all reasonable or worth while. 
To illustrate, I recently saw the state- 
ment. from a well informed source, that, 
in Nebraska, 40% of registered motor 
vehicles are ‘owned on the farm,’ that 
such 40% of the vehicles are involved 
in onlv about 1% of the accidents, and 
that their owners are 98% financially 
responsible. Why burden and _ bother 
the owners of those farm owned cars 
because security is wanted from another 
lot of motorists? 

“The Stone Plan (the New Hampshire 
law) meets that objection by not apply- 
ing compulsion at all but making insur- 
ance almighty desirable for those motor- 


ists who operate in congested districts 
or are otherwise apt to become involved 
in accidents, And the Connecticut law 
meets the objection by applying only to 
those who have put themselves in the 
dangerous class of being involved in 
an accident or violating traffic regula- 
tions. 

“I think that’ it is a serious mistake 
to dismiss from consideration measures 
like these just because they do not pre- 
tend to cure the evil but merely to be 
a means of mitigating it. At least they 
would do no harm. Perhaps they repre- 
sent the limit, beyond which it is im 
practicable to go without doing more 
harm than good. And, in any event, 
though promising far less, they do not 
fail as short in performance as does the 
Massachusetts law.” 

In conclusion Mr. Lott emphasized 
“The agitation that resulted in the en- 
actment of the Massachusetts law has 
aroused popular expectations or aspira- 
tions which that law falls short of ful- 
filling by an immense margin. The pub- 
lic, or at least a highly vocal proportion 
of the public, have been stirred up to 
demand compensation for all the 25,000 
deaths and 750,000 injuries that are re- 
sulting annually from automobile acci- 
dents in this country; and they want 
the compensation big; and they want 
it certain; and they want it cheap; and 
they want it quick; and they want it 
without litigation. And they have been 
and are being assured by distinguished 
jurists that they can get it just about 
as they want it through the mystic in- 
strumentality of insurance. Such a fool 
notion really merits no consideration. 
But it has been recommended for favor- 
able consideration by a committee, of 
the New York Bench and Bar, on calen- 
dar congestion, and bills designed to put 
it into effect have been introduced in 
Congress and the New York Legislature. 
So it is up to us of the insurance 
profession to bring home to the public 
that it is a fool notion.” 
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H. W. J. Hargrave To 
Join National Bureau 


AS HEAD OF ITS CLAIM DEP’T. 


Resigns Post in N, Y. Office of Indem- 
nity Insurance Co. of North 
America; His Experience 





An important step was taken by the 
National Bureau of Casualty & Surety 
Jnderwriters this week in its appoint- 
ment of Herbert W. J. Hargrave as head 
of the newly created claim department 
in the bureau. Mr. Hargrave has re- 
signed his present position as assistant 
superintendent of claims in the New 
York office of the Indemnity Insurance 
Company of North America and will 
take up his new duties about Septem- 
ber 15. 

In selecting Mr. Hargrave to head the 
new department the executive committee 
of the bureau has chosen a man whose 
training particularly fits him for the 
class of work to be done. Mr. Hargrave 
is a graduate of New York University. 
After special training he entered 
profession of teaching. 


the 
During the war 
he served in the air forces and at its 
close he returned to teaching, meanwhile 
studying law. Having been admitted to 
the bar and practiced his profession for 
a time, he became associated with the 
claim department of the Indemnity In- 
surance Company of North America five 
years ago. 

The purpose of the claim department 
is not to handle claims but to make a 
study of the claim departments of the 
various member companies, promote 
plans in respect to a service whereby 
collusion, deception and false or fraudu- 
lent claims will be vigorously registered, 
and promptly discouraged and expose 
dishonest, unscrupulous and_ unethical 
practices, whether indulged in by pro- 
fessional or laymen. It is planned to es- 
tablish and maintain an index so as to 
report and disseminate information to 
the companies in respect to accidents 
and losses in which they have an in- 
terest. The progress that has been made 
along this line was reported in The 
Eastern Underwriter’s issue of July 20. 

Up to the present time the depart- 
ment has been operated without having 
anyone in the bureau giving his full 
time to the work. With the coming of 
Mr. Hargrave it will be possible to de- 
velop the work much more aggressively. 





TO HEAR H. P. STELLWAGEN 

H. P. Stellwagen, secretary-treasurer, 
National Bureau of Casualty & Surety 
Underwriters, is speaking today at 
the annual meeting of the Pennsylvania 
Association of Insurance Agents on the 
subject of “Workmen’s Compensation 
Insurance from the Stock Company 
Viewpoint.” Mr. Stellwagen will defend 
the stock company’s attitude on two 
proposals in the new compensation rate- 
making program, namely, the weighted 
experience rating plan and the reappor- 
tionment of expenses through the appli- 
cation of a policy fee. These proposals 
are now before the Pennsylvania author- 
ities for approval. 





AN ENCOURAGING DECREASE 


A decrease in the percentage of re- 
vocations to drive automobiles in New 
York State for operating a car while 
intoxicated is indicated by figures made 
public this week by Charles A. Harnett, 
commissioner of motor vehicles. Out of 
sixty revocations of operators’ licenses 
during the two weeks ended August 15, 
1928, 46 2-3% were for driving while 
drunken. This is an encouraging im- 
provement from the 60 to 70% of revo- 
cations for this cause for the past two 
years. 





of doing business. 


or more. 








Insurance agents are that particular about their business connections 
that they will not represent a company long unless they are absolutely 
satisfied with the company itself—its officials—its service and service 
facilities—its underwriting policy—its claim adjustments and method 


Over 25% of our present agents have been with the 
company five years or more. 

Over 15% have represented the Standard for ten years 
Over 7% have been with the company 15 years or more. 


A number of Standard Agents have represented the company continu- 
ously since shortly after its beginning. 

We take a great deal of pride in having been able to please and satisfy 
so many discriminating agents for so many, many years. 


There must be a reason 
why Standard agents stick! 


STANDARD 
ACCIDENT INSURANCE CO. 


DETROIT, MICHIGAN 


One of the oldest and one of the largest 
Casualty and Bonding Companies in America 








Michigan Delays Action 
(Continued from Page 34) 


case of the small risks as each risk, large 
or small, entails practically the same of- 
fice expense. As the stock carriers have 
such a large proportion of this business, 
the present situation naturally reacts un- 
favorably to them, Mr. Stellwagen point- 
ed out, and gives the mutuals an un- 
warranted advantage which they are 
striving to maintain by opposing the ex- 
pense consant plan. Proof that an actu- 
al increase is not wanted was cited in 
the general reduction contemplated. 


It was brought out during the sub- 
mission of arguments that the published 
compensation rates are not being strictly 
adhered to and observers saw in this 
fact a possibility that an attempt may 
be made at the ensuing legislative ses- 
sion to establish a regular compensation 
rating division, such as the present fire 
rating division in the insurance depart- 
ment, which would see to it that the 
manual rates are enforced and that all 
schedules are equitable. The state has 
a law providing for regulation of the 
compensation schedules but no means of 
enforcing it except through the cumber- 
some and inadequate method of having 
the Anti-Discrimination Commission pass 


ae 
bal 


on each schedule, obviously an impossible 
procedure. 

Compensation business is on an entire- 
ly different basis in Michigan than in 
some of the states where the expense 
constant has been approved, it has been 
cited, due to the fact that the law is 
effective from a single employe upwards 
while in several other states a minimum 
number of employes as high as a score 
is required to come under the law. This 
obviously makes the number of small 
tisks which would be affected by the 
expense constant unusually large in this 
state. 

Representing the insurance department 
at the hearing, in addition to the com- 
missioner, were William E. Goodman, 
chief of the rating division, and Joseph 
Reault, actuary. Paul Eager, assistant 
attorney general, was also in attendance. 





G. E. TURNER TO TALK 
George E. Turner, general counsel of 
the Casualty Information Clearing 
House, is scheduled to talk at the Ken- 
tucky Insurance Day exercises on Sep- 
tember 12. 





GETS KENTUCKY LICENSE 
The American Liability & Suretv of 
Cincinnati has been licensed in Ken- 
tucky . 








Georgia Casualty Company 
Atlanta, Georgia 
HARRY C. MITCHELL, President 


COMPLETE CASUALTY INSURANCE SERVICE __ 
APPLICATIONS FOR AGENCIES SOLICITED 
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A NEW CASUALTY LINE 





Auto Damage Insurance Originated by 
Great American Indemnity, Described 
in Company’s New Paper 
A new casualty coverage, called auto- 
mobile damage insurance, has been origj- 
nated by the Great American Indemnity 
and a description is given of it in the 
current issue of that company’s new 
house organ. By means of it protection 
is given to owners of property who wish 
to be covered against loss caused by 
damage to their premises from automo- 
biles. It is felt that in these days of 
congested thoroughfares and high speed 
motors that there is a growing demand 

for such a cover. 

There are short and meaty paragraphs 
on at least half a dozen other matters 
of casualty interest in this issue of the 
Great American _ Indemnity’s _ paper, 
whose editor is Leslie F. Tillinghast, 
The size of it is no bigger than a small 
envelope and it is the busy agent’s ideal 
of something that can be read quickly 


and at the same time give considerable 
information. 





CLEVER BURLESQUE NUMBER 


The vacation number of “Super Sery- 
ice,’ the London Guarantee’s house or- 
gan, is full of laughs for the insurance 
agent. Prepared in burlesque style and 
edited by a comical character known as 
Rollo Piepepper, it talks about every- 
thing from “Latest Accessories for the 
Live Insurance Agent” to the “Psychol- 
ogy of the Perfect Approach.” 





es 
State Insurance Bills 

(Continued from Page 33) 
personal injury resulting from the in- 
sured’s participation in the first acci- 
dent occurring after the issuance of the 
policy or binder in lieu thereof, provid- 
ing that the accident shall occur not 
later than twelve months from date of 
the policy, the premium cost in the first 
instance to be known as the base rate, 
and the policy to be written for $5,000. 
When the first accident occurs the poli- 
cv automatically terminates and before 
the insured can again operate his car 
he must procure a second policv, sim- 
ilar to the first, excepting that the pre- 
mium shall be double that of the first 

base rate. 

This policy is to run for the balance 
of the twelve months. If he has an- 
other accident the same thing happens 
only his rate is tripled. The issuance of 
any policy is contingent on there being 
no objection by the registrar of motor 
vehicles. After the first year the issu- 
ance of the policy depends upon the in- 
sured’s accident record for the prior 
twelve month period, during the imme- 
diate five years, and the premium rate 
is to be doubled, tripled or further in- 
creased in ratio to the number of prior 
accidents. If, after five years, the in- 
sured’s record is clean, he can then go 
back to the base rate and begin all over. 

Commissioner Monk’s office has been 
besieged since last Friday with politic- 
ians who are protecting the proposed 
rates for 1929 and all kinds of things 
have been threatened. He states that 
the tentative rates as named by him will 
stand substantially as given out, and that 
the Supreme Court of the state wil! up- 
hold his position. He has had confer- 
ences with state officials over the mat- 
ter of questionable claims that have been 
put in last year by a certain class 0 
lawyers and doctors. Plans for the de- 
barment of some fifty or sixty lawyers 
are said to be under way, based on the 
commissioner’s complaints. 


There is no question as regards the 
temper of a great many people in \fas- 
sachusetts for some scheme whereby the 
state can take over the compulsory bus! 
ness. It is claimed by high officials that 
so long,as the state compels the public 
to buy this insurance it should provide 
a manner for them to get it at cost. 
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Monk Predicts Higher Auto Rates 


(Continued from Page 33) 


tual loss ratio for 1927 was 78.66%, leav- 
ing 21.34% for the companies for all 
other expenses. 

Cities With Bad Experience Set Apart 
The commissioner said that the cost 
figures for automobile insurance in Mas- 
sachusetts are produced by the people 
who own and drive cars. His office is 
simply the machine through which the 
expericnce passes to come out in the 
form of rates. The number and costs of 
the accidents absolutely determine what 
the rate will be. 

In a study of the three territories into 
which the state is divided for automobile 
insurance, the commissioner said that 
there was such a differential between 
groups of cities and towns that he felt 
warranted in a further division of these 
territories On a group basis. 

Territory 1 which includes metropoli- 
ton Boston, the so-called congested 
area, from the insurance standpoint, fur- 
nished a striking illustration of this fact, 
he said. Some cities in that territory 
had had an experience during the past 
year that was so bad that it did not 
meet with his judgment as being fair to 
the rest of the territory to longer main- 
tain that territory as formerly. 

He proposed to set apart those cities 
with the bad experience in a class by 
themselves and charge them according 
to their experience. For this purpose 
he has created Territory 1A, which has 
had an adverse experience to include 
Chelsea, Revere, Boston, Somerville, 
Cambridge, Everett and Winthrop. In 
this territory the pure premium for next 
year will be $32.67. The commissioner 
said that the public should not be mis- 
led into thinking that $32.67 is to be 
the actual rate. for the so-called expense 
loadings will have to be added to this 
before the final rate is promulgated. 

Territory 1B Rate Lower 


He has also created Territory IB, 

which includes Malden, Brookline, Mil- 
ton, Quincy, Arlington, Winchester, 
Medford, Watertown, Dedham, Belmont 
and Newton, in which the pure premium 
to be used in making the final rate will 
be $21.35, or $10 lower than the cities 
with the adverse experience. In this 
connection the commissioner pointed out 
that the automobile law was primarily 
a security act and one of the main rea- 
sons for putting it on the statute books 
Was the hope that it would reduce ac- 
cidents. “It is my hope,” he said, “that 
some day the cities and towns of this 
State will have rates based on the indi- 
Nidual accident experience.” 
Territory 3, the outside sections of the 
State, will remain the same, as there 
ere no outstanding towns with experi- 
nee to warrant a sub-division of this 
territory. 

_The commissioner said that the statis- 
fics collected during the past year had 
ompletely overturned certain previous 

otions about the loss experience of cer- 
a automobiles. Before Massachusetts 
put her law into effect, it was common- 
y thoucht throughout the country that 
ertain tvpes of smaller auomobiles had 
mad a better loss experience than the 

ager and heavier cars. In Massachu- 
setts where every car, theoretically at 
fast, is insured, it was found in Terri- 
ory | that the so-called cheap cars had 
Produce] a pure premium almost the 
ame as that for the heavier cars, show- 
mg tha: the small cars were producing 
ceident: costing the companies as much 

‘ the larger cars. “This proves,” he 
“age ed, “that there is something be- 
ms the type of car that has to do 
ith accident causation.” 

“nswers Questions Freely 


‘omissioner then answered a 
of questions. He said that the 














in some of the rural sections would 


: ‘ next year, on certain medium 
Teed cars, 


orma! 


obile 


irs. He explained that all the 
1on in his hands relative to auto- 
rating was public property and 


any citizen of the state was welcome to 
look it over at proper times in the de- 
partment. He said that all the statistics 
for rate making purposes were collected 
by the insurance company organization 
along lines prescribed by him and under 
the constant and direct supervision of 
the insurance department. 

C. J. Vogel, secretary of the Spring- 
field Auto Club, asked him what the rate 
was going to be in that city. Mr. Monk 
replied that the basic or pure premium 
as indicated at the present time for “W” 
cars would remain at $22; “X” cars 
would be $26 as against $27 last year, 
and “Y” cars $39 against $34 last year. 
This latter classification includes the 
higher priced cars, such as the Lincoln, 
Rolls Royce, ete. 

Ralph Swartz, of the Taxi Cab Asso- 
ciation of Greater Boston, asked if the 
rates for taxis would be made on the 
mileage basis for next year, to which the 
commissioner emphatically _ replied: 
“They will not.” 

Theoretically this is a correct way to 
make the rate,” he said, “but the taxi 
companies do not keep correct mileage, 
and in my opinion, it would be unwise 
and unfair to make the new rates on 
this basis.” He added that the specified 
car rate on taxis next year would be 
about 16% lower than last year. 

Joseph H. Boucher, representing the 
Independent Taxi Operators Association, 
said he had figures to prove that his 
people should have a much lower rate 
than indicated by the commissioner, sub- 
mitting statistics for the commissioner’s 
consideration. 


Old and Tentative New Rates Compared 


Commissioner Monk made it plain that 
the rates for 1929 had not yet been es- 
tablished by him but he had so many 
inquiries from interested parties that he 
gave out at the close of the hearing rates 
which he believed would prevail but 
which should not be considered as final. 
These rates apply to automobiles classed 
as “W,” low priced cars, such as Fords, 
etc.; “X” medium priced cars, such as 
the Buick, Nash, etc.; and “Y,” such as 
the Marmon, Rolls Royce, Packard, ete. 

The tentative rates on the above clas- 
sifications in the changed territories are 
as follows: 

Territory 1A—Boston, Chelsea, Revere, Som- 
erville, Cambridge, Everett and Winthrop; W— 
new rate, $53, old 


rate $29; X—cars, new, 
$53, old $37; Y—cars, new, $70, old $45 
Territory 1B—Arlington, Belmont, Brookline, 
Dedham, Malden. Milton, Newton, Quincy, 


Watertown and Winchester; W—cars, new, $35, 
old $29; X—cars, new, $35, old $37; Y—cars, 
new, $43, old $45. 

Territory 2A—Boston suburban, which com- 
prises all territory within the following cities 
and towns: Abington, Andover, Avon, Beverly, 
Billerica, Braintree, Brockton, Burlington, Can- 
ton, Chelmsford, Cohasset, Danvers, Dover, 
Dracut, Haverhill, Hingham, Holbrook, Hull, 
Lawrence, Lexington, Lincoln, Lowell, Lynn, 
Lynnfield, Marblehead, Melrose, Metheun, Na- 
hant, Needham, No. Andover, No. Reading, 
Norwood, Peabody, Randolph, Reading, Rock- 
land, Salem, Saugus, Stoneham, Stoughton, 
Swampscott, Tewksbury, Tyngsborough, Wake- 
field, Waltham, Wellesley, Weston. Westwood, 
Wilmington, Weymouth, Woburn; W—cars, new 
rate $28, old rate $22; X—cars, new rate, $33, 
old rate $27; Y—cars, new rate $42, old rate $34. 

Territory 2B—Fall River, Somerset, New Bed- 
ford, Acushnet, Dartmouth, Fairhaven, Spring- 
field, Agawam, Chicopee. East Longmeadow, 
Holyoke, Longmeadow, West Springfield. Wor- 
cester, Auburn, Boylston, Grafton, Holden, 
Leicester, Millbury, Paxton, Shrewshury, West 
Boylston; W—cars, new rate $22, old rate $22; 
X—cars, new rate $26, old rate $27; Y—cars, 
new rate $39, old rate $34. 

Territory 3—Remainder of state, W—cars, 
new rate $15, old rate $16; X—cars, mew rate 
$24, old rate $20; Y—cars, new rate $31, old 
rate $25. 


The reduction on commercial cars, ac- 
cording to the commissioner, will be ap- 
proximately 3%. The rates on public 
motor vehicles, livery cars, taxicabs, will 
receive a reduction of about 16%. The 
commissioner made no statement relative 
to motor cycles, except to say that the 
rate on this class will be advanced mate- 
rially, particularly the two wheel type. 

Object to Territory 1A Increase 

A number of questions were asked 


the commissioner as regards the experi- 
ence of certain localities to which he 
replied by giving loss ratios for the fol- 
lowing: Chelsea, 174.6%; Boston, 93%; 
Cambridge, 90%; Revere, 134%; Somer- 
ville, 91%; Winthrop, 79%; Everett, 
87.5%. He said that the average loss 
for the territory 1A was 96%. 

Representative Conde J. Brobine of 
Revere asked for detailed information as 
to how the commissioner fixed his in- 
crease in rates for Territory 1A. The 
commissioner explained the work and 
said that the citizens of Chelsea and Re- 
vere should be glad that the tentative 
rates are no higher that they are in 
view of the poor showing made along 
accident lines in these localities. He 
said these towns were fortunate that it 
had not been decided to set them off as 
a unit by themselves in making the rates, 
which, in view of their adverse experi- 
ence, would have given them a very high 
rate. 

The reason why these communities 
were not placed in a separate class was 
because he did not feel that one year 
was a sufficient time in which to get re- 
liable experience data for the separate 
rating of a community. 

He told Representative Brobine that 
he did not blame the heavy loss ratio 
on the citizens of Revere and Chelsea, 
but rather to the peculiar geographical 
location of the two cities, which, he said, 
have a highway system that does not al- 
low the spreading out of traffic as in 
some other communities. For this rea- 
son the accident hazard must of neces- 
sity be high. 

Insurance men at the hearing told. the 
commissioner that they believed that the 
loadings for rate making should be high- 
er. It was pointed out if this was done 
it would mean that all of the tentative 
rates now in the hands of the commis- 
sioner would have to be changed. The 
taxicab people advanced the idea that 
their experience last year entitled them 
to an even greater reduction in rates 
than the 16% which is to be made. 

The final rates established by the 
commissioner under the law must be 
made public on or before Sept. 1. 





BARBER & BALDWIN TROPHY 





Aviation Underwriters Also Donate 
Purse of $250 to Be Awarded to 
Winner of National Air Races 


Barber & Baldwin, Inc., well known 
aviation underwriters of New York, have 
offered a trophy and purse of $250 to 
be awarded to the winner of the Na- 
tional Air Races which will be held in 
California in September. The trophy 
and purse have been accepted by the 
governing committee of the California 
Air Race Association and will be award- 
ed at the close of the races on Septem- 
ber 17. 

The conditions under which the award 
is to be made are somewhat unique. 
They are set forth in a telegram from 
Barber & Baldwin and clearly indicate 
the attitude of insurance underwriters to 
the rapidly developing business of com- 
mercial aviation. According to the con- 
ditions of award, neither the pilot whose 
performance is the result of excessive 
or unreasonable risk, nor the flyer whose 
accomplishment is achieved under condi- 


tions of unreasonably excessive caution, 
is eligible for the award. The sole pur- 
pose of the award is to encourage effi- 


cient flying under very practical condi- 
tions. 





AIRPLANE DROPS MOTOR 


A plane from the Hartford airport lost 
its motor while flying near the city last 
week. The engine dropped 2,000 feet 
and buried itself in the ground not twen- 
tv feet from some corn pickers. The 
plane itself was safely landed due to the 
clever handling by the pilot. 


‘ to figures made 
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N. Y. State Had 150 Fatalities in July, 
Largely Due to Vehicles and Falls; 
Metropolitan Loss Heaviest 

During the month of July, 150 workers 
lost their lives in New York state as the 
result of industrial accidents, according 
public last week by 
State Industrial Commissioner James A. 
Hamilton. “A large number of the 
deaths reported each month,” said Com- 
missioner Hamilton, “are the result of 
the same recurring causes, namely ve- 
hicles and falls. This month thirty-six 
of the fatalities were attributed to ve- 
hicles, while falls resulted in the death 
of thirty-five industrial workers.” 

Manufacturing, with forty-five fatal- 
ities, and construction work, with forty- 
four fatalities, were the industries in 
which the majority of the workers killed 
were employed. Seventeen fatal acci- 
dents occurred in transportation, fifteen 
in trade, twelve in service and seventeen 
in other or unreported industries. 

Eighty-three of the 150 fatalities in 
July were reported by the New York 
City district. The Syracuse district re- 
ported twenty-three; Albany, twenty- 
one, and Rochester, twelve. The Buffa- 
lo district had only eleven deaths, which 
was the smallest number reported by 
this district in over a year. 





TO EXTEND WRITINGS 


The Allied Mutuals Liability Insur- 
ance Co. of New York has amended its 
charter so that the company can write 
plate glass, insurance against property 
damage to or by elevators, fidelity bonds, 
malpractice liability and any other prop- 
erty damage liability permitted by law 
in addition to its present lines, which 
include workmen’s compensation, general 
and car liability. The company has en- 
tered a number of additional states. 
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Field Problems Answered 
By United States F. & G. 


Question:—An assured has liability and 
property damage. An accident occurs for 
which our assured does not appear to be 
liable; in fact, the driver of the other 
car admits that the accident was his fault. 
There is a guest in the car with the as- 
sured who is injured. Would our assured 
be liable to the party in his car, although 
the driver of the other car admits that 
the accident was his fault? 

Answer :—There are so many condi- 
tions which are not brought out in the 
question but which must be taken into 
consideration that we cannot give a defi- 
nite answer. 

ee 

Question:—An automobile dealer and 
garage owner wants public liability and 
property damage coverage for all his cars. 
He sells each salesman a car, allowing 
him to pay for it under monthly payment 
plans, and wants policy to cover his com- 
pany and his salsman for public lability 
and property damage. How would you 
write this policy and what type policy 
would you write? 

Answer :—One policy cannot be written 
covering both the liability of the dealer 
and the salesmen for the operation of cars 
owned by the salesmen. The proper way 
to give the coverage desired is to write 
a garage policy on the payroll basis, in- 
clude the salesmen as additional assureds 
at the additional assured premium and 
then write individual policies for each 
salesman covering his own car at the ba- 
sic private passenger car premium. 

x ok Ox 

Ouestion:—In regard to automatic cov- 
erage on a fleet of five cars or more, the 
wholesale house insures trucks and cars 
belonging to the company and includes in 
their list all cars owned and used by the 
salesman, The wholesale house pays the 
full amount of the premium. 

Should an accident occur on Sunday or 
while the salesman is driving on pleasure 
or his own business would the salesman 
be protected under the omnibus coverage? 

Answer :—The automatic coverage rule 
applies only to those fleets of five or more 
cars owned by one assured. In the case 
cited the automobiles owned by the sales- 
men are not under the same ownership as 
those owned by the wholesale house and 
therefore could not be written under the 
automatic coverage basis. 

"as oe 

Question: —“Five or more autos”—from 
assured’s standpoint which is the better 
coverage, automatic or payroll? Please 
explain this in shortest way possible. We 
seem to scare them to death with the 
payroll, when it only is used to find aver- 
age number of chauffeurs. 

Answer :—Actual conditions on each in- 
dividual risk determine which is the bet- 
ter coverage for a particular risk. 

ee & 

Question:—John Doe, a truckman, has 
his truck insured under our policy. The 
truck is sent to a grocery with the in- 
tention of removing a refrigerator. The 
assured’s employes had moved refrigera- 
tor to the street but had not yet mount- 
ed it on the truck when they received a 
phone call advising them of an emergency 
case. The refrigerator is left standing on 
the sidewalk with instructions to the 
owner that the truck would return within 
an hour to remove it. In the interval, the 
refrigerator topples over and badly injures 
a child. Would the liability be covered 
under the loading feature of the policy? 

Answer:—The employes of John Doe, 
our assured, while loading the refrigera- 
tor were interrupted before they had com- 
pleted the operation of loading and left 
it in a dangerous position. It is, there- 
fore, our opinion that the case comes 
within the loading clause of our policy 
and is covered. 

a 

Question:—John Doe has a car insured 
for fire and collision (no theft). The car 
is stolen and while in possession of the 
thief, or someone else unknown to the 


assured, it sustains damages apparently 
due to a collision. Can the assured re- 
cover for these damages under the col- 
lision covering the policy? 

Answer :—Yes, unless the collision cov- 
erage specifically excludes damages caused 
by theft. Our policy has no such exclu- 
sion and the assured could recover. 

Se ie 


Question:—We carry employers’ liabil- 
ity and public liability for a-certain con- 
tractor, but do not carry contingent lia- 
bility. Our assured sub-lets all or any 
part of the work on a particular job on a 
contract basis with the sub-contractor and 
an employe of the swb-contractor ts in- 
jured. A suit is instituted and the gen- 
eral contractor (our assured) is joined as 
a co-defendant in the suit. A verdict ts 
rendered. Is the general contractor’s 
(our assured) interest (attorney fees, 
court cost and amount paid injured party) 
covered under the employers’ liability pol- 
icy mentioned above. 

Answer :—No. 

+ “* o> 

Ouestion:—An automobile owner drives 
car into service station for gas and oil. 
When putting oil in car, employe of serv- 
ice station failed to close valve under- 
neath the motor. After automobile owner 
has driven car two or three miles, all of 
the oil wasted out, which resulted in bear- 
ings being burned out of motor. Should 
we protect service station owner under 
our garage policy? Is this coverage con- 
templated in a regular property damage 
endorsement on a manufacturers’ public 
liability policy? 

Answer :—No. Our policy covers 
claims in consequence of an accident and 
we do not consider this damage to be the 
result of an accident. 

.o Ts 





* 
Question:—If a man’s wife is driving 


his car on business of her own and acci- 
dentally injures a person, can the husband 
be liable for damages? 

Answer :—As a general rule of law the 
owner would not be liable for damages 
in the case presented above. Under the 
omnibus coverage provision of our auto- 
mobile policy, this company would have 
to defend either the wife or husband or 
both if sued as well as pay any judgment 
within the limits of the policy. 

We might anticipate a judgment against 
a wife if she were at fault, but not 
against the husband. 

+. Se 


Question:—Why does a plate glass pol- 
icy exclude coverage when the glass is 
broken by fire or earthquake? 

Answer :—The charter of the company 
does not permit of its accepting losses due 
to fire. 

With respect to earthquake losses, these 
disturbances seldom occur with sufficient 
intensity to occasion widespread breakage 
of glass except in one small part of the 
country, and it would not be fair, there- 
fore, to load the premium for the whole 
country to take care of this special haz- 
ard. 

* * x 

Ouestion:—If there is lettering valued 
at $65.00 on several plates, in case of a 
breakage to one of the plates would the 
company replace the lettering on the other 
plates, as the lettering is such that in the 
event of a breakage to one plate the let- 
tering on the other plates would no longer 
be of any value? 

Answer :—No, because we would be 
getting a premium on $65.00 once and yet 
be risking $65.00 as many times as there 
are plates with any lettering on them. 

xe x 


Ouestion:—Will you please explain in 
detail just exactly what is the coverage 
under the head of credit insurance, and in 
what manner do you arrive at a rate on 
this coverage? 

Could this coverage be written for first 
class retail merchants? 

Answer :—Under the blanket credit in- 
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surance policy the coverage is the amount 
of the company’s liability on the ratings 
of the policyholder’s customers and under 
the specific account policy it is the amount 
of the company’s liability on the de}tor 
specifically covered. 

Under the blanket form of policy 
schedule of ratings of the mercantile 
agency used by the policyholder js at. 
tached to the policy—opposite each rating 
to be covered is set an amount which js 
the limit of the company’s gross liability 
with respect to such customers o! the 
policyholder as have the designated rating 
This gross limit does not, as a rule, ex. 
ceed 25% of the lowest capital rating 
where a first grade of credit follows, nor 
20% where a second grade credit follows 
—for example: 

_ Assuming that the customer of the pol- 
icyholder is rated $20,000 to $35,000 as to 
capital with a first credit rating, the “coy- 
erage” granted by the company would be 
$5,000 which is 25% of the lowest capital 
rating, and if the same capital rating 
were followed by a second credit rating 
the gross amount covered by the company 
would be $4,000. . 

Under the specific policy the standing 
of the debtor to be covered is checked up 
through many sources. If the check up 
confirms the agency rating, the coverage 
is calculated as in the blanket form. [ij 
the outside information does not confirn 
the agency report, the risk is declined. 

No basis has, so. _ r, been found for 
covering the accoums of retail merchants. 
As written today, credit insurance covers 
only the accounts of manufacturers and 
wholesalers. 





COVER FOR NIGHT DEPOSITS 





Argument Advanced That Bankers Wh 
Install Extra Equipment Should Take 
Out Separate Burglary Policy 

In order to facilitate the depositing c‘ 
funds after banking ‘hours, many banks 
throughout the country are _ installing 
the necessary machinery for this purpose. 
Such depositories provide a convenient 
means of enabling depositors to telieve 
themselves of responsibility for money 
collected during ‘the evening and on 
week ends and holidays. The “Aetna- 
izer,” house organ of the Aetna Life & 
Affiliated Companies, sees the situation 
in the following light: 

“Such equipment generally consists of 
a heavy metal rotary entrance having a 
key-locked door built into the building 
wall at a convenient point, connecting 
through means of a steel chute embed- 
ded in concrete with a fire proof or 
burglar proof safe. Depositors are fur- 
nished with a money bag and key to the 
entrance door, and it is a simple matter 
to unlock the door and insert the money 
bag in the chute where it descends to 
the safe. 

“A burglary policy covering property 
contained in the bank’s vault does not 
extend to the night depository, and in 
order to safeguard the company’s inter- 
est it is necessary to require that @ 
duplicate deposit slip be mailed to the 
bank or placed in a separate deposit slip 
container; therefore, a separate policy 
should be issued. 

“Very little argument is needed t0 
convince the average banker that burs: 
lary and robbery insurance should be 
carried on such equipments, and many 
agents have paved the way for othe 
lines by soliciting such risks.” 





UNION INDEMNITY DANCE 


The six hundred members of the Liv 
Oak Association of the Union Indemmlly 
will be entertained at a dance. given PY 
the association this evening, Aucust 
The dance is being given at the South 
ern Yacht Club, second oldest yacht club 
in the United States and the oldest ™ 
the South. . 

The Live Oak Association is an ¢ 
ployes’ welfare organization and neatly 
every employe of the home office is # 
enthusiastic member. The  associatiol 
provides many entertaining features { 
its members, which are always @ SU 
cess. 
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